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double life in 


HACKNEY double bottom 


cylinders 


Resists rust and corrosion—smooth, rounded contour of the second 
full bottom head leaves no place for rust or corrosion to form. Clean- 
ing and painting are less time-consuming. 


Eliminate crushed foot rings—integral fluted foot ring and double- 
bottom head construction, welded all around, add the strength needed 
to withstand rough handling...save costly repair and foot-ring re- 
placement. 


Won't pack mud, snow or ice—broad, shallow, fully rounded bottom 
offers no chance for accumulations of compacted materials. 


Outlast other cylinders by years— Hackney DOUBLE-BOTTOM head 
cylinders end bottom failure for many years beyond the life of con- 
ventional cylinders. 


Save you time and money—with double the life, you save in main- 
tenance time, repainting dollars, and replacement costs! 





seen tg 


Cross section shows how Hackney 
patented DOUBLE-BOTTOM head 
construction is stronger, doubles cyl- 
inder life, and reduces maintenance 
time and replacement costs. 





Check your cylinder bottoms now. Then call your 
nearest Hackney representative for quantity prices and 
delivery dates. 

OUR BRANCH MANAGERS ARE AT YOUR SERVICE 


New York area office: R. P. Ricker Chicago, Ill. J. A. Varnado Downingtown, Pa. 


Clifton, NJ. L. F. Wald Jr... St. Louis, M it, Mi 
ceili: eee ‘aldmann, Jr ovis, Mo. V. J. Velander Detroit, Mich. 


F. O. Gaskill Orlando, Fla. J. A. Barr, Jr Los Angeles, Calif. W. W. James Milwaukee, Wis. 
P. E. Dooper Columbus, O. J. D. MacDonald, Jr Marshfield, Mass. W. J. Martin, Export... . Milwaukee, Wis. 


ip. GAS CONTAINERS FROM ONE POUND TO 30,000 ey Nike) 


1 Gp ap, aie 


fuel tanks for lift truck 
cylinders systems —__ trucks and tractors cylinders tank trucks transports bulk storage tanks 





6,000 


DELIVERY TRUCK 


Another “TRINITY FIRST” has just been delivered to a 
proud and money-making LP dealer. 


“BIG 6,000” is the largest single barrel, T-1 blimp de- 
livery unit yet manufactured in this country (6,000 W.G.). 


When YOU require quality engineering — fabrication 
—and special design, you'll find the fast, economical 
answer at Trinity Steel Company, Inc. 


Trinity has the design ability — facilities and willingness 
to serve you best, whether you require a complete 
LPG Terminal — or the smallest domestic tank. On your 
next order — go Trinity. 


TRINITY 


STEEL COMPANY, INC 


4001 IRVING BLVD. — DALLAS, TEXAS — FL 7-396]. Plants in: Dallas, Tex.; Francesville, Ind.; Mexico City, D. F. 


DECEMBER, 1960 





Unload LP-Gas Tanks Fast- Safely 


WITHOUT DAMAGE 
TO VALVES! 








New, Self-Adjusting Stem 
Fits Every Valve Instantly 


Just one twist of the operating handle and your job is 

% . done. Fisher's self-adjusting internal stem slips into 

; the valve and smoothly opens both back checks, un- 
& m loading the tank safely and efficiently. 

The Fisher M450 Unloading Adaptor can’t damage 
the filler valve because the spring-positioned stem 
instantly adjusts to the right length for any valve. 
No more proding, pushing or probing with stems of 
various lengths - and no more distorted valves! 

Fisher's new adaptor can be attached to any filler 
valve that has a double back check and full length 
dip tube. M450 is basically a straight fitting adaptor, 
but can be quickly converted to an angle style. In 
either style, a convenient bleed valve releases any 
residual gases trapped in the adaptor. 

Made with a permanently lubricated brass body, 
the M450 has been listed by Underwriters’ Laborato- 
ries in File MH 5410. 








Write today 

for complete details 
and descriptive 
literature. 


IF IT FLOWS THROUGH PIPE ANYWHERE IN THE WORLD...CHANCES ARE IT’S CONTROLLED BY... Fis of E 


SINCE 1880 
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LOADSIDE PICKUP 
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I'WING-DING OF A TRUCK IDEA!" 


Here’s a totally new kind of truck that gives you more load space than a conventional half-tonner, plus the inherent 
economy of an air-cooled engine! A truck that will carry up to 1,900 lbs. of payload (with a trim 4,600-lb. G.V.W.) 
on a nimble 95-inch wheelbase. A truck that measures only 15 feet long and devotes nearly 9 feet of it to 
payload! Dollar-saving performance starts with the engine—a space-saving “‘pancake”’ 6 that never needs anti- 
freeze or radiator repairs ...and never stops saving fuel costs! Ideally suited for trouble-free truck duty, also, is 
the tough chassis build of Corvair 95, which includes frame and body designed as a rugged one-piece unit to 

















DRIVER’S UP FRONT . . . ENGINE’S IN THE REAR 





CORVAIR 


)3)3 


TRUCKS 


withstand slam-bang runs. And there’s 4-wheel independent suspension (first time in a U.S. truck!) to take 
the roughness out of road surfaces. The list of Corvair 95 design advantages is as long as your arm. There’s 
load space so accessible that the truck practically loads and unloads itself! There’s exceptional driver 
comfort, easy maneuvering, snappy styling, and much, much more. It’s a wing-ding of a truck idea— 
available in pickup and panel body versions. Visit your nearby Chevrolet dealer soon and get all the 
details. . . . Chevrolet Division of General Motors, Detroit 2, Michigan. 
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Maximum Width 
70 





New Corvan. There’s a world of load space in this 
new Chevy panel—it’s 109” long, 60” wide and 54” 
high at center! Side doors take a 4’ x 4’ crate with 
ease. Left side doors are optional at extra cost. 


New Rampside pickup. Roll out those heavy loads 
—there’s nothing to it in this one! Ruggedly 
built side gate drops down to form convenient 
ramp for easy loading or unloading. 


New Loadside pickup. Gives you more load space 
than a conventional half-tonner. Also, optional 
extra cost flat floor provides 39 sq. ft. of loading 
area, and you can stow cargo underneath it, too. 

















Less truck weight allows more cargo weight! Corvair 
95’s weigh up to 1,200 lbs. less than other half-tonners 
. yet they’ll carry up to 1,900 lbs. of cargo! 


50-50 weight distribution! Husky 2,500-lb.-capacity 
front and rear suspensions carry nearly equal loads 
to reduce strain on chassis and tires. 


More load space, less road space! Corvair 95’s are 
2 feet shorter than conventional half-tonners. But 
Corvair 95’s carry bulkier cargoes! 


Easiest to get around in! Turning radius (under 20 
feet) is less than that of ordinary trucks. That 
means easier maneuvering and parking. 
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Come join SEWCBRL! 


EVERY MAGAZINE (we have long 
felt) should have its own associa- 
tion. Something that would sweeten 
up the kitty when advertising reve- 
nues and subscriptions fall short 
of covering the budget. Something, 
too, that would give the magazine 
a voice in the industry it serves. 
Someplace where committee re- 
ports could be spoken, not simply 
read. 

Now, starting an association is 
not just a matter of deciding, okay, 
let’s start an association. There 
are many problems that rear their 
ugly heads—such things as dues, 
membership, staff, a name, and— 
oh, yes—a goal. Frankly, until now 
these problems have seemed insur- 
mountable. So, a long time ago we 
did what most everyone does when 
the problems loomed too large. We 
“tabled” the idea. 

But it’s funny, sometimes: you 
never know where help will come 
from, or when. At the very mo- 
ment when you’re ready to strike 
a proposal from next year’s agenda 
because it’s just flat out insoluble, 
along comes succor from an un- 
likely source. 

That source in this case was an- 
other magazine, one of our own 
stablemates in the sprawling Chil- 
ton publishing farms. It’s Hard- 
ware Age, and if the name is not 
familiar, we might rise to ask, 
Where have you been for the past 
105 years? Not in the hardware 
business, that’s for sure. Hard- 
ware Age is the oldest magazine in 
its field and, quite naturally, the 
best. 

Its editor is Bill Phair, and 
there’s a last name that’s a master- 
piece of understatement. Bill is 
good, and so is the association he 
has recently formed. He calls it 
SEWCBRL, and anyone who can 
pronounce that has got to be good. 
Bill has given BPN special permis- 
sion to organize its own chapter of 
SEWCBRL. It is hereby launched. 

SEWCBRL meets all the re- 
quirements we have long sought in 
an association—it has no dues, no 
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BEHIND THE SCENES 


staff, and no meetings. But it has 
a name, and in that name is the 
expression of its goal: The Society 
for Encouraging Wearing of Con- ° 
vention Badges on the Right Lapel 
(“your handshaking side’). 

If you’ve ever been embarrassed 
by having to crane your neck to 
identify an old chum while shak- 
ing his hand in hail-fellow fashion, 
you must surely be sympathetic to 
the cause. Want to join? If so, 


oop scout 


wear your badge on the 


RIGHT LAPEL 


ag ee side) 


, SEWCBRL 


BE A G 


You can hel t 
distributing aia aoe by 
See Bill Phair of H 


a 
or a supply, tdware Age 








just write SEWCBRL, care of this 
magazine. If we receive enough 
applications, we’ll print up some 
cards similar to those shown, and 
send you a batch for distribution 
at the next meeting of your asso- 
ciation. 

Even if the response is meager, 
we'll still try to get you some. That 
will probably entail sending a spy 
into Phair’s office some night after 
five. Hope he leaves the door un- 
locked. ® 


BACK TALK | 

Fresno ordinance code 
St. Louis, Mo. 
On page 17 of your September 
1960 issue of BUTANE-PROPANE 
News you had a paragraph entitled 
“California Pioneers,” telling of 
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the enactment of a model ordinance 
in Fresno, Cal., after several years’ 
work by Henry Haar. 

I would appreciate your sending 
me a copy of the ordinance or the 
address of Mr. Haar so that I can 
write him direct. 

We are plagued with this same 
situation in St. Louis and would 
like to utilize Mr. Haar’s experi- 
ence in dealing with our Board of 
Aldermen. 

PERRY W. VOSS 
VICE PRESIDENT 
Red-E-Gas Co. 

We are always happy to act as 
an informational middleman to 
help some aspect of the LPG indus- 
try. 

We do not have a copy of the 
code, but we do have Mr. Haar’s 
address. It is: Henry C. Haar, 
Acme Butane & Appliances, P. O. 
Box 1304, Fresno 15, Cal.—Ed. 


Lifetime instead of yearly 


Miami, Fla. 

I have read the October 1960 
BPN and I think it is one of the 
best. You may now count me as a 
lifetime reader instead of a yearly 
subscriber. 

I was very impressed by the 
special Christmas Sell-O-Rama sec- 
tion. I would like a single copy of 
that section, and also the price 
list on five or ten copies. 

JOHN V. STEVENS JR. 
Stevens Propane Service 

Reprints of the Christmas Sell- 
O-Rama are still available. Single 
copies are free. The price for quan- 
tities of 10 or less is 25 cents each, 
for more than 10, 20 cents each. 
Address your request to: BUTANE- 
PROPANE News, Department M, 
198 S. Alvarado St., Los Angeles 
57, Cal._—Ed. 


Branching out 
Manila, Philippines 
It might interest you that our 
company, Manila Gas Corp. is at 
present serving utility gas from 
our oil-gas manufacturing plant. 
However, we are branching out in 
the distribution of butane-propane 
gas to the areas which are way out 
from our underground gas main 

pipe system 

PEDRO B. MANAYON 
VICE PRESIDENT 
Manila Gas Corp. 
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TahiclasSiicye mia 
“cutting” time? 


Five Sizes 
for /s’’ to 6”” 


Five Sizes 
for Ye"’ to 4’” 


For General Use buy 
RIESID Heavy-Duty 
Pipe Cutters 


Factory tested for perfect 
tracking, here’s your best cut- 
ter buy for hand use. Extra- 
long shank protects threads, 
gives fast, easy adjustment. 
Large handle for sure grip... 
more leverage. Strong, special 
malleable frame won’t bend 
or warp. You'll also need the 
RIfeaim Wide-Roll Cutter, 
that tracks perfectly at high 
power-drive speeds, and the 
RIfaiID> 4-Wheel Cutters, 
that give quick, clean cuts in 
tight places with only quarter 
turns. 


For Tubing and 
Thin-Wall Conduit 
buy RIFEID 
Tubing Cutters 


Exclusive fold-in reamer on 
Nos. 10, 15 and 20 protects 
hands and pockets . . . reams 
full cutter capacity. Single 
thin-blade wheel gives quick, 
clean cuts. Rollers smooth tub- 
ing ready for soldering. 

Only special No. 315 is 3- 
wheel cutter for fast cuts in 
hard-to-get-at places. 


There's a RIGID Cutter to save you time 
on every job. Call your Supply House today! 











Why Suburban LP Dealers get 


There is one big, powerful reason why Suburban Coun- 
ter-Flo Wall Heaters are the best bank-account builders 
for LP dealers. Just one big reason—customer satisfaction. 

Satisfied customers give you a good reputation—a 
selling point that’s hard to lick. And Suburban Counter- 
Flo forced air wall heaters mean satisfied customers every 
time—for a lot of reasons: 

It’s forced-air heating—and that kind of heating 
gives your customer the best heating comfort any wall 
heater can provide. 

It’s the best forced-air heating—Suburban Counter- 


Flo Heaters have superior engineering, are scientifically 
designed to draw cold air through the top and force 
warm air out at the floor level. 

It’s the best looking heater on the market—looks 
good in any room. It’s a trouble-free performer—auto- 
matically controlled. And it’s a guaranteed performer— 
every Suburban Counter-Flo Wall Heater is guaranteed 
for 20 years. 

Install the heater that will do the most for you, by 
giving the most satisfaction to your customer. Mail the 
coupon today—and get the whole Suburban story. 


FREE DISPLAY—SALES KITS! Suburban supplies you with displays, 


literature, sales helps. Mail the Coupon now! 





oo 
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eir limit every time! 


CHOOSE FROM A FULL LINE 
Suburban wall heaters available in 18,000 to 
50,000 BTU models — gravity and forced air. 
Also available — Suburban gas-fired, fully auto- 
matic floor furnaces at the right price! 


Gravity Models 


suluroon 


Built-In Wall Heaters - Floor Furnaces + Ranges 





Forced Air Models 


Samuel Stamping & Enameling Co., 
Dept. BPN - Chattanooga, Tennessee 


Please send me, without obligation, all the facts on 
Suburban wall heaters ... floor furnaces. 


Name 


Address 








JOHN E. MITCHELL COMPANY 
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The nation's November 8 decision WILL be felt by the LPG industry, accord- 
ing to BPN's Washington Editor, Neil Regeimbal: "The coming sharp shift to 
the left will raise new problems for the gas industries. Based on President- 
Elect Kennedy's campaign statements, traditional party objectives, and union 
demands, here's the outlook on some specific issues: a-fuels policy limit- 
ing industrial gas use is probable, business tax cuts are out and increases 
are possible, labor laws will be eased to strengthen union bargaining, the 
minimum wage will be raised and expanded, and a new flood of public powér 
projects will be built." 





Almost as good "copy" as the candidates, fuel cells continue to be big 
news. On November 4, General Instrument Corp. announced a contract from 
the National Bureau of Standards to design and build a propane-fueled the: 
moelectric generator system for evaluation as a power plant for the Na 
first unmanned ocean-based automatic weather station, now beaming weather 
information from the middle of the Gulf of Mexico. Capable of operating 
continuously for one year on 225 gal. propane, it will use a flameless 
oxidizer rather than a burner .. . On Nov. 3, the Illinois Institute of 
Technology announced it is developing a fuel cell for domestic use under 
the sponsorship of AGA .. . And several days earlier, Ionics Inc., reve 
it had a fuel cell development contract from the Army Corps of Engineers 


Flame cultivation continues to be hot news, this time for artificially 
drying crops still in the field. High Plains Research Foundation reports 
that in preliminary experiments conducted in September and October, flam- 
ing doubled the drying rate. Further experiments will be conducted this 


winter. Flaming could enable farmers to harvest grain 10 to 14 days earlier. 


Marketer expansions also continue to be big news, and the latest are among 
the most ambitious. On November 4, Suburban Gas (Pomona, Cal.), one of 


the western giants, jumped clear across the country and bought Dekalb Gas 
Co. (Stone Mountain, Ga.) from Kingsley Weatherly. Dekalb operated eight 
bulk plants in northern Georgia, serving 2000 customers. .. . And down in 
Miami, City Gas Co. bought Miami Bottled Gas Corp., a $2 million cash 

deal involving 23,000 customers. Started by veteran Sidney W. Langer after 
the war, City Gas thus made its seventh acquisition in 20 months, now has 
85,000 customers. 


Expansion of a different sort has been announced by Northern Natural Gas Co. 
Two months ago, the company formed Northern Propane Gas Co. to market LPG. 
On Nov. 1, it formed Northern Gas Products Co. to produce LPG. A natural 
gas producer and distributor, the Omaha company will build a $9 million 
extraction plant--"one of the largest of its kind"~-and salt dome storage 
cavern near Bushton, Kan. 


Farther north, the Canadian LPG situation continues to simmer. A fifth firm, 
Hudson's Bay 0il & Gas Co., has applied to build a pipeline to expert LPG 
to the U.S. As if to offset this, two new voices, Canadian Chemical Co. 
Ltd., and Canadian Industries Ltd., were added to the chorus already ob- 
jecting to such projects. 


Latest in the late, long procession of "world's largest" fuel transport 
‘units are the two "iargest Single tank-and-integral-chassis-type delivery" 
trucks made by Trinity Steel Co. for Parlett Gas Co. (Waldorf, Md.). Each 
eee Single barrel holds 6000 wg, is 7 ft in diameter and over 23 ft 
ong. 
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A "world's largest" of a different sort is the "largest underground LPG 
Storage cavern to be constructed in granite from a single shaft." Fenix & 
. Scisson built the 400,000-bbl cavern for Sun 0il Co. near Marcus Hook, Pa. 


Sun entertained 300 industry people 420 ft below the earth's surface at a 
Nov. 10 "open house." 





A major breakthrough on one appliance front occurred in October when Alle- 
gheny County, Pa., approved residential use of gas-fired smokeless-odorless 
incinerators. Allegheny County, which houses Pittsburgh and its steel mills, 
is said to have the most strict air pollution regulations in the nation. 





September sales of furnaces and ranges were considerably above August levels 
sud home modernization gets the credit. While new home construction slumped 
another 17 per cent in September, residential gas central heating equipment 
and gas ranges jumped 13 per cent and 10 per cent, respectively, above 
August levels. Nine-month totals show that ranges and heating equipment are 
10 to 12 per cent below last year, while new home construction has dropped 
19 per cent. GAMA's Edward A. Norman commented: "We may soon realize our 
goal of making the gas equipment industry practically recession-proof by 
building up a regular home modernization business sufficient to cushion the 
effects of any future home building slump." 


"Spotlight on Potential" has been chosen as the theme for the 1961 LPGA 
convention and trade show, to be held April 30-May 3 in Chicago's Conrad 
Hilton Hotel. Four thousand industry members are expected tc see this theme 
pervade two general sessions, five forums for marketers, sectional meetings 
for various special interest groups, and a four-day trade show. .. . LPGA 
has also announced the availability of its latest annual report on the in- 


dustry, "LP-Gas Industry Market Facts--1959." It's available from the 
association at $1.50 per copy. 








Morrow mis-quoted--T. C. Morrow, president of Wanda Petroleum Co. (Houston), 
informs BPN that--regardless of statements attributed to him by local 
sources--only 2200 gal. of propane were stolen from his firm by two of its 


drivers. Original reports, cited in last month's Highlights, put the loss 
at 1.7 million gal. 


CURRENT L. P. GAS & L. R. GAS PRODUCTION & INVENTORIES 
(A. P. I. figures -— in thousands of gallons) 
Bu-Pro Iso- Other Total Total 
Propane Butane Mix Butane Mixes LPG LRG 











Production (U. S.) 


Oct. 367,459 164,644 47,764 52,170 981,382 713,419 256,755 
Oct. 327,470 168,249 46,419 55,776 70,644 668,558 229,875 
'60 to date.... 3,437,326 1,730,082 540,480 563,924 704,727 6,969,539 2,664,971 
‘59 same period 3,011,398 1,669,769 585,847 522,662 625,950 6,415,536 2,305,046 


Inventories (10-31-60) 
zone A 21,912 2,460 10 — 10 24,392 14,568 
67 ,609 4,723 702 547 988 74,569 23,718 
86 ,931 38 , 746 508 4,224 an 130 , 409 6,674 
127 ,897 13,295 954 255 165 , 063 935 
158,405 184,903 15,877 ii ,3e... 373.710 55,400 
317,017 3,495 33 407,427 4,235 
4,737 -— 74 14,855 840 
786 141 136 1,573 35,391 


785 , 294 25,238 12,877 1,189,998 141,761 
(10-31-59) 747,260 51,257 20,107 1,080,087 123,409" 
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Performance makes the 
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Fig. 8102—bronze LPG globe Fig. 86196—steel LPG horiz 


valve. Union bonnet; special com 
position disc; regrindable, re- stainless steel spring 





Fig. 8375—bronze LPG gate valve. 
Union bonnet; integral seats. Accu- 
rately guided nickel-bronze solid or 


newable nickel-bronze seat ring er, renewable nickel-bronze seat ring double wedge discs are interchangeable. 


Come to POWELL for LPG Valves—valves to safely handle 
butane, propane and other hydrocarbons! 


They are listed by Underwriters’ Laboratories, Inc. and 
have these important advantages: The special composition 
disc resists the action of hydrocarbon fluids; trim and 
internal working parts are quickly and easily renewable; 


and they can be repacked under pressure when wide open. 


Powell LPG valves are available in bronze globes, angles, 
gates, checks . . . and in steel globes, angles, checks—all 
for 400 pounds W.O.G. Call your nearest Powell Valve 
distributor (there’s one in every city). Or contact the Wm. 
Powell Company direct. 


world of difference 


Powell... world’s largest family of valves 


THE WM. POWELL COMPANY ¢ DEPENDABLE VALVES SINCE 1846 ¢ CINCINNATI 22, OHIO 
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“SAFETY LINERS” 


Built to the Greater Safety Demands of this Growing Industry 


You can now haul MORE GAS and LESS STEEL than ever before with skillfully engineered, 
smart looking, streamlined Nor-Tex transports of T-1 and A-202B steel. These road-tested 
units are hauling more gas and substantially boosting profits for users everywhere ... meet 
latest code ICC-MC-330 requirements. Fittings are recessed for safety. Exclusive Nor-Tex 
swirlproof SUMP permits easy unloading of 

EVERY DROP OF GAS. Nor-Tex transports 

are safe and dependable in every way... 

built by men with years of bulk plant exper- 

ience. Interested attention, experienced 

assistance and helpful suggestions are yours 

for the asking. Write, wire or phone collect 

today. 


BONUS SAVING 


As authorized new truck distribu- 
tors Nor-Tex can save you hun- 
dreds of dollars on Internationals 

. Chevrolets ... Fords... Dia- 
mond T and GMC's. Order any 
unit you need. You can't beat a 
Nor-Tex deal for all-around 
value. 


BALANCE YOUR LOAD THE NOR-TEX WAY 
..» Finance The Balance 


Complete 
with 
Aluminum 
Skirting 
and 
Cabinets 


he 


IMPORTANT 


2500 WG Nor-Tex Units Weigh 
Under 23,000 Pounds LOADED... 
Under 13,000 pounds empty, elim- 
inating extra federal highway use 
tax. Ideal in states imposing ton 
mile tax. 


x PRODUCTS _WN T Tt 
ee COMPANY _ 
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National Sales Aients for @) "4 hd = » 4 
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RELIEF VALVES OUTAGE, PRESSURE, NON-CORROSIVE ALUMINUM BAFFLES "tea MORE 

RECESSED and ROTARY GAGES GIVE YOU 800 EXTRA POUNDS MBB a “EXTRAS” 

FOR SAFETY RECESSED FOR OF PAYLOAD een IN NOR-TEX 
SAFETY ee ee : : UNITS 


SWIRLPROOF 
SUMP 


Safely and Easily Un- 
loads Every Drop of Gas 


Bigger Payload Delivery Units 


Bulk plant operators everywhere praise the sleek, LIGHT-WEIGHT, streamlined twin or single barrel Nor-Tex 
LPG Delivery Units. Nor-Tex pioneered ALUMINUM SKIRTING and CABINETS, and practical engineering 
designs have reduced overall weight. 3000 WG units and over, on cab-over or cab-forward trucks, are 
still within the 18,000-lb. axle limit Custom designed Nor-Tex high-flow plumbing delivers ‘‘extra’’ gallons 
faster. For day in, day out efficiency, durability, payload, fast loading, high rated delivery, perfect balance 
and appearance, Nor-Tex delivery equipment just can't be beat! 


ROUTE-RATED 
To Meet YOUR Need 


“*Guess-calculation of delivery unit size becomes more and more hazardous as 
costs increase and profit declines,’’ an LPG Industry report states. It's no wonder 
our Route-Rating service has grown so popular. Nor-Tex ‘‘ROUTE-RATED" units 
are built to fit your route’s need, based on the length of route, the terrain cov- 
ered convenience of cabinet location, and number of trips required on peak 
loads. Follow these simple RULES for PROFIT today: (1) Deliver EXTRA Gallons 
Each Trip, (2) Work FEWER Hours, (3) Drive LESS Miles and (4) Eliminate | 
COSTLY Overtime Expense. You can do it with Nor-Tex units. 
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AS TANK CO. °°: 
' RF. O. Box-12t9 
e Denton, Texas 
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fC EMPIRE 
GAS WALL FURNACE oS 
NOW PROVEN BETTER! 








Gives amazing heating efficiency with exclusive 
COUNTER-FLOW ACTION . .. delivering heat 


near floor level with cool air return at ceiling, | 


IMPROVED COMBUSTION 
CHAMBER 





blanketing the entire area, from floor to ceiling, 
with an even comfortable heat. Check all Empire’s 


exclusive features NOW! 








complete line of Certified | | ] 
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NEW BURNER DESIGN 
SAVES FUEL 





Manufacturers of the finest ‘ f | 
} 
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Gas heating appliances 
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MAIL THIS COUPON TODAY! 
EMPIRE STOVE COMPANY e BELLEVILLE, ILLINOIS 


Quick! Send more details on the Wall Furnace. 
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DUAL MODEL HEATS 
TWO ROOMS 


DEALER NAME 








ADDRESS 





ZONE STATE 
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* FRB says appliance sales will hold steady 


by NEIL REGEIMBAL, Washington Editor 
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Sales of appliances over the next six months should remain at about the same level as a year 
ago. A new Federal Reserve Board survey among consumers shows that families’ buying inten- 
tions for the next few months are about the same as their intentions a year ago. The survey 
represents only intentions, not actual buying, and thus consumers could change their minds. 


* SBA loans skyrocketing; hit $1 billion mark 


The government’s program of aid to small business through the Small Business Administration 
is mushrooming. In the past 12 months, the agency approved 2100 loans to small firms for 
$98.8 million, bringing the total for the past seven years to 20,300 loans totaling almost $1 bil- 
lion. In addition, in the past year it licensed 48 more small business investment companies, 
bringing the total to 108 with a loan potential of $234.7 million. In a new program SBA is 
modifying its regulations to help local development companies through loans or other devices 
construct shopping center space for small firms. 


* Some freight rates increase, but not by much 


Increases in rail freight rates will have only slight impact on the cost of L.P. gas. Railroads 
won permission to boost most line-haul rates in varying ways which will average only a little 
over one per cent. Higher rates will apply to most L.P. gas shipments by tank car. An earlier 
proposal to boost charges for storage-in-transit of L.P. gas was dropped. (Details on page 60.) 


* REA Co-op's expansion attempt thwarted 


The U. S. Supreme Court has in effect agreed with the U. S. Comptroller General that the right 
of REA power cooperatives to expand is limited. The Comptroller General a couple of years ago 
lost a bid to restrict expansion of co-ops where private power firms were serving or willing to 
serve when pro-REA congressmen took a hand in the fight. But the Supreme Court now has 
refused to upset a lower court ruling limiting expansion rights. (Details on page 60.) 


* Rail unions push fight on transport restrictions 


Railroad unions won’t give up their fight for special restrictions on petroleum tank trucks, in 
spite of dismissal of their arguments by the Interstate Commerce Commission. Railroad 
brotherhoods (unions) asked the ICC to make a study and develop new regulations on tank 
trucks hauling petroleum and products, including L.P. gas, to control what they contend is an 
increasing danger of rail grade crossing accidents. The ICC ruled, however, there was no evi- 
dence that special rules were needed. Now, the unions are going to demand a congressional probe 
of the ICC’s decision next year, with Rep. James E. Van Zandt (R.), Pa., pushing the proposal 
for them. 


* Inaword... 
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Municipally owned gas firms are in the black, new figures for 1959 show. These systems 
reported revenue of $190 million, expenses of $174 million, total debts of $146 million. Govern- 
ment-owned electric power systems registered $1.7 billion in revenues and $1.2 billion in expen- 
ditures. .. . A rotisserie cart, designed for outdoor cooking and fired by L. P. gas, is subject to 
the excise tax on gas appliances. The Internal Revenue Service says the cart is considered a 
taxable household article designed for cooking for consumption on the premises. The fact that 
it is designed for outdoor use is immaterial, the service says. . . . Customer “goodwill” may be 
included as an asset wher a business is sold unless the business is entirely dependent upon the 
special skills and qualifications of the proprietor, says the Internal Revenue Bureau in a clarify- 
ing ruling. 
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BEST WISHES FOR A 


Merny vistas 


SINCLAIR OIL & GAS COMPANY 


LIQUEFIED PETROLEUM GAS SALES DEPARTMENT 
SINCLAIR OIL BUILDING » PHONE LU 4-0411 « TULSA 2, OKLAHOMA 


Harrisburg, Pennsylvania Montgomery, Alabama Mitchell, South Dakota 


WISCONSIN-ILLINOIS MICHIGAN-INDIANA 


Arlington Heights, Illinois St. Joseph, Michigan 


NORTHEAST SOUTHEAST UPPER MIDWEST 
SALES OFFICES 
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Seizure of pistons 
is complicated problem 


Nevada 

We purchased a _ factory-built 
LPG engine. When the unit had 
only 8000 miles on it, the No. 6 
piston seemed to freeze. Result was 
a badly scored piston with the 
compression rings frozen onto the 
piston. The oil ring looked fine 
and the cylinder wall was badly 
scored. At the time we thought the 
trouble could possibly be from 
water through the head gasket. 
However, the gasket appeared 
sound. 

Today, with 30,000 miles on the 
engine, the same thing happened 
to the No. 1 cylinder. Do you 
believe the reason could be lack of 
sufficient lubrication, or uneven or 
too hot an explosion of the fuel? 


Pm 


We have inquired in several places 
for an answer that we would gamble 
on in connection with your seized 
pistons in the engine. 

Seizure of pistons occurs occasion- 
ally in all engines. It is as likely to 
occur in a gasoline job as in one op- 
erating on LPG. It is not always 
possible to trace the exact cause, but 
in most cases the trouble has been 
either a lean mixture or putting the 
engine on hard work before it has 
had time to warm up properly. 

In our experience with gasoline op- 
eration we generally find that trouble 
occurring from lean mixtures shows 
up first in the end cylinders. Appar- 
ently the lean mixture produces a 
lingering flame which overheats these 
cylinders by radiation. The same 
could be true with LPG if the cyl- 
inders are leaner than the others— 
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and at certain 
happen. 

This is just a guess, but it could 
be what happened in your engine. 
The No. 6 cylinder could have been 
a “minus tolerance” size (approxi- 
mately .0005'in. smaller than stand- 
ard) while the piston was a “plus 
tolerance” size (approximately .0005 
in. over). Thaz would give a tighter 
fit than average, which could start 
to seize and scuff either under the 
extra heat of lean mixture, or before 
proper warmup, while the pistons 
were expending faster than the cyl- 
inders. 

After you cleaned up the No. 6 
cylinder, the clearances were ade- 
quate, so it remained free. The next 
time the critical conditions were pro- 
duced, No. 6 kept on going, and the 
conditions became worse until No. 1 
seized. 

We had a suggestion from one 
source that pistons should be fitted 
slightly looser for LPG, because of 
the slower rate of wear. Whether or 
not this is sound, it seems quite pos- 
sible that piston ring gaps should 
be slightly greater in new engines, to 
compensate for grain growth. That’s 
a rather technical matter, which is 
not universally accepted, and would 
take a long time to discuss. Anyway, 
they generally break instead of seiz- 
ing when the end clearances are in- 
sufficient. 

We have also heard of a case where 
pistons seized as the result of a for- 
eign substance—probably metal chips 
—holding the pressure relief valve of 
the oil line off its seat. This is a 
possibility, although most engineers 
consider that the most likely failure, 
following loss of oil pressure from 
an open by-pass, would be connecting 
rod bearings instead of pistons. This 


speeds this might 
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Lean mixture may cause piston seizure 
. . . Suggestions on how to convert a 
12-cylinder engine ... How to correct 
vapor lock... 


could be a factor in your stuck pis- 
tons if it was occurring in combina- 
tion with something else that would 
produce abnormal temperatures, or 
before the engine had reached normal 
operating temperature. 

Check your carburetor with an air- 
fuel ratio analyzer, while under op- 
eration on the road, to see that there 
are no prolonged periods when the 
mixture is lean. It is better to set 
any carburetor slightly rich than 
slightly lean. 

As a precautionary measure, clean 
the fuel filter, and set this up for re- 
cleaning about once a month. Also 
check the driving habits of the opera- 
tor, and see that he does not put the 
engine under full load before it is 
properly warmed up. Drivers have 
a tendency to put the engine to work 
as soon as it will pull smoothly— 
which, in the case of the LPG engine, 
is immediately. 

You should also check your crank- 
case oil to see that it is not becoming 
too thick. Oil in an LPG engine be- 
comes thicker with use instead of 
thinner, as it generally does with gas- 
oline. This is discussed thoroughly in 
Chapter 20 of the Butane-Propane 
Power Manual, with a practical rec- 
ommendation for preventing over- 
thickening of oil.—Ed. 


Problem of converting 
12-cylinder engine to LPG 
Florida 
I would like your comments and 
suggestions on a radical conversion 
of an auto engine I am contemplat- 
ing. It is a 12-cylinder, L-head, 
3-7/16-in. bore by 4%4-in. stroke 
with a 6.4 compression ratio. My 
idea is to sleeve the engine to a 
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MISSILES TO MUFFLERS 


Bridge. production gap for 
oil field manufacturer 


Beaird-AMF 
A company 
on the go! 


NEW PRODUCTS, 
SKILLS, IDEAS SPARK DRIVE 


Under the guidance of a tall (6’3”) soft-spoken Texan, 
President John L. Tullis, Beaird is on the rebound from 
a low caused when the oil industry skidded into its own 
personal recession in 1958. 


Long a major supplier of equipment (skid-mounted 
packaged compressors, pressure storage vessels, rail 
tank car tanks, steel piling, LP-Gas transports and home 
LP-Gas systems), Beaird has repeatedly demonstrated 
its ability to move swiftly in a competitive situation. 
Pioneering with the first packaged compressor plant in 
1946, they established and dominated the market for 
this product despite intensive competition. Equally in 
the LP-Gas industry, Beaird moved, in five years, from 
its first LP-Gas system in 1946 to the industry leader- 
ship, with a host of products serving every phase of the 
market from dealer to home. 


Now entering new markets with new creatively engi- 
neered products (“Belex,” a self-operated condensate 
recovery unit for installation at wellheads and a skid- 
mounted complete gasoline plant composed of eight 
separate processing units), Beaird has received an addi- 
tional boost from acquisitions and defense contracts. 
Maxim, the oldest name in silencers (gross sales 
$3,000,000 in 1959) has been acquired by AMF and 
assigned to Beaird to manufacture and market. The 
bustling shop program is also producing an $8,500,000 
order for giant Atlas Missile launching components 
and a large order for stainless steel Titan missile fuel 
tanks. Beaird has targeted a stepped-up sales goal in 
60 and is headed upward with a rush that may well 
take it far beyond its most optimistic predictions. From 
its people in the shops to its wide-flung dealer and sales 
organization, there is a firm belief that Beaird-AMF is 
a company on the go... and getting there in a hurry! 





BEAIRD - AMF m ay vi ~ 7 ” Long lasting enamel finish is just one 





of many basic improvements Beaird 
World's Largest Fabricator : has brought to LP-Gas industry. To 

make new finish possible Beaird in- 
of LP-Gas Systems stalled giant “assembly line” plate shot 
blast equipment at both Shreveport 
and Clinton plants. Beaird has contin- 
ued to strengthen its LP-Gas market 
position with a vigorous dealer pro- 
gram that includes area stocking and 
long term financing. 





"7" World’s largest LP-Gas storage vessels 
—capacity 5,000 bbls. each were built 
by Beaird for Creole Petroleum, Ven- 
ezuela. One of firm’s oldest and best 
known products, Beaird storage ves- 
sels are manufactured in a size range 
from 6,000 wg. to 105,000 wg. capac- 
ity for the oil, gas and petrochemical 
industries. 


: ? ' Belex Condensate Recovery unit, 
CO: Transport, has welded aluminum shell over Pies me mounts at wellhead to extract hydro- 
four inches of insulation that surrounds the T-1 @& e . “iss a carbons (gasoline, propanes, methanes, 
steel...325 psi tank. Other specialized Beaird ris Geese es =e ——Ctétc.:). Fully packaged and automatic 
units are formed of stainless steel for chemical — — ; in operation, the Belex unit offers high 
hauling. T-1 Steel Transports for LP-Gas Market product recovery with low installation 
lead Beaird transport sales. : cost. 





10,000,000 Cubic Feet of Gas per Day can be Twenty-five ton silencer, one of the many Maxim silencers now 
handicd by this Beaird Skid Mounted Gasoline produced by Beaird. Others include little two-pound units for 
Plant. Expensive field labor and installation home lawn mowers, sizes for heavy duty engines and special 
hook-up is reduced to minimum and the plant is types for ships and industrial plants. 

almost wholly salvable when moved to a new 

location. It was process engineered and installed 

by O. L. Olson Engineering, Houston, Texas. 


another 


BEAIRD 


product 


Navy Submarine has an AMF-Maxim monel and stainless steel 
THE J. B. BEAIRD COMPANY, INC. sea water plant which demonstrates Beaird’s new metal handling 
A subsidiary of American Machine & Foundry Company _ Skills. Fabrication including welding of aluminum and magne- 
SHREVEPORT, LOUISIANA sium for rail tank cars as well as work in other exotic metals 

CLINTON, IOWA has become a routine assignment at Beaird. 
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2.60-in. bore, and to mill and fill 
the head to the very maximum 
compression of 12:1. 

It seems to me that since the 
engine is originally very powerful 
due to its size, I do not need the 
higher compression to give me 
more power. Therefore, I will re- 
duce the bore so that my power 
is unchanged and all my benefit 
from LPG will be economy. These 
changes will not increase the load 
on the rod or main bearings which 
I feel is a most worthwhile point, 
too. 

I figure that with the 12 
cylinders, the high compression 
will not make my low speed per- 
formance any worse than, say, a 
conventional six-cylinder engine. I 
will, of course, cool the manifold. 

Will you kindly answer the 
following questions: 


ey 


1) Is the 12:1 compression 
ratio about the maximum I 
should attempt? 


2) Is my arithmetic right— 
with a 2.60-in. bore and 12:1 
ratio, will my power be about 
the same? 


3) About what will be my new 
gas mileage, compared with 
gasoline? 


4) Will I have to be careful 
of overheating? I believe I can 
obtain aluminum heads, if you 
think it advisable to obtain 
better heat transfer. I, of course, 
would rather use cast iron. 


5) Should the sleeve wall thick- 
ness be reduced as much as 
possible (see sketch), and be in 
direct contact with the cooling 
water? 

BAD: 


Your proposal to sleeve down a 
12-cylinder, L-head engine and raise 
the compression to 12:1, raises sev- 
eral questions on which we have 
“honest doubts.” Answering your 
questions in order: 


1) The L-head construction is not 
good at compression ratios beyond 
8:1 in a non-supercharged engine. 
Unless the engine is most unusual 
in design, we would expect the 12:1 
ratio to produce less power than 
8:1. You will recall that V-8 en- 
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gines are all valve-in-head types. 
The reason is that with overhead 
valve design the engine is not sub- 
ject to the limitation noted above. 


2) This goes into involved cal- 
culations, including the adiabatic 
formula. You might be close to 
right, if it were not for the im- 
practicability of the 12:1 ratio. 


3) Our alternative suggestion 
will have a bearing on this. 


4) Less heat will be lost to the 
cooling water with a higher com- 
pression ratio. On a quick guess, 
shaving iron heads %-in. should 
give a compression ratio close to 
7.75:1, which would be satisfactory 
if it does not weaken them so they 
will not hold the pressure. If new 
heads must be made, we would pre- 
fer to work with aluminum. 


5) Dry sleeves of the thickness 
you suggest are questionable. We 
would prefer direct contact with 
the cooling water, and having the 
sleeves turned down to the cus- 
tomary cylinder wall _ thickness. 
Sealing a wet sleeve so the water 
will not leak into the crankcase is 
quite a trick, which is best handled 
in the original design of the engine. 
The sleeved-down job would prob- 
ably require a specially designed 
cylinder head to get. effective 
breathing with 8:1 compression 
ratio, as the sleeve thickness would 
obstruct the flow of fuel from the 
valves to the cylinder. If you will 
draw a picture of it with the cyl- 
inder head in place, the reason will 
be apparent. 


Kod 


Unless the present high speed of 
the vehicle is quite important to you, 
we would suggest the following in- 
expensive alternative: Mill the heads 
\%-in. if there is metal enough to 
stand that deep a cut. Put on a car- 
buretor that has considerably less 
capacity than the standard carburetor 
—not over 75 per cent. This com- 
bination will improve the low speed 
performance, and should give fuel 
consumption close to that with gas- 
oline. It might cut the top speed of 
the vehicle as much as 10 miles per 
hour. We never saw a 12-cylinder car 
in which those last 10 miles of speed 
had any value except on a race track. 

We hope this will lead you to avoid 
a very expensive conversion which we 
are quite sure would be disappointing. 
—Ed. 


Vaporized propane in liquid 
line may act as vapor lock 
California 

We have 25 propane buses and 
have had trouble with air getting 
into the liquid line, stopping the 
engine. When we let this air out 
at the regulator bleed valve, the 
engine starts immediately. It hap- 
pens to any bus in the fleet and 
not to any particular one. 

This happens out on the road, 
causing considerable delay in our 
schedule. We call it air but you 
may have another name for it. 


L. A. B. 


Since there is no way for air to 
get in the liquid fuel line, we must 
assume that the vapor which is caus- 
ing your trouble is vaporized propane, 
so we should look for some condition 
which would cause its entrance or 
development in the liquid line. There 
are two possible sources which would 
be the “first guesses.” (Since we 
cannot look at the buses, these are 
only long range guesses.) 

The first possibility is entrance 
from the fuel tank through an open 
vapor valve. The standard fuel line 
hook-up to the propane tank is 
through a liquid valve and a vapor 
valve. Fuel lines from these valves 
are generally connected together near 
the tank, by means of a “Y” or a “T” 
fitting, to a single line leading to the 
regulator. The vapor valve connec- 
tion is there to supply vapor for 
easier starting in cold weather, and 
should not be open under any other 
conditions. When the vapor valve is 
open for starting, the liquid valve 
should be closed. After there is a 
little heat in the regulator, the liquid 
valve should be opened and the vapor 
valve closed. 

The second possibility is that the 
fuel line may be installed parallel 
and close to the exhaust pipe or 
muffler, so it absorbs considerable 
heat. This would increase the pres- 
sure in the line, and would likely pro- 
duce a vapor pocket with pressure 
enough to force liquid back into the 
tank, leaving nothing but vapor to 
supply the regulator. If this is the 
cause of the trouble, the cure would 
be to move the fuel line away from 
the exhaust system. 

The condition you describe seems 
to be quite similar to vapor lock in 
a gasoline automobile. The reason 
that the engine dies, I would assume, 
is that the primary regulator orifice 
cannot pass enough pre-vaporized fuel 
to supply the needs of the engine on 
a pull, and it dies from fuel starva- 
tion.—Ed. 
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Your bankbook proves 
American Metered Service 
helps build sales... 

Cuts Costs 


Silliaiellieoeelloealiealiontietiendinnntionntianetmetentantiemtinenttiondinandiaedtantantnantie) 


WC-45-LPG Welded Steelcase 


Light weight, sturdy, economical 
.. ideal for average domestic 
service without central heating. 

Features removable soldered 
top and interna!, counter-type 
index. Rated capacity 45 cfh 
propane at 12-inch w.c. differ- 
ential —5 psi working pressure 
— ¥4-inch FPT connections— 
shipping weight 8 Ibs. 


LP-Gas meters bring utility-type service to your customers, build 
confidence in gas and gas appliances. That’s one reason so many industry 
leaders capitalize on the load-building ability of American metered 
service. They also appreciate the operating economies possible with metered 
service ... buy more gas when rates are low by using increased storage 

on consumers’ premises ...no revenue loss from “dump gas” sales by 
competitors...sliding rate schedule with minimum charge...no more costly 
cross-hauling or out-of-fuel calls. 





Ask your American representative to detail the many ways an 
investment in metered LP-Gas service builds sales, cuts costs and 
increases profits. 


pot eee ee 


INCORPORATED CESTABLISHED 41836) 


GENERAL SALES OFFICE: Philadelphia 16, Penna. « Albany » Alhambra « Atlanta + Baltimore + Birmingham + Boston » Chicago « Dallas » Denver » Erie » Houston 
Kansas City « Los Angeles » Minneapolis *« New York « Omaha « Pittsburgh + San Francisco « Seattle + Tulsa » Wynnewood 


IN CANADA: Canadian Meter Company, Ltd., Milton, Ontario » Calgary » Edmonton + Montreal * Regina » Vancouver 


SUPPLIERS TO THE GAS INDUSTRY for Ironcase, Tinned Steelcase, Aluminumcase, and Welded Steelcase Meters « American-Westcott Orifice Meters + Instruments 
Reliance Regulators * Apparatus + Valves 


DECEMBER, 1960 23 





3 
oe 
z 
esl 
< 
a 
° 
a 
a 
ui 
2 
e 
=] 
~o 


ANWdWO5D SLONGOdd SvV9 VWWOUNL Cys 


oo ie <i 





By WILLIAM W. CLARK °* Editor 


Wake up, everybody! Electric heat is here! 


AN INVASION OF THE FURNACE by the forces of 
Reddy Kilowatt, viewed not so long ago as a 
somewhat dim and distant threat, is now an 
accomplished fact. 

There was in the beginning, as there always 
is with anything new and unproved, a tendency 
to underrate this rash move by the kilowatters. 
While it was fairly well recognized that elec- 
tric utilities had an upside-down load problem, 
which they had brought on themselves by heavy 
promotion of summer air conditioning, their 
early efforts to balance it with the heat pump 
seemed ill-advised. Failure after failure of the 
equipment was greeted with cat-calls and “I told 
you so’s.” There were undoubtedly many gasmen 
who found a measure of false comfort in assum- 
ing that the electric heat people would ultimately 
have to throw in the towel. 

But merchandising history has a way of re- 
peating itself. Those with long memories can 
recall how poor a substitute for the gas range 
was the electric range of a quarter-century ago; 
they may also recall that this fact did not pre- 
vent the electric range manufacturers, and the 
utilities, from plunging ahead. The electric 
water heater has been even less of a bargain, 
but it too is now a strong factor in the market. 

In selling electric heat, the industry has had 
to tackle a titanic problem—operating costs. It 
has had to turn its salesmen into insulation 
peddlers, but it is accomplishing the switch with 
admirable aplomb. To most of us, this would 
seem to be a real millstone around the salesman’s 
neck, but the kilowatters are doing it, and suc- 
ceeding. Perhaps their most admirable feat has 
been selling electric heating to schools, which 
one would think should be the last place for ex- 
perimentation. 

How do you account for this success? The 


answer is a fairly simple one: Money! 
The electric companies have long been well- 
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heeled, particularly the manufacturers. Further- 
more, since the real giants build power plants, 
transformers, and all the other accessories for 
producing and transporting electricity, they need 
no urging to chunk in millions of dollars to 
build load. These millions go into subsidization 
of installations and appliances. They also go 
into gigantic merchandising programs and hard- 
sell advertising. 

Now these funds have been channeled into an 
all-out drive for the heating load. Almost all the 
electric industry’s eggs are nestling in the one 
basket, because they know that if they get the 
heating load, the rest of the residential business 
will automatically fall into line. 

They’ve got $20 million that says it will. 

The invasion is on. What sort of defense is 
the gas industry putting up? 

To date, it has been weak and uncoordinated. 
In isolated spots, dealers and utilities alike are 
doing a good job of barring the door, but 
throughout vast areas of the country, Reddy 
Kilowatt has been striking at will. To combat 
him, gasmen have trotted out logic, but against 
his appeals to emotion (“Modern!” “Total elec- 
tric living!” “Flameless!” “Safe!” “Inevita- 
ble!’”’) logic has been all but drowned out. Cost, 
today, is too mundane a quality to have much 
appeal, and “dependability” is a dull word that 
bounces off the imagination without making the 
slightest impression. 

What is needed by the gas industry is a co- 
ordinated program with real sparkle. But so 
far, the only concerted effort is an AGA adver- 
tising campaign, which broke at the start of 
this heating sales season. The campaign car- 
ries a $300,000 budget, of which $100,000 was 
ticketed for insertions in the Saturday Evening 
Post. The other $200,000 was for co-op and 
brand-name advertising in consumer and trade 
publications and TV. 

Turn to page 42 





Heonomy never came 
in. such a choice! 


NEW FORD | 
TRUCKS 


FOR I96I 


619 NEW MODELS! Ali engineered with one 
idea in mind . . . economy! New ‘‘Big Six’’ engine 
for 2-tonners plus five Cummins diesels for the new 
H-Series tractors expand the proven line of Ford 
engines to 18—with one just right for your job. 
Awider-than-ever choice of transmissions and axles. 
And... on all 1961 Ford Trucks, each part, except 
tires and tubes, is now warranted by your dealer 
against defects in material and workmanship for 12 
months or 12,000 miles, whichever occurs first. 
The warranty does not apply, of course, to normal 
maintenance service or to the replacement in nor- 
mal maintenance of parts such as filters, spark 
plugs and ignition points. 


FORD TRUCKS COST LESS 


YOUR FORD DEALER'S “CERTIFIED } 
ECONOMY BOOK"’ PROVES IT FOR SURE! 


New! Durable Tandems 


Ford’s Tandem Axle trucks for '61 are engineered 
to give you greater flexibility and significant pay- 
load advancements. Your choice of 22,000-Ib., 
28,000-Ib., 30,000-Ib., 34,000-Ib., or 38,000-Ib. 
axle capacity. New, longer wheelbases are avail- 
able to permit installation of special bodies up to 
21 feet long. Aluminum walking beams as well as 
aluminum wheels and gas tanks are optional for 
reduced chassis weights. 


FORD DIVISION, SomdMolorGompany. 
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New! 
Space-Saving Tilts 


Ford's popular Tilt Cab Series outsells all the other 
makes and for good reason! Compact 82-inch BBC 
permits longer bodies for a given over-all length, 
and wide-track front axle makes it more maneuver- 
able for congested area work. Ford offers the lowest- 
priced* tilt-cab model in the industry! And for 61, 
the bigger Ford Tilts are available with a lightweight, 
fiberglass sleeper cab compartment that adds 
only 2% inches to the standard BBC dimension. 

*Based on a comparison of latest 


available manufacturers’ suggested 
retail delivered prices 











New! H-Series Diesel- 
or Gas-Powered Tractors 


Ford’s new H-Series tractors with 28-inch front axle 
setting and 82-inch BBC are offered in four single-axle 
and four tandem-axle models with over 500 engine-axle- 
transmission combinations. Choose from ten industry- 
accepted engines—five Cummins diesels and five Ford 
Super Duty V-8’s! 

New 100,000-mile warranty on Super Duty V-8 gas 
engines is most liberal in the industry. On 401-, 477- 
and 534-cu. in. V-8’s, Ford Dealers will replace any 
major engine part (including block, heads, crankshaft, 
bearings, valves, pistons, rings) found to be defective 
in materials and workmanship in normal on-highway 
use. Warranty covers full cost of replacement parts 
for 100,000 miles or 24 months, whichever occurs first 
... full labor costs for first year or 50,000 miles, sliding 
percentage scale thereafter. 











WAL §=§6NATIONWIDE SERVICE . . . /ook for this sign 
at Ford Dealers’ across the country, for 
service on all Ford gas and diese/ trucks! 


DIESEL cummins 








New! “Big Six” Engine 


More power for America’s savingest 2-tonners . . . a big 262-cu. 
in. Six with the performance of big displacernent, the durability of 
heavy-duty construction, plus the gas economy of 6-cylinder de- 
sign! Available early 1961. You also get improved riding comfort 
with new smoother-acting springs and a sturdy truck suspension 

system that can give up to twice the 

front tire life of some other makes. 





New! 4-Wheel Drive Pickups 


Ford offers the lowest-priced* 4 x 4 with big 8-ft. box. And these 
models have the getup and traction to go most anywhere .. . 
road or no road! You can choose from two modern engines—the 
gas-saving 135-hp Six or the 160-hp V-8 that gives extra power 
and smoothness with ‘‘six-like’’ economy. 
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simple as 1, 2, 3... 


unscrew and 
remove 
manual hoses 


replace each 
with.a RE&O. 
automatic 
charging hose 
assembly 


you now 
have an 
automatic 
charging 
manifold! 


for increased efficiency and cost saving... 
convert your manual charging manifold to automatic 


with REGO automatic charging hose assemblies 


With an easy-to-install RecO Automatic Charging Hose 
Assembly, one man can do the job of two or more— 
and do it faster, and with greater safety! The principle 
is simple: a control valve connected to your present 
scale automatically shuts-off the manifold the instant 
filled-cylinder weight is reached. That means that a 
single operator can hook-up and begin filling any num- 
ber of cylinders—instead of waiting and watching over 
one at a time. You'll find your RecO Automatic Charg- 
ing Assembly begins paying for itself the day it’s 
installed! 


Simple to operate. Merely place empty cylinder on 
scale (Fairbanks-Morse or Howe only) on which cyl- 
inder tare weight has been set. Connect loading hose. 
Set scale beam to desired filled weight and move lever 
on master cylinder (A) to vertical-up position. Flip 
open quick acting valve (B) on loading hose to rapidly 
fill cylinder. Master cylinder will shut off control valve 
(C) the instant the scale balance moves to center. 

More economical to operate and install because self- 
contained hydraulic control requires no outside com- 
pressed air source....Choice of filling connections. 


Order now from your 
RecO distributor or write: 


* StcBASTIAN- BLESSING==~ 


4201 West Peterson Avenue 


Chicago 46, Illinois Dept. 31-L 
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Sheldon 


Cedar Rapides 


Eau Craire 


Green Baye 


Madison® 


(LLINOIS 


Fig. 1. Some 60,000 barrels 
of propane per day will 
begin flowing into this mar- 
ket sometime this month 
through the industry's first 
all- LPG common carrier 
line. Backers of the project 
believe the line will com- 
pletely satisfy existing mar- 
kets in the terminal areas. 


Mid-America 


line set to 


start deliveries 


to 8-state market 


2 


SOMETIME THIS MONTH, IF ALL GOES 
WELL, the industry’s first all-LPG common 
carrier pipeline will begin making deliv- 
eries through an eight-state area of the 
Midwest. 

It will be an auspicious occasion, for the 
service will have a tremendous impact upon 
the market in the years to come. 

The line is the Mid-America Pipeline 
system, a 2317-mile network (including 


WILLIAM W. CLARK « Editor 


gathering systems and delivery spurs) 
which has its origins in New Mexico and 
Texas and its furthermost terminals in 
Minnesota and Wisconsin. It will replace 
long-distance rail carriage in large seg- 
ments of Iowa, Kansas, Minnesota, Mis- 
souri, Nebraska, North Dakota, South Da- 
kota, and Wisconsin. It will also transport 
minor amounts into Illinois and Michigan. 
It will carry product for some of the top- 
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Mid-America line 








Fig. 2. Plan view of the gathering system shows principal plants that can be tapped for LPG. 


name producers of LPG. 

Its initial throughput of 60,000 
bbl. per day is greater than the 
total average daily usage during 
1958 in the eight principal states 
in its market area. The Bureau of 
Mines figures show that in that 
year, daily sales averaged 53,700 
bbl. In 1959, they reached a figure 
of 68,000 bbl., and this year are 
expected to exceed 70,000. 

The great share of this was im- 
ported from other states. During 
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1958, daily imports into the area 
averaged 45,500 bbl. They have in- 
creased substantially since. 

It is significant to note that 99 
per cent of these imports came 
from New Mexico, Texas, and Ok- 
lahoma — the areas from which 
Mid-America will draw its gas. 
Thus it will not be so much a mat- 
ter of replacing a source of supply 
as replacing a mode of transporta- 
tion. 

Ultimately, input will be 85,000 


bbl. per day, so there is plenty of 
cushion built into the system to 
take care of near-term growth in 
market saturation. 

It is obvious that, if the line is 
going to replace railway transpor- 
tation, it must offer reduced rates. 
This it does; in some cases the 
savings approximate 50 per cent. 
How much of this saving will be 
passed along to the retailer is, at 
this point, difficult to predict, be- 
cause it will depend upon his loca- 
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tion and the location of the line Proposed Pipeline Rates and Present Railroad Rates per Barrel 
terminals relative to alternate rail- 
way terminals. Suffice to say that 
within a radius of 100 miles or so, 
the savings will be substantial. It 


appears bound to upset some of the 


EUNICE, N. M. to Madison Omaha Sheldon 


McPherson Kansas City Ottumwa 


Proposed Pipeline Ratet....  $ .50 $.65 $85 $1.00 $.75 $83 
Present Rail Rate 1.10 1.12 1.28 1.69 1.24 1.48 


PAMPA, TEXAS to 


Proposed Pipeiine Ratet .. 35 50 .70 85 60 68 


McPherson Kansas City Ottumwa Madison Omaha Sheldon 


existing price relationships be- 
tween areas within the markets 
themselves. 

Possibly as important as this ad- 
vantage to the retail marketer will 
be the increased speed with which 
sudden and unexpected winter de- 
mands can be met. “Line pack,” 
that gas which fills the line at all 
times, will be available for instant 
withdrawal up to the limits of phy- 
sical laws; underground storage 
can be tapped at fast rates to back 
it up, and immediately the gather- 
ing system will begin sucking up 
more product at top speed to re- 
plenish the hungry terminals. 

Mid-America officials expect this 
increased dependability of supply 
to stimulate market development. 
Dealers who have lagged in culti- 
vating house-heating because of 
peak-load problems are expected to 
redouble their efforts to capture a 
big slice of it. 

Mid-America plans to help deal- 
ers in these activities with an ad- 
vertising campaign in the market 
areas. 

The company is confident that it 
has a plentiful and long-lasting 
supply from which to draw. There 
are now 116 gasoline plants that 
can be economically tapped. Last 
year they produced 270,000 bbl. per 
day of liquids, 40 per cent of which 
was propane. In a reserves report 
to Mid-America, Raymond F. Kra- 
vis, a Tulsa petroleum engineer, 
estimated that there is enough 
LPG to keep the line going “at or 
near its initial capacity” for 20 to 
25 years. Furthermore, “three 
plants in New Mexico and three 
plants in the Oklahoma-Texas Pan- 
handle area, which propose to use 
the line, are in the midst of recent 
discoveries of sizeable reserves of 
crude oil and natural gas.” 

The list of shippers who early 
expressed their intention to use the 
line reads like a cross-section out 
of the industry’s Who’s Who of 
product suppliers: Anchor Petro- 
leum, National Propane Corp., Sid 
Richardson Gasoline Co., Sinclair 
Oil & Gas, Skelly, Union Texas Na- 
tural Gasoline Corp., Pure Oil, Tu- 
loma, United Petroleum Gas, Con- 
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Present Rail Rate...... ; 1.04 1.06 


1.22 1.64 1.18 1.42 


t In addition, the company will charge eight cents per barrel on deliveries to consignees through 


its terminals other than McPherson. 


sumers Cooperative (Kansas City), 
Farmers Union Central Exchange, 
National Cooperative Refinery As- 
sociation, Suburban Gas Inc. (St. 
Paul). It was these companies’ 
“letters of intent” that made it 
possible to go ahead with the line. 


MID-AMERICA PIPELINE Co. is 
unique in ways other than being 
the first LPG-only common carrier. 
It’s an offshoot of a plan conceived 
in October 1957, to bolster the 
earnings of the Missouri-Kansas- 
Texas (Katy) Railroad. Robert E. 
Thomas, chairman of the Katy ex- 
ecutive committee, proposed the 
plan. He is now Mid-America’s 
president. 

At first it was hoped that a trunk 
could be built from the Southwest 
to New York state, following the 
rights-of-way of the Katy and an 
eastern railroad. The savings in 
ROW costs, which at first looked 
attractive, proved to be more than 
offset by the physical disadvan- 
tages, however, so the plan was 
abandoned. But the idea of build- 
ing a pipeline was not. Further 
feasibility studies were made, and 
in 1958, a separate corporation was 
set up under the name of Midconti- 
nent-Eastern Pipeline Co. On Jan. 





29, 1960, the company adopted the 
more accurately descriptive name 
of Mid-America Pipeline Co. 

Mid-America is headed up by 
Thomas; David A. Roach, vice 
president, a former vice president 
of Phillips Pipe Line Co.; Earl A. 
Matheny, treasurer, formerly trea- 
surer and controller of Jenkins 
Music Co., Kansas City; Gilbert V. 
Rohleider, general superintendent, 
formerly vice president of Okan 
Pipeline Co.; and Don L. Weinert, 
products movement supervisor, also 
a former Okan executive. 

The company has not completely 
divorced itself from the railroad 
business, since 18.7 per cent of the 
common stock is held by Katy, but 
its No. 1 competitor will still be 
the railroad tank car. While the 
eight-state area is laced with prod- 
ucts pipelines, all but one carry 
products other than LPG. The one 
is owned by an integrated oil com- 
pany, and it carries refined prod- 
ucts—including propane—for de- 
livery to terminals south and east 
of Mid-America’s line in Kansas, 
Missouri, and Illinois. 

So the tank car is today over- 
whelmingly the No. 1 transport 
medium serving the Mid-America 
markets. The company has accord- 





At his console in Tulsa, Okla., a single dispatcher can control the flow rate, start and stop 
the pumping stations, and direct deliveries of propane to each terminal. 
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Mid-America line 





ingly built its tariff schedules with 
an eye on freight rates. The pro- 
posed pipeline rates and the com- 
parable freight charges are shown 
in Table 1. 

Says management when discuss- 
ing potential savings: “Since the 
company’s pipeline has been under 
development, several proposals for, 
or threats of, reduction in rail 
rates or other changes in tariffs 
designed to result in lower rates 
have been made by certain rail- 
roads.” This, they admit, will have 
a direct bearing upon how much 
of the market Mid-America will 
actually serve. 

Company executives have also 
been keeping a weather eye on the 
Canejian imports probabilities. 
But knowing that it will be some 
time before the matter is settled 
favorably for importation (if 
ever), and knowing it will be some 
time before a long, expensive pipe- 
line can be built to carry Canadian 
gas, they feel a “marketing pat- 
tern” can be established long be- 
fore any such threat materializes. 


Mip-AMERICA ORIGINATES in a 
network of gathering lines in the 
petroleum-rich Permian Basin of 
West Texas and New Mexico (see 
Fig. 2). In New Mexico it is 
within reach of facilities owned by 
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Skelly, Atlantic Refining, Cabot 
Carbon, Continental Oil Co., Fron- 
tier Gas, Arrow Gas, Sinclair, Gulf, 
El Paso Natural, Empire, and Pan- 
American. In Texas, it reaches 
out to Pure, Sid Richardson, Pan 
American, Shell, Odessa Natural, 
Magnolia, Union Texas Natural, 
Phillips, El] Paso, Lyon, Sunray, 
Cities Service, and Dorchester. 
Passing through Oklahoma and 
Kansas, it is prepared to pick up 
from Skelly, Texas Co., Warren, 
Tuloma, Sinclair, and Cities Ser- 
vice. 

From any or all of these points, 
it can take butane, propane, and 
natural gasoline, and _ transport 
them as far as McPherson, Kan. 
At this point, the line splits into 
two legs, one terminating at Janes- 
ville, Wis., the other at Pine Bend, 
Minn., near St. Paul. From Mc- 
Pherson on north, it will transport 
only propane. 

Initially, it will carry 50,000 bbl. 
per day to McPherson, and 60,000 
bbl. per day from there on to the 
various terminals to the North. 

The higher deliveries downstream 
from McPherson will be made 
available from storage there. The 
company now has three 27,000-bbl. 
aquafer storage caverns, and it can 
enlarge these at a later date as 
needed. Plans call for an ultimate 
capacity of 150,000 bbl. at Conway 
(McPherson) and 150,000 bbl. at 


Hobbs, N. M., which is the terminal 
for the main gathering system. 

On the two legs, there will be a 
total of seven propane terminals— 
three on the west leg at Green- 
wood, Neb.; Sanborn, Iowa, and 
Pine Bend, Minn.; and four on the 
east leg at Kearney and Moberly, 
Mo.; Iowa City, Iowa; and Janes- 
ville, Wis. 

Each has intermediate storage 
for holding product until it can 
be transferred into tankers or tank 
cars. The tanks are all of uniform 
size—63,000-gal. There are five 
such tanks at Janesville and Pine 
Bend, three at Sanborn and Iowa 
City, and two each at Moberly, 
Kearney, and Greenwood. 

Pine Bend and Janesville have 
four truck loading spots each, and 
the rest have two. All but two 
terminals have 10-car tank car 
loading racks, Kearney having five 
and Moberly none. All of the racks 
will accommodate cars up to a size 
limit of 20,000 gal. capacity. 

Minimum shipments have been 
set at 10,000 bbl. over a 48-hour 
period. Minimum deliveries are 
5000 gal. per truck and 10,000 gal. 
per tank car. 

Product carried in the line must 
meet NGAA Test Method specifi- 
cations as to vapor pressure, resi- 
due, dryness, sulfur content, and 
absence of corrosive compounds. 
Once accepted, it will be com- 








A standard layout, with a few variations, has been used for all 
Principal changes are number of storage 


delivery terminals. 
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tanks and loading racks. One terminal has no railroad spur, 
such as the one in the illustration above. 
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mingled in a common stream. 

The carrier will charge 8 cents 
per barrel for loading either tank 
trucks or transports. Demurrage 
will be charged at a rate of 2 cents 
per bbl. per day, but will not take 
effect until 30 days after the ship- 
ment was first put into the line. 

Mid-America’s tariffs also make 
provision for storage in transit at 
Hutchinson, Kan., and Conway, 
Kan., and reshipment to other des- 
tinations. This gives additional 
flexibility of operations which 
should prove helpful in meeting 
emergencies. 

The line will be operated with a 
minimum of manpower. The com- 
plete staff will consist of only 170 
men. A single dispatcher, sitting 
at a console in Tulsa, will be able 
to start and stop the pumping sta- 
tions, control the flow rate, and 
make automatic deliveries to each 
terminal. On the other hand, un- 
derground storage facilities will be 
manned 24 hours a day. 

In keeping with fast moving 
trends toward high-speed delivery 
of product, the loading terminals 
are geared to deliver into trucks 
and tank cars at rates approaching 
500 gpm. Truck loading connec- 
tions are shown in Fig. 3. 

Mid-America is using 3%-in. 
female Acme type thread connec- 
tors on its loading hoses. This con- 
nector is a Rego style B3195. The 
female connector will fit an Acme 
male connector 3% in. in diameter. 
All loading rack lines and hoses are 
2-in. Note that “old type” trucks 
may be hooked up with the liquid 
and vapor connections. New-type 
trucks (those with spray headers) 
may be connected in one of two 
ways—through the spray header 
and vapor connection or through 
the spray header and unloading 
connection. 

In “Y loading” of a transport, 
connections are made to the vapor 
and liquid truck loading lines. The 
bottom line carries a control valve. 
As the pressure in the vessel builds 
up during loading, the control 
valve constricts, diverting more 
flow to the spray loading line. This 
slows down the pressure buildup, 
and allows the loading rate to re- 
main at a high level. 

Tank cars are loaded by the 
spray method. Pumps used to load 
tank cars and transports can be 
operated either separately or in 
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LOADING HOSE { 


CONNECTION COMNEC TION 


. = 

axing fex3 at Eas 3 
TYPICAL TRUCK LOADING 

CONNECTIONS 














3/4" MALE ACME THREADS 
TRANSPORT TRUCK 





OLD TYPE TRUCK 


NOTE: ALL TRUCK CONNECTIONS 
BOTH “OLD” & “NEW” TYPES 
SHALL BE STD. 3%" MALE 

ACME THREADS. 


NEW TYPE TRUCK 


NOTE: FOR ALTERNATE HOOK-UP 
THE BOTTOM LOADING HOSE MAY 
BE CONNECTED TO THE LIQUID 
OR UNLOADING CONNECTION. 








High speed loading of transports is provided at all terminals through specially designed 
truck loading connections. Properly equipped trucks will be able to take on loads at speeds 
approaching 500 gpm. 


parallel. Either a truck and a 
tanker may be loaded simultane- 
ously, or two tank cars may be 
loaded at rates of up to 800 gpm 
per loading rack. 

Each terminal is equipped with 
elaborate safety devices to prevent 
delivery in case certain physical 
requirements are not met. Provers 
back up the meters to assure accu- 
rate measurement. 

All of these features of the line 


helped to pile on costs, but they 
have helped make it one of the 
most modern LPG fuel delivery 
systems in existence. All told, Mid- 
America is costing $70 million—a 
sizeable chunk of cash, it’s true, 
but one more expression of faith in 
the future of the LPG business. 
Faith, at least, in the future of 
the markets in eight of the most 
highly saturated states in the U. S. 
today. wi 
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aS ee «Oe ; 
Earl Kicliter of Kicliter Gas Service, Fort Pierce, Fla., checks one From the tanks, the liquid gas flows to this vaporizer, as shown in 
of the two 1000-gal. underground tanks that keep Bell Bakeries’ the diagram below. The direct-fired vaporizer is y b 
new 2,300,000-Btu oven going !9 hours a day. Underground stor- limited space meant limited underground storage and therefore 
age was necessary because of a nearby wooden warehouse. an insufficient volume of vapor to supply the huge oven. 





ABILITY TO DESIGN a special fuel 


WV e e il 
Able and willing dealer gets supply installation and willingness 


to work with the customer—even 
though the load may eventually be 
lost to natural gas—have produced 


a sizable commercial account for 

60,000-gal. annual load Kicliter Gas Service in Fort 
Pierce, Fla. 

Each month, Kicliter supplies 

5000 gal. of LPG to a huge new 

gas-fired, fully-automatic bread- 

EDWARD G. DICKSON baking oven at Bell Bakeries Inc., 


TWO HIGH PRESSURE 
REGULATORS 


r HaurD GAS REGULATOR 7 W.C. 








MITCHELL VAPORIZER [ 
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Directly outside the plant, Kicliter installed pressure-reducing and 
air-mixing equipment to cut down the Btu content to the level of 
the natural gas for which the oven was designed. If natural gas 
becomes available, the unit can be easily changed over. 


distributor of Dandee Bread to re- 
tail outlets along 200 miles of Flor- 
ida’s east coast. 

The oven turns out 1600 loaves 
of standard-size bread every 19 
minutes. Forty-four trays travel 
on a conveyor through the long 
baking area which has six differ- 
ent, adjustable heat zones, each 
fired by 54 burners. Then, the 
loaves go back to the point where 
they are dumped onto another con- 
veyor to cool. 

The new oven, installed early 
this year, replaces one fired by fuel 
oil. Superior baking qualities of 
gas and the fact that natural gas 
would become available in the fu- 
ture led to the decision to buy gas- 
fired equipment, bakery officials 
said. But since the oven was for 
natural gas only, the problem of 
an interim fuel supply arose. 

Earl Kicliter, who operates Kic- 
liter Gas Service, at 3700 Okee- 
chobee Rd., Fort Pierce, agreed to 
make the fuel supply installation, 
and to provide LPG. 

One of the first problems that 
Kicliter faced was the location of 
storage. Since it had to be placed 
near a wooden storage building, 
adequate clearance was needed; 
but space was at a premium, so two 
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1000-gal. tanks were placed under- 
ground. 

Since the oven requires 2,300,000 
Btu per hour, 19 hours a day, this 
type of storage would not vaporize 
the required input. A direct-fired 
Mitchell 70 vaporizer was installed 
near the tanks to provide the heat 
needed for adequate vaporization. 

The next step was to install air- 
mixing equipment to cut the ther- 
mal content of the propane from 
3000 Btu per cubic ft to a mixture 
with a heating valve identical to 
natural gas, since the oven burners 
were designed for natural gas. The 
gas is delivered through 3-in. pipe 
at 7 in.we. Pressure reducing de- 
vices and the air-mixing step han- 
dled this problem. The air-mixing 
unit is an Eclipse consta mix with 
an Eclipse gas booster and zero 
governor. 

In working out the installation, 
Kicliter enlisted the aid of Don 
Jackson, Delray Beach manufactur- 
er’s representative for Eclipse Fuel 
Engineering Co. 

Kicliter Gas Service realized 
around $4500, including labor, ma- 








Propane moves into the plant and into the oven via the 3-in. pipe 
shown at the top of the picture. Gas is fed in at the point where 
the operation can be checked—via portholes in the oven—and 
controlled. Six baking zones are so monitored. 


terials, and design work, for the 
complete job. And in the process, 
it picked up a good fuel customer. 
When and if natural gas becomes 
available to the bakery, the sys- 
tem can be switched quickly. The 
LPG installation would be retained 
as a stand-by system. 

Two auxiliary ovens in the Bell 
plant probably will be replaced 
soon with new equipment, also gas- 
fired, bakery officials have _ indi- 
cated. 

Kicliter Gas Service was estab- 
lished originally by Harry Kic- 
liter, the Phillips Petroleum Co. 
gasoline, oil and LPG distributor 
in Fort Pierce. The firm originally 
concentrated on carburetion, with 
Earl Kicliter, Harry’s brother, as 
general manager. When the car- 
buretion program failed to develop 
as rapidly as hoped, the firm 
turned to other gas uses. 

“Now we sell gas for all types 
of uses,” says Earl. About 30 per 
cent of the monthly sales of around 
75,000 gal. (to about 1000 custom- 
ers) is for carburetion purposes. 
Domestic and commercial consump- 
tion account for the rest. And re- 
cently, the firm began selling appli- 
ances, to further boost its growing 
domestic load. a 
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Annual open house provides 


six-months’ supply of prospects 


ROBERT H. BROWN 


EACH SPRING, along about the 
time central Alabamans want to 
get out and go places, Suburban 
Gas Co. of Clanton sends out in- 
vitations to another open house. 
People in the area have become so 
accustomed to these annual two- 
day affairs that they come from 
miles around to see the displays, 
eat the food cooked in the show- 
room, and meet the people from 
whom they’ve been buying LPG 
during the past winter. 

Anywhere from 500 to 1500 peo- 
ple stream into the company’s 
“home” in the center of Clanton, 
a town of 4600 halfway between 
Birmingham and Montgomery. On 
Friday morning, they begin to ar- 
rive, pulled by newspaper adver- 
tising, newspaper publicity stories, 
circulars, radio spots, and letters. 
And, by the time Saturday night 
rolls around, the Suburban sales 
staff has a six months’ supply of 
prospects to work on! 

Open houses have been held for 
six of the nine years Suburban has 
been in business in Clanton. 

“We started these annual open 
houses to show appreciation to our 
customers for the patronage they 
gave us during the heating season,” 
manager John Vines. explains. 
“Then we began realizing that they 
were just what we needed for get- 
ting up prospect lists. Today, we 
get enough prospects from each 
open house to last us six to eight 
months.” 

Each person coming into the 
store is asked to sign a card to en- 


A BPN Exclusive 


Suburban Gas manager John Vines (r.}) and Candler Watkins, sales representative of 
Atlanta Stove Works, examine the food gimmick of the 1960 open house, potatoes baked 
in boiling rosin over a gas burner. Note one of the many baked hams and the piles 
of biscuits. 
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ter a contest. This year, Vines 
placed a dressed whole hog in a 
showroom freezer and the contest 
was to guess the hog’s weight. At 
the bottom of the card was space 
for the entrant to check the appli- 
ance he planned to buy next. 

To pull in as many people as pos- 
sible, Vines likes to do the unusual 
—particularly in demonstrations. 
This year, for example, he adver- 
tised that potatoes would be baked 
in rosin—the way the naval store 
laborers do it in South Georgia. 
Atlanta Stove Works representa- 
tive, Candler Watkins, staged this 
demonstration, using a _ one-gal. 
iron pot. The rosin was brought 
to a boil over a gas burner and 
baking potatoes were dropped in. 
In 15 minutes, the guests had hot 
baked potatoes to go with their 
barbecued chicken and baked ham! 

Food is always served. Subur- 
ban’s customers are working peo- 
ple, farmers, laborers, lumbermen, 
fruit growers—folks accustomed to 
something more substantial than 
tiny triangular sandwiches usually 
served at such occasions. Hams are 
baked and chickens are broiled or 
barbecued right in the showroom. 
Both are served with hot, man- 
sized biscuits. Vines reports that 
more than 100 lb of ham were 
baked and served this year. 

Besides the obvious benefits of 
food demonstrations, he does not 
overlook their educational value: 

“Very few people actually know 
how to get full use of ranges, 
strange as it may seem. Broiling 
is a good example. I don’t believe 
everyone really knows how to use 
a range for broiling. That’s why 
we like to broil chickens at our 
open houses. It shows them just 
what to do.” 

Vines regards prizes as a neces- 
sity. This year, a range and a 
freezer were given away in addi- 
tion to the hog. 

As an incentive to buy, he uses 
premiums. Anyone purchasing a 
gas range during the open house 
gets a four-piece aluminum set 
valued at $31.95. To help “sell” 
prospects who showed interest in 
freezers during the open house, a 
freezer-load of food—valued at $25 
—was given if they bought a 
freezer within one week. 

“We make no great effort to 
sell merchandise during the open 
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That six month's 
supply of the pros- 
pects was supplied 
by the Guess-the- 
Weight - of - the-Pig 
contest. A_ large 
sidewalk sign (l.) 
urged _ pedestrians 
and motorists to 
walk in and inquire 
after their attention 
had been attracted 
by colored cloth 
range banners (not 
visible in photo) 
strung from the 
metal awning above. 
Once in the store, 
open house guests 
peered into the 
depths of the freezer 
to estimate the 
weight of the frozen 
porker (below). 





GUESS 
WEIGHT? ? 





NAME: 


ADDRESS: 








Dryer Vacuum cleaner 





The next appliance I plan to buy: 


Freezer Refrig. Range 


PHONE: Weight of pig: 


(Please check) 


Air Cond, 





Dishwasher —__ 








This post-card-sized, mimeographed entry blank was filled out by each entrant. Note that 


he was requested to indicate which appli 


e he pl 





d to buy next. 
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Suburban open house 


€ 
3 


so 


Ready for the crowds in their balloon-decorated showroom are the members of Suburban's Clanton staff and special assistants for the 
open house. Manager Vines is in the dark shirt. To his left is his chief salesman, Clyde Mims. To his right is Mrs. Lena Rush, home 


economist at Suburban's main office in Montgomery (see BPN, April 1960). 


All regular members of the Clanton staff, including 


drivers and mechanics, were pictured in the full-page open house invitation ads running in the two Clanton weeklies. 


house,” Vines explains. “You can’t 
do justice to selling with all those 
people in the building. We just 
wander around, greeting guests, 
talking to them, and showing them 
the new merchandise. We try to 
get them talking about that new 
appliance they expect to buy next.” 

Just as soon as the open house 
is over, the sales staff begins sort- 
ing out the prospects. 

First, each person is sent a let- 
ter thanking him for coming in. 
The letter stresses that several 
good buys are still available and 
that the specials will hold good as 
long as present stocks last. Those 
who expressed interest in freezers 
are reminded that the “free freezer- 
load of food” offer is good for a 
week. The letters wind up by say- 
ing that the huge number of peo- 
ple attending the open house made 
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it impossible for a salesman to see 
everyone, so it would be a good 
idea to come in and get the story 
on the special offers. 

Then, Clyde Mims, the chief 
salesman, gets on the telephone. 
He spends the week after the open 
house calling the hotter prospects, 
but keeps ringing open-house-sup- 
plied numbers for the next six to 
eight months. 

And the price of this invaluable 
prospect list is only about $250, 
the cost of staging the open house. 
Most of this money is spent for 
advertising. A full page is used in 
each of the town’s weekly papers. 
Reprints of these ads are obtained 
and placed in all cars parked along 
the town’s streets three days prior 
to the event. Radio spots are used 
at the rate of 20 per day during the 
two days of the open house. These 


commercials are aimed directly at 
listeners coming into town for the 
weekend. 

“We also send out letters an- 
nouncing the open house,” Vines 
adds. “We take particular pains to 
send them to former customers who 
left us for some reason or another.” 

“However,” he concludes, “the 
secret to success of our open house 
is to get as many cards as possible 
signed so the sales department will 
have plenty of prospects to work 
on.” 

There’s a second secret to Vines’ 
success—it’s timing. He not only 
stages the event in spring when 
people want to get out and go 
places; but also right after the 
first of the month—payday. There’s 
nothing like the friendly sound of 
rustling money to make an open 
house $uccessful! * 
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The West Coast LPG industry 


Notes from the LPG Forum at the California Natural Gasoline Association fall meeting, 


Oct. 13 in Santa Monica, Cal. 


The Industry 
R. J. Munzer 
Petrolane Gas Service Inc. 


@ THE WEST Coast LPG INDUSTRY 
has grown 4000 per cent since 1922, 
now annually sells $144 million of 
appliances and buys $500 million of 
LPG from refineries. Because 
Washington is well served with 
natural gas, the majority of this 
LPG must be consumed in Oregon, 
Nevada, Arizona—and California. 
® In California, sales have risen 
from 187 million gal. in 1945 to 430 
million gal. in 1959. Percentage- 
wise, this is less than the industry’s 
national growth because the domes- 
tic market here is semi-saturated, 
a condition peculiar to just a few 
states, notably California and 
Texas. 

e For this reason, we will have a 
continued shift of emphasis to 
commercial and industrial loads. 
Carburetion offers an _ excellent 
chance. LPG’s acceptance in coast 
industry has been such that some 
companies now use it almost exclu- 
sively for some operations. Tele- 
phone companies, for example, use 
it extensively for wire splicing. 

® Mr. Average California Mar- 
keter operates over a 40-to 50-mile 
radius. He has 2000 customers, 
1200 on bulk tanks and 800 on cyl- 
inders. He owns or leases both 
tanks and cylinders. Selling 1% 
million gai. annually, he has 
brought a high degree of stability 
to his business, but still has finan- 
cial problems. His investment is 
about $100,000 and he has $60,000 
in current assets. His facilities in- 
clude three 1600-gal. bobtails, one 
bottle truck, one service truck, and 
seven to ten employees. 

® Potential growth through 1970 
looks good with annual sales in 
California rising from 430 million 
gal. to 650 million gal. The biggest 
increase, 85 per cent, should be in 
commercial-industrial sales, includ- 
ing internal combustion and chemi- 
cal and synthetic uses boosted by 
formal research and development. 
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The Supply 
Paul Shannon 
Standard Oil Co. of Calif. 


© AFTER TWO SUCCESSIVE winters 
of no concern, the West Coast had 
an LPG shortage last January 
when two new records were set, 
24,000 bbl. in one day and 32 mil- 
lion gal. in one month. In compari- 
son, only 14 million gal. were sold 
in January, 1950. Yet despite such 
growth, production and supply have 
kept pace. 

® Storage is a problem. The coast 
has no known geologic formation 
suitable for either salt domes or 
mined caverns. Standard’s big un- 
derground water sand storage fa- 
cility has proved helpful but the 
rate of withdrawal is limited by ge- 
ologic conditions. Also, recovery is 
only 65 to 70 per cent (not as good 
as salt domes or mined caverns) 
and it would cost too much to im- 
prove the recovery rate. 

® The future supply will keep up 
with the future demand, a steady 
but not spectacular growth. New 
natural gas lines coming into the 
Pacific Northwest will release LPG 
for other coast areas. New off- 
shore discoveries of natural gas 
near Goleta, Calif., assure that pro- 
pane is available when needed, 
enough to provide a surplus ten 
months of the year. And while new 
refinery techniques have reduced 
propane output at some plants, 
other plants have boosted their out- 
put. Actually, if all of today’s 
available product was used, LPG 
sales would be boosted about 50 
per cent. 

© Yet, while no cause for alarm ex- 
ists, some daily shortages are 
bound to occur. The important 
thing is to take care of year-around 
customers and not sell stand-by 
fuel. 

® There is too much emphasis on 
volume selling. The industry should 
promote an orderly, progressive 
growth. For too long, we have been 
selling a high quality product on a 
low-price basis. 


The Merger Movement 
W. R. Sidenfaden 
Suburban Gas Service Inc. 


THE GENERAL INDUSTRIAL TREND 
to mergers and consolidations has 
been accelerated in our industry by 
four changes in the LPG business. 

1) The market now available— 
Before World War II, the indi- 
vidual marketer had the rural 
domestic market pretty much to 
himself. But the electric utilities 
started a multi-million dollar ad- 
vertising drive in the post war 
period and have left only certain 
domestic loads for the LPG in- 
dustry. Also, with the exception 
of fork-lift trucks, the growth of 
the motor fuel market has been 
disappointing — because prime 
manufacturers do not build or 
promote LPG models. 

2) The nature and type of com- 

petition—In prewar days, the in- 

dividual marketer was working 
in a receptive market. The rural 
customer wanted city conve- 
niences and LPG was the answer. 

Now, electrical appliances and 

the all-electric home have been 

accepted. The individual market 
now faces a massive, aggressive, 
federally supported campaign. 

3) Capitalization — The individ- 

ual marketer needs more money 

now. Before, the consumer was 
willing and able to carry a high 
investment to get modern con- 
veniences, buying or leasing 
tanks and cylinders from the 
dealer. Now, he can equip with 
electric appliances and make no 
investment. Now, if the mar- 
keter doesn’t invest heavily in 

tanks and cylinders, he faces a 

short growth. 

4) Taxes—Today, when the mar- 

keter needs more money, taxes 

drain more. And he still faces 
the estate and inheritance prob- 
lem, with maybe $150,000 to $1 
million subject to these taxes. 

And with today’s complicated tax 

laws, he needs a full-time ac- 

countant and attorney. a 
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Through a series of tests, right, he determines the relative thermal 
and service efficiencies of a selected variety of domestic water 
heaters. 





Here, Frost takes the reading from a wet test meter used on a 
Pyrofax gas range. 





At the Tarrytown laboratory, chemist Frost prepares the NGAA 
lamp test to check the total sulphur concentration in a sample of 
Pyrofax gas received from the field. 


New Pyrofax lab increases 
company’s research service 


PYROFAX GAS CORP., NEW YORK, recently transferred 
its research and development staff from Millwood, 
N. Y., to modern facilities at the new Union Carbide 
Chemicals Co. technical laboratory at Tarrytown, 
N. Y. This move allows Pyrofax to more progres- 
sively serve its half-million customers in the eastern 
U. S. and Canada. 

The new laboratory is under the supervision of Dr. 
E. R. Weidlein, Jr., assistant director of the lab, and 
C. P. Keeley, manager of development and research. 
Chemists assigned to the new facilities are G. C. Frost 
and J. P. Grynkiewicz. 

Research includes developing new methods of gas 
testing and handling, and inspecting new appliances 
and gas equipment of all types. Programs relating 
to new gas uses involve such devices as fuel cells, 
thermoelectric generators, and catalytic burners. 

In the new building (which has 46 labs) there are 
two large auditoriums where Pyrofax will conduct 
meetings, demonstrations, and service schools. These 
schools are part of the continuing program to in- 
struct distributors and personnel in the latest tech- 
niques of gas installation and maintenance. 

Pyrofax has one of the largest laboratory areas 
in the building, together with a utility area having 
“cold room” facilities. At the Tarrytown location, 
Pyrofax will be able to call upon specialists in nearly 
all fields of chemistry and engineering for assistance 
in the solution of problems referred to the labora- 
tory. « 
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the good old days 


Most of us have nostalgic memories of the days when 
we rode in sleighs and heard the jingle of sleigh bells 
at Christmas time. Those were the good old days. 


And these are good days too. We are especially grate- 
ful to our customers who made 1960 our best year. 


Sid Richardson 


GASOLINE CO. 


629 FORT WORTH CLUB BUILDING * FORT WORTH, TEXAS 


REGIONAL REPRESENTATIVES 


H. M. JONES MARVIN L. DOSS B. E. PATTON 

5123 NO. NEW JERSEY 3148.SANDEFER 6444 XERXES SO. 
ATwater 3-7443 ORchard 4-2965 WAInut 7-8092 
INDIANAPOLIS, INDIANA ABILENE, TEXAS MINNEAPOLIS, MINN. 
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continued from page 25 


Electric heat is here 


The AGA effort is laudable, 
particularly in that in some as- 
pects it makes a break with the 
traditional conservative ap- 
proach of “let’s not offend the 
competition.” One ad_ says, 
“Don’t settle for stale heat!” 
While the implication that it is 
aimed at electric heat might not 
come through to a lot of readers, 
it’s at least a good start. 

What else has been done? 
Virtually nothing. Our own L. P. 
Gas Council has published a gas- 
vs.-electricity mailing piece, and 
this was good, but it was not 
keyed specifically to electric heat. 
Nor has the council any plans to 
do anything further. But the 
council cannot be blamed, be- 
cause it must have the author- 
ity of its members if it is te 
spend the money needed to do 
the job. 

Where’s GAMA in all this? It 
may come as a shock, but GAMA 
tried to get its members to sup- 
port an anti-electric heating 
campaign and failed. A major- 
ity of the heating manufactur- 
ers themselves, when asked to 
contribute to the AGA kitty, re- 
fused. It seems that some of 
them are thinking seriously of 
going into the manufacture of 
electric heating equipment, and 
they don’t choose to be put in 
the schizophrenic position of 
fighting themselves. 

This, of course, sounds vague- 
ly familiar to those who have 
been around long enough to re- 
member how old line gas range 
manufacturers suddenly became 
“combination companies.” 

This, however, is not a time 
for recriminations. Appliance 
manufacturers cannot be ex- 
pected to remain steadfast in 
the face of overwhelming odds, 
without support. Loyalty is a 
two-way street. They need your 
support, just as you need theirs. 

The point is, what can and 


Turn to page 44 _——> 
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Seven dealers in six states say: 
“Electric heating is a threat— 


right now!” 


Do the facts justify the contention that the LPG industry must be 
awakened to the electric heating threat? They certainly seem to! A BPN 
Dealer Opinion survey on the subject showed that only 14 per cent of the 
dealers contacted had sufficient interest in the subject to jot their replies 
on an answer form, put the form in a stamped, addressed return envelope, 


and drop it in the mail. 


At the same time, the threat delineated by the dealers who did reply is 
so serious that a general awakening is not only called for, but should be 
followed by ambitious, continuing, drastic action! 

BPN will make every effort to be an editorial alarm clock, contacting 
more dealers and publishing more opinions. This, then, is the first of a 
series of dealer opinion articles on electric heat. In it, seven dealers from 
six scattered states give a status report on the past, present, and future 
of electric heating, both as it is in their area and as it appears to them 
nationally. In a future article, they will tell what they think should be 


done. 


This month’s Dealer Opinion Panel: 


Indiana—Gaylen Frey, Modern Egqpt. Co., Michigan City; 
E. C. Stuckey, Stuckey’s Gas & Appliances, Geneva. 
Kentucky—Frances L. Holliday, Cumberland Natural Gas Service, 


Tateville. 


Mississippi—W. W. Gresham Jr., Gresham Petroleum Co., Indianola. 
Missouri—W. A. Schutte, Hausgas Inc., Washington. 

Nevada—C. R. Cavanaugh, Cavanaugh Bros., Las Vegas. 
Pennsylvania—John H. Paulding, Ugite Gas Inc., Malvern. 


What is the status of 

electric heat in your THE 
area right now? 

Frey—So far, ' elec- DEALER 
tric heat is not much FAW LS 
of a threat in our 

particular area because the local 
utility merchandises both electric- 
ity and natural gas and favors 
gas. So they are pushing gas and 
doing more advertising on gas 
heat, gas appliances, and the gen- 
eral uses of gas. Naturally we 
feel that it is a threat, for we see 
areas where the rate is much 
lower than here and they are get- 
ting a start there. We feel it is 
much more of a threat in central 
heating than in space heating. A 


reduction in electricity rates will 
have to come in our area before 
electric heat is prevalent and we 
do not look for much of a reduc- 
tion because the generating plants 
in this area use coal and this can- 
not — in our opinion — compete 
with hydroelectric production. 


Stucky—Electric heat is a threat 
in our area now. 


Holliday — Electric heating is 
more firmly entrenched now than 
was electric cooking in the ’30’s. 
That’s because their summer load, 
due to air conditioning, has pro- 
vided them with a demand for 
electricity that was not provided 
in the ’30’s. Hence, electric com- 
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BURROUGHS ACCOUNTING MACHINES END ON-THE- 
ROAD PAPERWORK ...BOOST DRIVER STOPS 50% 


The seene: Liberty, New York—home office of the Happy Cooking Metered Gas Service, 
LPG distributor-dealer with nine branches throughout the Northeast. The jeb: sales 
receipts and disbursements. The equipment: nine Burroughs Sensi- 
matic Accounting Machines, one in each branch. The results, according 
to Controller Claude Blumenstock: ‘Before we installed this equipment, 
our drivers did their own basic accounting on the road. Now it’s handled in 
the office where it belongs, with the result that our drivers are making 50% 
more stops. Each branch manager, as well as headquarters, now has an 
accurate total-sales figure at any time—plus an up-to-date and readily 
accesssible history record on each customer. We’ve achieved all this with 
no increase in personnel, and with the elimination of tight time schedules 


and long hours of overtime.” Burroughs and Sensimatie—TM’s 


Controller 
Claude Blumenstock 


Happy ee eS ne a is one of many 
LPG distributor-dealers helped to new accounting 
efficiency by Burroughs office automation equip- Burroughs 
ment. For details, action—and results—call our 


nearby branch now. Or write Burroughs Corpora- = Corporation 


tion, Detroit 32, Michigan. 


“NEW DIMENSIONS {| in electronics and data processing systems” 
DECEMBER, 1960 
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continued from page 44 


should be done? What do we 
have to work with? 

e First, the AGA, simply be- 
cause it’s the one agency that 
has done something. 

e Next, gas heating equipment 
manufacturers. What stand does 
your supplier take? Is he pro- 
gas, neutral, or pro-electric? If 
you are supporting him, is it too 
much to ask him to support you? 

e Third, the council. Are you 
supporting it? Or are you carp- 
ing at it from the sidelines, be- 
cause it doesn’t do the things 
you think it should? Perhaps if 
you joined, you would be able 
to help mold it into a pattern 
that would be more to your own 
liking. 

e And fourth, a new promo- 
tional force in the field—the 
API’s Liquefied Petroleum Gas 
Committee. If successful in get- 
ting off the ground, this com- 
mittee could be a wealthy source 
of promotional funds. Is an anti- 
electric heat campaign appropri- 
ate for a committee such as this? 
Yes, it is, the sub-committee has 
a counterpart in the API, the 
Fuel Oil Committee which has 
made substantial contributions 
to the cause of oil heating. And 
this is an ideal time to approach 
the LPG sub-committee: it is 
right now looking for programs 
that it can espouse. 

These four elements—AGA, 
GAMA, the council, and the API 
sub-committee—cover virtually 
all phases of the gas business. It 
is within their collective powers 
to slow down the march of elec- 
tric heat. The march cannot be 
completely halted—the electric 
utilities and manufacturers have 
too much at stake to ever back 
off—but it can be slowed, if 
everyone pulls together. If not 
joint, their efforts should at 
least be coordinated so we don’t 
end up with four armies march- 
ing off in four different direc- 
tions. 

What do you think should be 
done? We’d like to hear from 
you. € 
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panies can afford to sell their 
winter electricity at lower rates 
and to give dollar incentives to 
the electric contractor to install 
electric heating. It is a threat 
from government agencies, the 
REA and TVA, and from Ken- 
tucky Utilities Co., which consists 
of the public and private firms in 
this area. Either oil or electric 
heat (radiant heat in floor or ceil- 
ing) is getting most of the new 
home construction in the Cumber- 
land River area, where we are lo- 
cated. 


Gresham — Electric heat is in- 
creasing every day in popularity 
and use, all in new homes and all 
in central heating. There is no 
electric space heating. 


Schutte—Electric heating entered 
our area about three years ago 
and our utility companies have 
been quite aggressive in promot- 
ing it. Last year, they were pay- 
ing some builders $200 a home 
under their Medallion program. In 
the counties in which we operate, 
I believe it would be safe to say 
that there are 250 to 300 electric- 
heated homes. There is no ques- 
tion that they are a threat—not 
only to gas, but to oil—for future 
heating. Their original program, 
selling heat pumps for homes, 
lasted only about one year. Be- 
cause of the great amount of ser- 
vice required, it ended almost as 
fast as it started. They turned, 
then, to central heating. Most of 
it is baseboard radiant heating 
with the remainder ceiling radiant 
heating. The trend has been to 
more baseboard and we expect it 
will stay in that direction. 


Cavanaugh—Electric heating is 
not a threat in our area because 
their rates are so high that very 
few people even consider it. 


Paulding—Infiltration of electric 
heat in our area is just beginning. 
However, the step is a_ well- 
planned, well-advertised, well- 
publicized one. The electric in- 
dustry is promoting complete 
heating systems which pose a big 
threat to central heating. 


What is the record of electric heat 
in your area? 


Stucky—lIn our area, most of the 
homes with electric heat have 
only about 1200 sq ft. Our elec- 
tric competition insists on doing 
the insulation and they insulate a 
new home like a Thermos bottle. 
Then, they get by with $35 to $40 
monthly bills. 


Holliday — Electric heat in this 
area has been pioneered by REA... 
It furnished the money to finance 
home construction, then sold the 
homes, holding the finance paper. 
So, an unhappy homeheating cus- 
tomer is told he must pay off his 
mortgage before he can convert. 
He has to put up with what he 
has. Several local motels which 
installed electric heat some few 
years ago have been unhappy. One 
changed its wiring at consider- 
able expense, put in extra insula- 
tion and continued with electric 
heat. Another, depending on in- 
the-wall heaters which are prob- 
ably too small, has had such large 
electric bills that it closes in the 
fall. The majority of electric heat- 
ing customers have been guaran- 
teed a certain figure for their 
electric bill for one to three years. 
In many instances, this initial pe- 
riod is ending this winter. What 
the bills will be from now on, we 
do not know. We do know that 
Kentucky Utilities had applied 
for a rate deviation for about ten 
customers in Burnside and is mak- 
ing tremendously low bids on a 
year’s heating bill. The reason is 
that REA is seeking a franchise 
to build a generating plant in 
Burnside and Kentucky Utilities 
is opposing this plant. 


Gresham — To our knowledge, 
there have been no flops in elec- 
tric heat. Everyone who has it is 
very well pleased—or at least will 
not admit dissatisfaction. How- 
ever, there has been dissatisfac- 
tion with heat pumps used for 
cooling. 


Schutte—There are a great num- 
ber of people who have gone to 
this type of heat, and having gone 
through one winter, find it very 
expensive. So far, to our knowl- 
edge, there have been no changes. 
We find most people reluctant to 
admit that they made a mistake. 
But we find, in quite a few in- 
stances, people who have built a 
home with electric heat later sell 
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TAKES 
SPACE 
ONLY 
A LITTLE 
LARGER 
THAN 
THIS 
wntey.v4 |) | 3 


NEPTUNE 
PRINT-O-METED DEGISTER 





The Neptune LP-gas truck meter is the only meter with all accessories built-in so 
compactly . . . a complete, accurate system that requires only three connections 
to install, takes space a little larger than this magazine. 

In one assembly you get the most reliable meter built, vapor release, strainer, 
pressure relief valve, inlet check valve, differential valve, and vent line check 
valve. Plus a ticket-printer. All units are designed to work together as one inte- 
grated and compact package. Always easy on your pumps. 

Most important, all elements are designed, built, assembled, and calibrated 
as one unit by Neptune. 

Add to this Neptune’s fine reputation for sustained accuracy and low main- 
tenance, and you have the LP-gas man’s most sought-after business friend. 

All sizes. Backed by nation-wide network of Neptune-operated service centers, 
Your Neptune jobber or tank truck builder will be glad to supply details. 


NEPTUNE METER COMPANY 


47-25 34th St., Long Island City 1, N. Y. LIQUID METER DIVISION 
Branches and Jobbers in All Principal Cities 
in Canada: Neptune Meters, Ltd., Toronto, Ontario 
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it, then usually go to gas or oil. 
One of the rather small towns in 
which we operate, Hermann, Mo., 
has a very attractive electric rate, 
14%, cents per kwh. An aggressive 
electrician and a municipally 
owned system have given us a 
great deal of competition and bet- 
ter than 50 per cent of the homes 
built there in the past year have 
gone in with electric heat. 


What do you think about the fu- 
ture of electric heat? 


Frey—tThe future of electric heat, 
on the average, is far too bright, 
as far as the LPG dealer is con- 
cerned. We do not feel it is wise 
to sit back and be complacent 
about this situation even though 
it does not seem to be a threat to 
our particular area. Such new de- 
velopments, usually scoffed at 
when they emerge, usually be- 
come a threat suddenly and grow 
much faster than you would imag- 
ine. We will have to say that the 
builders and realtors have a nice 
story in the all-electric house — 
with all the advantages they claim 
—except that they never say any- 
thing about the economy of these 
operations. Certainly, it behooves 
us, as an industry, to recognize 
the new threat to our business 
and not sit by. 


Stucky—Our main competition in 
the future will be electric heat. 


Holliday—Since such a great per- 
centage of electrical research is 
paid for by the federal govern- 
ment and since electric air con- 
ditioning has unbalanced the elec- 
tric load, giving a surplus of kilo- 
watts in winter, I believe that 
electric heating will develop rap- 
idly nationally. In addition, 
enough government employees de- 
pend so strongly on the sucess of 
electrical usage that they lean on 
other government agencies (FHA, 
etc.) to support them. Thus, they 
have additional advertising money 
and promotional personnel that 
the gas industry does not have. 
This applies to the nation and to 
my area, which is REA and TVA 
country. I not only think they 
can make it the foot-in-the-door 
of the all electric home, I think 
they have made it the foot-in-the- 
door. And now the National Warm 
Air Association is cooperating to 
develop a warm air system with 
electricity as the fuel. 


Gresham — In our area, electric 
heat is increasing in use. Progress 
is slow now. It will be going in 
only in new homes that are prop- 


gas hit 


erly built and insulated. 


Schutte—I feel that this is going 
to be a rather spotty situation on 
a national basis because a lot will 
have to do with the aggressive- 
ness of the utility. What hap- 
pened in our community would 
lead me to believe that it will not 
snowball: many of the contrac- 
tors who went for the first round 
of electric heated homes have 
found them hard to sell and have 
given us more of their business 
this season. Unless there is an 
about-face, I would judge that in 
our area the program has been 
oversold. Some of the homes and 
some of the families are not finan- 
cially qualified, and I believe this 
hard-push sale will be a deter- 
rent in their future. 


Cavanaugh—On a national basis, 
I believe they are definitely a 
threat as their advertising is get- 
ting results. While the heat pump, 
in my opinion, is not a success, it 
has possibilities. 


Paulding—Considering the effort 
and money being put into the pro- 
motion and sale of electric heat, 
I would say it is a present threat 
and will become more so in the 
future unless the gas industries, 
both natural and L. P., become as 
enthusiastic as the electric peo- 
ple. e 





Court decision helps take 
guesswork out of depreciation laws 


Legal uncertainties 
torment attorneys 
and laymen alike. PVR EU 
They frequently force ELBOW 
“educated” guesses as 
to what a court of last resort will 
ultimately decide. The tax field is 
no exception. If our guess turns 
out to be the correct one, we are 
duly thankful. If the guess proves 
to be wrong, we can still be thank- 
ful that the uncertainty will never 
plague us again. We are particu- 
larly thankful when the heavy ex- 
pense of taking a test case to the 
highest court was borne by some- 
one else. 


COUNSEL 


ON JUNE 27 the U. S. Supreme 
Court settled—for all time—the 
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running battle between certain tax- 
payers and the Commissioner of 
Internal Revenue as to the exact 
meaning of “useful life” and 
“salvage value’ in_ estimating 
“reasonable” allowances for de- 
preciation. The controversy was 
terminated in favor of the commis- 
sioner.+ 

These three final decisions do not 
alter what was said in our recent 
article on the subject (BPN June 
1960, page 36). However, they are 
of great interest to those of us 
who must wrestle with deprecia- 
tion deductions. Of course, the 
cases do not affect taxpayers whose 
practice it is to retain and use 
properties until they become no 
longer usable except as ccrap. 


For some years the taxpayers in 
these suits had been ably contend- 
ing that the term “usef! life” 
means nothing short of the physi- 
cal, economic or functional life of 
a given article, and that “salvage 
value” means nothing more than 
junk or scrap value. The commis- 
sioner, in turn, had been just as 
vigorously contending that— 


1) “Useful life’ means the peri- 
od during which a piece of business 
property is customarily retained 
and used by a particular taxpayer; 
and 


2) “Salvage value’ means _ its 
market value at the end of such 
customary use and retention period. 

The three litigants were all in 
the automobile rental business. In 
figuring a “reasonable” allowance 
for depreciation they estimated 
“useful life” to be the entire physi- 
cal, functional life, and estimated 
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To Every LP-Gas Dealer Who Thinks 
He Is Making All The Money He Can: 


Are you really as independent as you think? Are you making as much profit 
per dollar of investment as you could? Here are frank answers to 
some important questions that can vitally affect your future: 


Q: I own my own bulk plant, cylinders and bottling 


equipment. Isn’t that the way to make the 
most money? 


Many dealers think so. But a lot of dealers have 
discovered that they can get a bigger return on 
their capital when it’s invested in things that 
help them sell more gas—instead of in equip- 
ment to simply process gas. 


: What do you mean by that? 


Well, let’s say you have $20,000 invested in a 
bulk plant. With an independent Skelgas fran- 
chise you could use that money to buy an extra 
hundred or so consumer bulk tanks. They 
could help you get an extra 150,000 gallons of 
business in just a year’s time. 


: Well, what other benefits do I get with a Skel- 
gas franchise? 


A lot of our dealers think the biggest advantage 
is the solid consumer acceptance of the Skelgas 
brand name. We’ve been a leader in this in- 
dustry for over thirty years and the value of 
the Skelgas name is growing all the time. 


That’s important all right . . . but what else do 
you offer that can help me make a bigger profit 
from my business? 


: We provide you with the most complete pack- 
age in the industry. Top quality gas at a com- 
petitive price .. . plus a complete line of modern 
gas burning appliances. And we back you with 
the biggest advertising campaign in the LP-Gas 
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industry, and with attractive finance programs 
that make it easier for you to do business. 


Q: Sounds good. What else? 


A: Training is another advantage of a Skelgas 


franchise. Every Skelgas dealer has a team of 
experts to help in every phase of his business. 
And we have our own service schools for you 
and your men. 


Q: Well, what kind of a franchise arrangement can 


I make with Skelgas? 


A: Right now we have the most flexible franchise 


program in Skelgas history. Why not send in 
the coupon below? Find out how you can join 
the ranks of the really independent Skelgas 
dealers. 


You're Really 
More Independent 
With A 


SKELGAS 


Dependable Products FRANCHISE 


ro---- 








SKELGAS MARKETING 

SKELLY OlL COMPANY 

P.O. Box 436 

KANSAS CITY 41, MISSOURI 

[) Please rush me your new fact-packed Skelgas 
franchise booklet. 

(C Have a representative call to explain how | can be really 
independent with a Skelgas Franchise. 


Name. 





Address 
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“salvage value” as the junk value 
of each automobile. After reducing 
“basis” under the high, 1954 ac- 
celeration method for only two 
years, they sold the cars for more 
than their “then basis.” The low 
capital gains tax was paid on the 
difference. This not only prevented 
a loss but actually gave them a 
profit on each used car sold. 

It was their business policy and 
custom to sell their two-year-old 
cars because their customers de- 
manded comparatively new automo- 
biles. This disposal practice was 
not questioned or criticized by the 
commissioner. 

What the Supreme Court did was 
to uphold and apply ' Section 
1.167(a) —1(b) of the Service’s 
Regulations adopted under Section 
167 of the 1954 I. R. Code. This 
provides, in part, that “‘estimated 
useful life . . . is not necessarily 
the useful life inherent in the asset 
but is the period over which the 
asset may reasonably be expected 
to be useful to the taxpayer in his 
trade or business... .” 

Thus, under the now-settled law, 
we know that “useful life’ is a 
relative term. It relates to each 
taxpayer, independently of all other 
taxpayers. Upon acquiring any de- 
preciable asset, each taxpayer must 
base his useful life estimate solely 
upon his own customary period of 
retention and business use. This 
asset’s “salvage value” is the value, 
if any, at the end of such period. 
It must be deducted from cost upon 
acquisition and a reasonable annual 
allowance must be calculated upon 
the remainder. 

Most taxpayers keep business 
and industrial properties until no 
longer usable. To them, we repeat 
that the now-settled rule has no 
significance. If, however, you dis- 
pose of any such assets before they 
become reasonably useless, see that 
your calculations conform strictly 
to the law as we now know it. 

From this important, single 
clarification it does not follow that 
application of the “reasonable al- 
lowance” law to all situations is 
now completely free from doubts 
and conflicts. “Reasonable” con- 
tinues to be a word of many colors 
and shades. Its use in any statute 
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loudly invites controversy and liti- 
gation. 

In conclusion, we quote from the 
final opinion in the Massey Motors 
and Evans cases: 

“Of course, there is a risk of 
error in such projections (esti- 
mates), but prediction is the very 
essence of depreciation accounting 

.. adjustments may be made when 
it appears that a miscalculation . 
(occurred ).” 8 


+ Massey Motors, Inc. v. U. S., 
Commissioner v. Evans and The 
Hertz Corp. v. U. S., June 27, 1960 
—4 U. S. Led. (2nd) 1592 and 
1608. 





A primer for retail 
route salesmen 


Is your num- 
ber one sales- 
man loafing ? 
The employee 
who physically 
sells the greatest volume — and 
who comes in contact with the most 
customers—is your route salesman. 
He isn’t exactly like the door-to- 
door brush salesman or the milk- 
man, but he can come very close. 
And in the process, he can become 
your greatest sales asset. This book 
can help him. 


MANAGEMENT 
HANDBOOK 


Wake Up and Sell—Fred De- 
Armond; 120 pages; softbound; 
$2.50 (quantity discount avail- 
able); Mycroft Press, 2048 S. 
Scenic Dr., Springfield, Mo. 


“THE FORGOTTEN MAN on the 
sales front” is the way Fred DeAr- 
mond describes the route salesman. 
“In all the mass of sales literature, 
this combination salesman and ser- 
viceman has been left out.” 

DeArmond should know whereof 
he speaks, since his extensive ex- 
perience includes five years as a 
route salesman and sales super- 
visor. Currently, his activities in- 
clude three distinct fields related by 
mutual subject matter, sales. He 
is a consultant, a writer of books 
and magazine articles, and a teach- 
er of salesmanship, sales manage- 
ment, and business writing in the 
Adult Education Division at Drury 
College, in Springfield, Mo. 


“Wake Up and Sell” was written 
specifically for the man on a retail 
route. With its short chapters, 
many subheadings, and large type, 
it can be read on the man’s route 
at odd moments, such as while he 
is waiting to load, having a sand- 
wich, etc. 

Its convenient size and soft cov- 
ers mean he can stick it into his 
back pocket and have it at hand 
whenever he wants it. Actually, 
however, the book’s 13 chapters are 
arranged to provide material for 13 
sales meetings. At the end of each 
chapter are review and discussion 
questions and problems. 

For those interested in setting 
up such a course, Mycroft Press 
has a companion volume, a “Sales 
Manager’s Manual,” which blue- 
prints a complete training pro- 
gram. 

DeArmond titles his preface “A 
Challenge.” In it, he says that the 
routeman who reads the book with 
an open mind and “seriously puts 
to work ... at least some of the 
ideas and methods suggested can- 
not fail to increase his earnings 
by from five per cent to as much as 
50 per cent.” If the book fails to 
live up to its promise, DeArmond 
says he will personally refund the 
purchase price. 

The standard reply to such 
promises is something like: “Yes, 
but these salesmanship books are 
about high pressure selling and I’m 
not the high pressure type.’’ De- 
Armond immediately lays such 
fears at rest by saying that high 
pressure selling is bad since the 
buyer dislikes it. The salesman’s 
job, as he defines it, is to find needs 
and fill them. He tells how to do 
just that in plain, everyday lan- 
guage, getting so specific, for ex- 
ample, that he tells which words to 
use, which not to use. * 





ot 
We XS 2h 


‘So 


Hey, Jim, I've got something to tell you 
when you come out. 
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From the world’s oldest propane tank manufacturer 


la fe fa 
Viewers: 


i o 
st 


MASTER ships the fAinest of..... 


PROPANE TANKS 


et ee eee 


; 


All over the world by truck :-barge:ship:rail 


You can’t buy a better propane tank 
than those fabricated by Master Tank & 
Welding. No wonder, then, that Master 
tanks are in demand the world over. 
From the central locations in the United 
States, of Quincy, Illinois, and Dallas, 
Texas, Master is shipping tanks all over 
the world by truck, barge, ship and rail 
to those sections beyond the gas mains 
where propane is being used. 


Master’s experience spans 23 years in 
steel fabrication. This experience is 
your assurance of the ulti- 
mate in safety and per- 
formance built into every 


MASTERPIECES OF 
STEEL FABRICATION 


AS 


2000 S. Front St. a Mlinois © BAldwin 3-5014 
P. O. Box 5146 e Dalias, Texas * Riverside 7-2441 


WS 


DECEMBER, 1960 





Staff of eight administers safety laws 


for 300,000 LPG customers in Kentucky 


In their systems of safety regulation, all three 
states we have studied in this occasional series— 
Oklahoma, Mississippi, and now Kentucky—have 


certain characteristics in common. 


All have close 


cooperation from the industry itself, through the 
state associations. In every case, the system was 
set up at the dealers’ request. 


But there are points of difference, particularly 
in the severity of the law and the manner in which 
it is administered. The more important of these, as 
they apply to Kentucky, are pointed up in this 


article. 


SAFETY REGULATION in the state 
of Kentucky has undergone some 
significant changes in the past two 
years. Perhaps the most significant 
was the legislative recognition of 
the state association’s role in ad- 
ministering the law. 

A bill amending the Kentucky 
Revised Statutes became law on 
June 19, 1960. Section 7 of the bill 
states: 

“There is created in the Liquefied 
Petroleum Gas Bureau an Advisory 
Council composed of the officers of 
the Kentucky Liquefied Petroleum 
Gas Association and five licensed 
liquefied petroleum gas operators 
appointed by the Commissioner of 
Public Safety, with approval of the 
governor, for the purpose of giving 
technical assistance to the commis- 
sioner of public safety and to the 
chief inspector. They shall serve 
without pay.” 

This provision gives official sanc- 
tion to work that has been done for 
many years by the association, 
which was instrumental in getting 
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A BPN Exclusive 


the chief inspector’s office estab- 
lished in the beginning. 

It was a procedure that the chief 
inspector himself, Howard Yandell, 
had strongly recommended. “We 
need the respect of the industry,” 
says Yandell. The more closely he 
can work with it, the more satis- 
fied he is that the office is accom- 
plishing this aim. 

Yandell also worked hard to get 
four other new secticns added, and 
he called on the industry for help. 
One is a supplement to the previ- 
ously existing requirement that the 
Liquefied Petroleum Gas Bureau, 
which he heads, shall have the right 
to pass on plans for proposed stor- 
age or dispensing plants. (To im- 
plement this, a complete set of 
plans must be submitted and ap- 
proved in advance of construction. ) 

The amendment goes a step far- 
ther in the inspection of systems. 
It requires that “reports of instal- 
lation” be submitted, within 10 
days after installation, on all 
“plants, installed for industrial or 


Howard Yandell 
Chief Safety Inspector 


commercial usage, having a nominal 
water gallon capacity of 150 gal. 
or over and serving an aggregate 
usage of 150,000 Btu or over and/or 
used for dispensing liquefied pe- 
troleum gas into other containers, 
not for resale.” 

Another new section makes cer- 
tain revisions in previous require- 
ments as to servicemen’s permits, 
which everyone must have before 
he will be allowed to perform “in- 
stallation, service, operation, main- 
tenance, or LPG delivery.” Under 
the old law, the state fire marshal’s 
office had charge of testing and li- 
censing applicants; under the new, 
jurisdiction is transferred to the 
office of the Commissioner of Pub- 
lic Safety, of which the bureau is 
a part. 

A third section amplifies existing 
provisions that prohibited the in- 
stallation of applances not approved 
either by the AGA Laboratories or 
UL. The following was added: 
“Equipment not subject to AGA or 
Laboratory inspection must have 


BUTANE-PROPANE News 





( ... The year the concept of home laundering was changed for- 
ever... the year the first really salable automatic clothes dryer 
\ came into being, and appliance dealers suddenly faced the happy 


prospect of a completely new business potential. Remember? ... 
It was the year of the HAMILTON JUNE DAY DRYER, and after all those years 
countless JUNE DAY DRYERS are still in regular use! 
Way back then, when Hamilton introduced the automatic dryer, this promise 
was made to dealers: “‘... the Hamilton frees you from the expensive nuisance of 
service calls.” 








NOW, 22 YEARS AND OVER A MILLION DRYERS LATER... 


Hamilton is still keeping that promise. In addition to producing the original automatic dryer, 
Hamilton has continued to pioneer in the development of many “‘firsts’”’ to make clothes drying 
easier, quicker and more convenient for the homemaker with each succeeding year. And in 
spite of the many features added through the years, that original promise of service-free opera- 
tion is still true. Hamilton has consistently maintained a service-cost record among the lowest 
in the industry. 

Product features, styling, dependable service to the consumer . . . low service cost, sound 
merchandising and promotion programs for the dealer . . . all add up to more sales and more 
profit for you. 

If you’re interested in making more money ...on the bottom line where it counts... 
see your Hamilton distributor for the full story or write Hamilton Manufacturing Company. 


When it comes to LP Gas Appliance Business 
YOU'RE A STEP AHEAD WITH HAMILTON / the original...and still the leader 


AUTOMATIC WASHERS + AUTOMATIC CLOTHES DRYERS+* HAMILTON MANUFACTURING COMPANY + TWO RIVERS, WIS. 
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Kentucky regulation 





At the May 1959 service school held in conjunction with the Ken- 
tucky LPGA, Yandell (center) discusses LPG equipment with asso- 
ciation officials. Interested readers (right) 


approval of the Liquefied Petroleum 
Gas Bureau of the Department of 
Public Safety.” 

A fourth section revises some of 
the fines and penalties imposed for 
violation of the provisions of the 
law. 

The industry’s help on _ these 
points came through a 41-man ad- 
visory council, with which the 
bureau had been working before the 
new, official council was established. 

Actually, all four merely 
strengthened and amplified provi- 
sions already in the law. A compre- 
hensive set of rules, based to a 
large extent on Pamphlet 58, had 
been written a decade ago, and had 
twice been revised, in 1953 and 
again in 1958. 

There has been other strengthen- 
ing along the line since Yandell took 
over as chief inspector in 1958. A 
veteran of 27 years in the gas busi- 
ness (with Illinois Power Co., two 
LPG dealers, two LPG equipment 
manufacturers, and a tank fabricat- 
ing business), he is keenly aware 
of the need for a qualified staff. 
Last year, he set up stringent re- 
quirements for his gas inspectors. 
Today, to qualify, an applicant 
must be a high school graduate, 
have training in the handling of 
LPG, and have at least five years of 
“progressively responsible” experi- 
ence in the installation of L.P. gas 
equipment. This background, it is 
felt, should give him considerable 
knowledge of LPG dispensing and 
storage equipment, and of laws af- 
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are in the safety 


fecting the safe use and operation 
of LPG equipment. He should have 
developed the ability to work with 
the general public, to do inspection 
and investigation work, to prepare 
accurate records and reports; and 
he should have skill in the use of 
the tools of his trade. 

With such a_ background re- 
quired, it is to be expected that the 
job would be a responsible and di- 
versified one. And it is. One week 
every three months, the inspector 
conducts examinations for appli- 
ance servicemen at a conveniently 
located city hall or fire station. 
Every 90 days he has at least one 
meeting with all the LPG dealers 
in his district, bringing messages 
on safety, insurance, newest pub- 
lications of the NBFU and the in- 
dustry associations, changes in reg- 
ulations, and other pertinent mat- 
ters. 

He also makes a yearly inspec- 
tion of every dealer’s plant. This is 
a comprehensive checkup, and cov- 
ers condition of the plant or busi- 
ness, storage facilities, transport 
equipment, and installations. Ser- 
vicemen are also brought under 
scrutiny (“Are they adequately 
trained? Do they have permits?’’). 

“Characteristics” of the dealer 
are also probed. (“Does the dealer 
have the respect of his customers? 
Of his competitors? What is the 
dealer’s attitude toward this office? 
In your opinion, should this dealer 
be contacted by the chief L. P. gas 
inspector in regard to the opera- 


bureau's booth which is provided by the association each year at 
the annual convention. 


tion of his business for any reason 
other than these stated above? If 
so, then give reason.”’) 

What’s the purpose of this in- 
quiry into dealer “characteristics?” 

“To help the dealer,” is Yandell’s 
reply. “To clear up any misunder- 
standings and to help him become a 
better dealer.” 

A dealer, incidentally, cannot be 
given a failing mark because of 
any shortcomings in characteris- 
tics but he can if the physical as- 
pects of his operation do not mea- 
sure up. 

The schedule of inspection is set 
up well in advance and adhered to 
very closely by the bureau’s field 
men. It runs like clockwork, accord- 
ing to Yandell—so perfectly timed 
that at any time of the day, and 
any day in the month, Yandell can 
pick up the phone and call the deal- 
er the inspector is scheduled to 
visit—and find him there. 

In the summer months, the in- 
spectors conduct fire fighting dem- 
onstrations for firemen’s groups. 
Fourteen such demonstrations have 
been held during the past two 
years. These programs are held in 
the field, the inspector showing and 
explaining the operation of valves, 
the characteristics of the fuel, etc. 

Sandwiched in with these activi- 
ties are inspections of customers’ 
installations. The bureau tries to 
visit at least 20 per cent of all 
customers’ gas facilities every year. 

Periodically, the entire staff 
gathers at a certain location for a 
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EAST, WEST, NORTH OR SOUTH-— 
THE STORY’S ALWAYS THE SAME 


Distributor boosts sales 50% aa: : - 
with own newspaper a ; ALLENEWS esh 


The Allen Butane Gas Co. in Denton, Texas, is a large and 
very active LP-Gas distributor with nine bulk plants, five 
retail stores, fourteen bobtail trucks, and three transports. 
Allen decided to promote their business by publishing 
their own monthly newspaper with the local newspaper 
staff doing the writing and production. They now circu- 
late 50,000 copies of the ALLENEWS every month. During 
the first year of the publication, Allen Butane Gas Co. in- 
creased their sales 50%! 

On the subject of suppliers, H. R. Pemberton, Vice- 
President of Allen Butane stated, “We've been associated 
with Cities Service for only a few years, but I must say 
that we have never been more satisfied with a supplier.” 

East, West, North or South, the story’s always the same 
— fast-growing distributors choose Cities Service to meet 
the demands of fast-growing sales. 




















Timing is an important factor 


to Cities Service Distributors 


As a top-notch marksman, Jake J. Verhelst, President of 
Kool Kitchen Bottle Gas Co., in Oostburg, Wisconsin, is 
more acutely aware of timing than most of us. His mas- 
tery of precise timing is evidenced by the showroom full 
of trophies shown here. It is not surprising that such a 
man would carry this awareness into his business. 

In the operation of his company, Jake knows that tim- 
ing can be very important, particularly during a run of 
bad weather. It could be disastrous for an LPG Distrib- 
utor to be caught short just when the demand is greatest. 
This is why Jake turned to Cities Service four years ago 
for his supply of Propane. Since then, through the worst 
Wisconsin weather, Cities Service has come through with 
reliable and punctual deliveries. 

East, West, North or South, the story’s always the same 
—LPG Distributors can always rely on Cities Service for 
prompt and dependable service. 








.. ! T | e Ss 3435 Broadway 500 Robert Street 170 University Ave. 


Kansas City 11, Missouri St. Paul 1, Minnesota Toronto 1, Canada 


BS rE RV | C t 20 N. Wacker Drive 3101 Euclid Ave. 1658 East Euclid 


Chicago 6, Illinois Cleveland 15, Ohio Des Moines 13, lowa 
LP @) GAS 701 Sherland Building 7730 Carondelet Ave. 626 E. Wisconsin Ave. 
South Bend 1, Indiana Clayton 5, Missouri Milwaukee 2, Wisconsin 


DECEMBER, 1960 











Kentucky regulation 


= 








In handling L.P. gas emergencies, the bureau works 

DIVISION OF PIPE FREVERTION closely with the state police. Procedures in case of acci- 

PAMre.E, Coe dents are sent to the police chief and to all LPG 
dealers in the state. 


DEPAPTMENT OF PUBLIC SAFETY 


March 18, 1960 


FROM: Hoverd Yandel) 


TO: Major Charles B, Crutchfield 


Re: AGdition to LP-Gas Eoergency Procedures of September 17, 1959 
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Airlene Gas Co. of Fulton, inc. E mr 


63 West Purkvay 





Septender 17, 1959 


MEM 


TO: Major Charles 5. Crotchfielé 
FROM: Howard Yandell 
Procedures 
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saturation program of inspections. 
To keep within a well defined area, 
a fairly large town with a fair con- 
centration of installations is select- 
ed. The inspectors descend upon it 
in force, and for two days they visit 
as many customer installations as 
they can. On the third day, all viola- 
tions of sound practice are reported 
to the responsible dealers. On the 
fourth and fifth days, the inspectors 
are on the job to see that these un- 
satisfactory situations are rectified. 

Last year, four such saturation 
programs were carried out. In each, 
at least 200 customers were sur- 
veyed. 

Each year, all tank trucks are in- 
spected. This takes approximately 
two weeks. Dealers are warned well 
in advance that the inspection is 
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Chief L.P. Gas Inspe tor 


impending, and are finally notified 
of the exact day selected so they 
might have all their equipment at 
headquarters. 

Periodic checks are also made of 
transports, including those in inter- 
state as well as intrastate service. 
These are handled at fuel suppliers’ 
terminals at Catlettsburg (Ashland 
Oil), Siloam (Columbia Hydrocar- 
bons), and Brandenburg (Olin 
Mathieson). 

A satisfactory truck inspection is 
rewarded with a permit sticker, 
which is good for just one year. 
Those that fail the test are ground- 
ed until put into shape and re-test- 
ed. 

The inspectors also are respon- 
sible for checking new industrial 
installations in conformity with 
the new law. They also check all 
new plants, a procedure which was 
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already required by the statutes. 

With all these varied duties, the 
field men are still expected to keep 
up with new technological develop- 
ments in LPG equipment and oper- 
ations. At least two two-day schools 
are held for them each year. Engi- 
neers from leading supplier firms 
serve as instructors. In 1960, two 
one-week schools were held. 

The bureau has no arresting pow- 
ers, so another of Yandell’s duties 
is liaison with the state police, who 
have jurisdiction on the highways, 
and sheriffs, who have jurisdiction 
over domestic systems and dealer 
plants. When a plant fails to pass 
an inspection, and further fails to 
rectify the weakness within 10 
days, a “cease and desist” order is 
promulgated, and the sheriff serves 
it. When a vehicle is grounded, 
notice of it is circulated to the 
state police, alerting them to watch 
for it on the highways. 

Yandell is also proud of the 
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RELIANCE*® LP- 
GAS CONTROL 
HQUIPMENT 


Reliability you can trust 


TYPE “HPR” HIGH PRESSURE REGULATORS High-pressure, primary pounds-to-pounds regula- 
tors for economical first and second stage regulation. Rugged and compact construction...for inlet pressures to 
1000 psi and outlet pressures from 214 to 350 psi. Also available with bronze body casting for inlet pressures 
to 2000 psi. 


COMPLETE SPECIFICATIONS IN BULLETIN #48 


TYPE “RV” & “DV” RELIEF, BACK PRESSURE AND 
DIFFERENTIAL VALVES “RV 200” and “RV 201” models provide 
reliable relief service on liquids or gases—maximum relief setting 225 psi. 
Installed on the by-pass line of liquid pumps, they relieve the set pressure 
and discharge the excess back to the suction side of the pump. 

“DV 200” and “DV 201” differential valves are used extensively on 
LP-Gas storage systems to maintain a safe differential across 

the pump and to minimize meter vapor lock. 


COMPLETE SPECIFICATIONS IN BULLETIN #49 


TYPE “HR” AND “KR” SERVICE REGULATORS House service 
regulators equipped with internal, mechanical relief valve. For inlet pres- 
sures to 125 psi, outlet pressures to 22 inch w.c. Mechanical relief valves may 
be set from 8 to 30 inches w.c. Toggle-joint action provides ample power for 
positive lock-up. Automatic shut-off valves available for all sizes and models. 


COMPLETE SPECIFICATIONS IN BULLETIN #41 


TYPE “HPC” HIGH PRESSURE REGULATORS High pressure, 
primary pounds-to-pounds regulators approved by Underwriters 
Laboratories for LP-Gas service. For inlet pressures to 800 psi and outlet 
pressures from 214 to 75 psi. Positive lock-up is insured by toggle-joint 
action. Bodies of steel or high tensile strength gray cast iron. 


GOMPLETE SPECIFICATIONS IN BULLETIN #45 


AMERICAN Perr’ RELIANCE 
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This detailed report (left) is completed by inspectors during 
their tightly scheduled day's work. The schedule (right) shows 
how they make the number of inspections they do. 


DEALER 


Re 


NO. THUCKS 
— 
Central Kentucky Gas Co 


9830 == lone ay 
Rural Natural tas ¢, 


Oks 11:30 ay 
Brirht's Bottie & Bulk G 
as 


Sure Flame 


901 (¢) 
form No. 1° 
Revised 3-24-00 


Lebanon Propane fee Co 
esis CST TET TS 
\ 
PRODUCT CARRIED Se eee 


Mid—State Bottle Gas Co. 


April 10 


8230 — 10:00 AM 
LE 
( +, write in this So Smith Gag Co, 


April 19 

* 

coeeeee® 20:30 — 12330 ay 
Rie 

*Td80n Fottle Cas 


questions 


ca 
— Lise 
vor Fuel 
() CY + Selected , 
0) “ampbellsvilile 


bas 3 
() 


April 19 Seis 
. “ T Gas Co, 
mensbur- 

April 19 

"id-State Gas ¢ 
“ & 
1. Date Piste “4 
: Indicated April 19 
ni 

2. Contents 
3. Relief Velvee 


A 

Shland O12 ¢ Refining G, 
() 

ow Valves 


April 19 
hy, Excess FL 


5+ Shatatt outst 0 é 

6, Pressure Gouge ( : is 

7. Relief valves protected ( 

8, Relief valves between 0 0) 
Shut-otfs ings 


9. Tank Secure O Q) 


, Lesks 
a 


gusyecton’s REPOS 
6. ‘Type of Hester 
a 
SYM ieee 7, Bose Reel ____— 


NN Re  cenineie 
_ priverts Permit Ho Paint 


ives and () 
6. motor Fuel Vers Gee coe 
protec 
‘Tenks () () 


1. Windsnie 14 Cleer 


transporters, and three wholesalers 
who must also be contacted fre- 
quently. There are 1193 servicemen 
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bureau’s relations with the police 
officials. Last year he set up a pro- 
cedure whereby dealers would be 
called upon to help in highway 
emergencies. In a memorandum to 
Major C. B. Crutchfield, Executive 
Officer of the state police, he recom- 
mended that, in case of accident, 
the nearest LPG bulk plant opera- 
tor be notified. A map was furnish- 
ed each police post with the dealers 
designated in that area. The dealer, 
in turn, is to send licensed person- 
nel to the scene to help out. Yan- 
dell also published a directive on 
procedures to be followed by the 
dealers at the scene of the accident. 

As is the case in Mississippi and 
Oklahoma, the Kentucky bureau 
holds frequent safety meetings 
with firemen and dealers. In a three- 
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month period early in the year, 
seven such meetings were held, 
with as many as 116 in attendance. 
Most were servicemen and LPG op- 
erators, but fire chiefs and firemen 
also attended. 

In addition, when the Kentucky 
association holds district meetings, 
a spot on the program is reserved 
for the bureau to give a one- to 
one-and-a-half-hour demonstration 
for servicemen in the audience. The 
association also furnishes a booth 
at its conventions, free of charge. 

These, in somewhat abridged 
form, are the principal duties of 
the Kentucky Liquefied Petroleum 
Gas Bureau. They are varied and 
demanding. There are 168 bulk 
dealers who must be visited every 
month and 312 cylinder dealers, six 


who have had to be examined and 
licensed, and there are always 400 
to 500 more apprentices waiting 
their turn (these men must serve 
six months before they are quali- 
fied to take the examinations). 
There are some 300,000 customers 
whose systems the bureau tries to 
inspect once every five years. 

Yet Yandell accomplishes all this 
with only eight people — himself, 
his administrative assistant, Mrs. 
Dorothy Thompson, and six field 
men. The total budget in 1959 was 
$64,000—only $8000 per staff mem- 
ber, including salary and all op- 
erating expenses. 

While fees are not cheap, they 
fall far short of covering the op- 
erating bill, bringing in (current- 
ly) only $33,000 per year. The re- 
maining $31,000 is allocated for the 
Department of Public Safety’s 
funds. 

“That’s the way we want it,” 
Yandell says. “Dealers should not 
be made to pay the total bill for our 
work. They can’t afford it, for one 
thing. Besides, what we are doing 
is for the welfare and general 
safety of the public at large.” 
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Meet 


B.L. Hankins and Owen Caplinger 


B. L. Hankins, President, Hankins Appliance, Inc., Jett, Ky. 
Owen Caplinger, Secretary-Treasurer (standing) 


15 years a Shellane Distributor=-with a perfect delivery record 


Today, they operate one of Ken- 
tucky’s most successful Shellane® 
Distributorships— Hankins Appli- 
ance, Inc. 

As Mr. Hankins puts it: “Those 
early days were a tough struggle . . . 
and believe me, we couldn’t have 
come this far if it weren’t for the help 
and counsel of Shell Marketing and 
Engineering Personnel. They helped 
us tremendously.” Mr. Caplinger 


adds: “We've learned over the 15 
years that Shell will contract to sell 
propane only within its capacity to 
supply. Shell has always maintained 
a 100% delivery record.” 

From its plant at Jett, Kentucky 
(two new ones are under construc- 
tion—four more in blueprint stage), 
Hankins Appliance supplies Shellane 
for 4850 consumers in twenty coun- 
ties. They operate a fleet of nine 


trucks, equipped with 2-way radios. 


For ten years, Mr. Hankins has 
been an active member of the Ken- 
tucky LP-Gas Association, and is cur- 
rently its President. 


Mr. Caplinger has served on the 
Frankfort School Board for 23 years 
and is currently a Director of the 
State National Bank at Frankfort, a 
position he’s held for 35 years. 


It pays to be a Shell LP-Gas Distributor 


-—and your nearest Shell office will be giad 
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to tell you why. Ask for the District Manager. 





° A sale is a sale, whether it’s LPG or a lawnmower 


Pictured here is the diversification of Ikard & Newsom Butane Co., now franchised dealers 
of White Store merchandise. In less than three years after opening the White Store, | & N's 


sales volume has doubled. 


Dealer escapes 


profit squeeze 


by diversifying 


DIVERSIFICATION IS THE ORDER OF 
THE DAY among large corporations. 
Why, reasoned Ikard & Newsom, 
New Mexico LPG dealers, wouldn’t 
it work for the smaller company as 
well? 

Three years ago, Ikard & New- 
som had a serious problem, one that 
has afflicted many companies, large 
and small, in recent years. Over- 
head costs were continually going 
up, and net profits were being 
caught in an ever-tightening 
squeeze. There seemed to be no 
place where overhead could be cut. 
Nor could prices be boosted to 
widen the profit margin—the local 
competitive situation wouldn’t per- 
mit it. 

There seemed to be only one solu- 
tion: Increase gross sales without 
correspondingly increasing over- 
head. 
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The answer that Ikard & New- 
som came up with was simply this: 
Diversify! 

The company, in 1957, was serv- 
ing LPG in Las Cruces, where it 
had maintained headquarters for 
almost 20 years, and the surround- 
ing towns. One of these towns was 
Deming, a cattle raising center of 
about 7000 population. In the early 
years of the business, sales in and 
around Deming had increased rap- 
idly, and in 1946 a bulk plant was 
located there, with Karl Tillman as 
manager. 

Even though an appliance store 
was added later at Deming, and air 
conditioning equipment was added 
as a profitable sideline, the cost of 
doing business kept going up, and 
the net kept going down. It became 
increasingly difficult to increase gas 
sales as competition, particularly 


A BPN Exclusive 


from natural gas and the REA 
coops, became keener. 

So Tillman and J. A. Ikard de- 
cided that the thing to do was to 
branch out in other directions. 
They had a store and an office, suf- 
ficient personnel, and substantial 
foot traffic. People who came in to 
pay bills or to shop for an appli- 
ance made up a potential clientele 
for other lines of merchandise. 

In diversifying, they went all the 
way. They became a franchised 
dealer for White Stores, a south- 
western chain offering more than 
10,000 items of merchandise. They 
began distributing everything from 
glassware to tires. 

In less than three years, they 
have more than doubled their pre- 
vious volume but have added only 
one person to the payroll. All em- 
ployees have been trained to double 
in brass—they deliver gas, install 
appliances, mount tires, and take 
their turns on the sales floor. 

Gas sales, too, have increased. 
Just as LPG customers became 
White Store customers, so did 
White Store customers become LPG 
customers. Fuel sales have jumped 
25 per cent. 

Diversification has been good for 
Ikard & Newsom. As Kar] Tillman, 
who owns the White Store fran- 
chise with Ikard, points out, this 
type of organization has certain 
very real advantages. In addition 
to having the benefits of mass pur- 
chasing, the dealer receives advice 
and assistance in merchandising 
matters, and in business manage- 
ment. 

For other dealers caught in a 
profit squeeze, a franchise arrange- 
ment might not prove to be the 
right answer. That would depend 
upon local conditions. But diversi- 
fication, in some other form, cer- 
tainly could be. cs 
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“T-1” Steel tankers help cut rates 10% 


“No other metal on today’s market does the job as 
economically and efficiently as USS “T-1’ Steel in our 
LPG carriers,” says Mr. John T. Peirick, Director of 
the LPG Division of Producers Transport, Inc., New 
Buffalo, Michigan. 

“P.T.I. covers the entire midwest and east coast. 
Since we purchased the first “T-1’ Steel tanker in 
1954, our fleet of fifty tankers has been completely 
converted. The new carriers weigh 4,000 lbs. less than 
the old units, but carry 4,700 gallons more propane,” 
reported Mr. Peirick. “This boosted our delivery 
capacity 102% and the reduced dead weight cut 
transportation cost. 

“We have trucks on the road day and night, seven 
days a week. Averaging two trips a day, each carrier 
logs a minimum of 75,000 miles a year. The old units, 
with smaller payloads, would have to make twice as 


This 11,000-gallon LPG tanker made of USS “T-1" Steel at 82% capacity, 
hauls 102% more payload and weighs 4,000 Ibs. less than older units. It 
was built by J. B. Beaird Company, Shreveport, La. 


many trips to handle our deliveries. About this same 
time legal load limits were raised in the midwest 
states,” explained Mr. Peirick, “which increased our 
earnings per mile. 

“The savings resulting from these efficient new car- 
riers and the increase in allowable gross vehicle 
weights were passed along to our customers as a 10% 
rate decrease. We expect to reduce our costs further 
with additional “T-1’ Steel carriers as they are 
needed.” 

USS “T-1” Constructional Alloy Steel has a mini- 
mum yield strength of 100,000 psi. This permits 
design to high working stresses. That’s why you can 
get such large payload increases. Take advantage 
of “T-1” Steel’s strength and weldability. Contact 
our nearest sales office or write United States Steel, 


525 William Penn Place, Pittsburgh 30, Pa. 
USS and “T-1”" are registered trademarks 


United States Stee! Corporation—Pittsburgh 
Columbia-Geneva Steei—San Francisco 
Tennessee Coal & lron—Fairfield, Alabama 

United States Steel Supply—S tee! Service Centers 
United States Stee! Export Company 


United Sta‘es Steel 


This mark tells you 
a product is made of 
modern, dependable Steel. 











industry news 


Thermoelectric generators 
to aid Coast Guard defense 


A low-powered thermoelectric 
generator system has been devel- 
oped for the U. S. Coast Guard by 
General Instrument Corp. The au- 
tomatic “power plant,” which has 
no moving parts, will control land- 
based and off-shore buoys. 

The generator automatically pro- 
vides continuous power to a flashing 
light at an average output of five 
watts. It will operate steadily and 
unattended for one year on $15 
worth of LPG. The unit weighs 20 
lb, and is 20-in. high. 

A stainless steel cylindrical wind- 
screen has heat-dissipating alumi- 
num fins inside. The square monel 
metal generator housing has an ap- 
pended propane fuel and air inlet 


The navigation aid built for the U. S. Coast 
Guard by General Instrument Corp. will 
control land-based and off-shore buoys. 
Three such units have been ordered for 
evaluation at the Curtis Bay Field Testing 
and Development Unit in Maryland. 
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cowling and is topped by a circular 
exhaust “chimney.” Attached to 
the windscreen are stainless steel 
flanges for joining the unit to a 
tower structure. 

This system, which converts the 
heat of burning gas into electricity, 
includes a gas tank, fuel lines, and 
a storage battery which delivers the 
five-watt output. 


Sectional Committee Z83 
to prepare new standards 


The American Gas Association 
and the American Standards Asso- 
ciation have set up Sectional Com- 
mittee Z83 to develop national 
standards for the installation and 
utilization of industrial gas equip- 
ment. 

Scope of the project includes “es- 
tablishment of basic standards for 
the installation, safe operation, 
testing, maintenance and nomen- 
clature of industrial gas utilization 
equipment and such remote in- 
plant gas-air proportioning and 
mixing equipment as may be em- 
ployed with that utilization equip- 
ment.” 

Subcommittees have been estab- 
lished to prepare new standards on 
the following: 

¢ Installation of consumer-owned 
gas piping and gas equipment on 
industrial premises. R. A. Modlin, 
East Ohio Gas Co., Cleveland, is 
chairman. 

e Installation and operation of 
gas atmosphere generators. Chair- 
man of this phase is Raymond G. 
Crawford, Chase Brass and Copper 
Co., Waterbury, Conn. 

¢ Installation of gas- burning 
equipment in boilers. This stand- 
ard was previously handled by the 
ASA Sectional Committee Z21. 
James P. Dreser, Pueblo (Colo.) 
Gas and Fuel, was appointed chair- 
man. 


Supreme Court slows 
down REA expansion 


Rights of Rural Electric Coop- 
eratives to expand in competition 
with private utilities has been set 
back by the U. S. Supreme Court. 

The high court refused an ap- 
peal by the Union Rural Electric 
Association Inc. of Colorado, and 
left standing a decision by the 
Colorado Supreme Court that it 
could not expand to new territories 
if private utilities were willing to 
serve the area. 

The REA cooperative applied to 
the State Public Utilities Commis- 
sion in 1955 for a certificate of 
convenience and necessity to serve 
exclusively an area to the north of 
Denver. The PUC upheld the right 
of the co-op to have exclusive terri- 
tories in expanding, but said it 
would have to get permission. Pri- 
vate power firms appealed the 
grant, but a district court upheld 
the PUC. 

The State Supreme Court upset 
the ruling, however, insisting that 
the government-backed co-op could 
not expand where private power 
firms had lines or were willing to 
put in service. The U. S. Supreme 
Court by refusing to review the 
decision backed the state court. 


Railroad rate rise 
averages one per cent 


New rail freight rate boosts will 
have little effect on the costs of 
L. P. gas to dealers and distribu- 
tors. 

The higher rates approved by 
the Interstate Commerce Commis- 
sion in late October will average 
only a little more than one per cent. 
The roads had asked for a 1.7 per 
cent »oost, which would have raised 
shipping costs $148 million a year. 
Some of the new higher rates will 
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Mr. Vincent Bouchoux, engineering supervisor for Cylinders, Inc., checks architects plans against a model of the Linden, N.J., plant 
being prepared for Cylinders. The shaded portion of the model indicates the area completed for production. 


Key Executive Manpower; 
An Accelerated Building Program 


Moving Ahead Fast...to Bring You Cylinders 


In the months that have passed since Linde transferred its 
cylinders production to Cylinders, Inc., the creation of the Cylinders 
plant has moved at an accelerated pace. 


With preparations for production stepping well ahead of schedule 

Cylinders will soon be offering you the equipment, the 

engineering know-how, the superior product you require. Prime 

segments of the plant area have already been 
transformed — for Cylinders, Inc. production — ‘CYLINDERS & 
FOR SERVING YOU WITH THE FINEST. , 


INC. 


Cylinders, Inc. Successors to the propane and refrigerant cylinder manufacturing 


business of Lande Company, Division of Union Carbide Corporation. 1200 WEST BLANCKE ST., LINDEN, N.J 
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Representatives of Primagaz Co., Paris, France, are hosted by H. K. Koach 
(r.), president of Green’s Fuel Inc., Sarasota, Fla. Jacques Cortadellas, presi- 
’ dent, and Paul Andre, chief engineer (1.), have been touring the eastern and 
central states gathering data on uses of LPG not yet launched in France. The 
Frenchmen will return home with ideas on LPG applications for domestic, 


heating, incinerators, air conditioning, 


feeding of domestic storage. 


be used to help the rails make se- 
lective rate cuts in their competi- 
tive battle with trucks and barges. 

The higher line-haul rates ap- 
proved will apply to most ship- 
ments of L. P. gas, appliances, 
steel products, and other commodi- 
ties. If the old rate was more than 
65 cents per 100 pounds, the new 
rate is up by one cent. If it was 
less than 65 cents, it is up one-half 
cent. For commodities which are 
shipped by tons, the rate goes up 
10 cents a net ton or 11 cents a 
gross ton if the old rate was under 
$13 and 20 or 22 cents if the old 
rate was more than $13. 

When the higher rail rates were 
originally proposed, the rails want- 
ed to raise  storage-in-transit 
charges for L. P. gas to five cents 
per 100 pounds where the old 
charge was less than that, and by 
one-half cent where the old charge 
was more than five cents. 

The Commission has suspended 
until next May several so-called 
“accessorial”’ charges. Among them 
was a proposed new minimum for 
carload shipments of $60 a car in 
the East and $40 a car elsewhere, 
and a new rental charge of $7.50 a 
day on railroad-owned cars used in 
industrial plant service. 


Five-year research program 
under way on fuel cell 

Battelle Memorial Institute, Co- 
lumbus, Ohio, has begun a long- 
term research program to advance 
fuel cell technology. It is described 
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agricultural uses, carburetion and 


as a major research effort being 
underwritten by some 25 com- 
panies. 

The program, now on a five-year 
schedule, is designed to comple- 
ment existing government, indus- 
trial, and academic studies on fuel 
cell technology. 

“Before the fuel cell’s full po- 
tential can be realized, there will 
have to be a number of inventions, 
innovations and _ breakthroughs,” 
states Dr. John McCallum, project 
director. 

Like a battery, the fuel cell 
produces electricity by a chemical 
reaction. Unlike a battery, the fuel 
cell operates like an engine in that 
it continues to produce electricity 
as long as fuel is added. The cell 
may be fueled with LPG. 

The companies supporting the re- 
search program are major Ameri- 
can and European industrial 
organizations, including chemical, 
petroleum, transportation, mechani- 
cal equipment, public utilities, and 
engine and automotive manufactur- 
ing companies. 


Canadian equipment maker 
opens three new divisions 


James Equipment Ltd., Calgary, 
Alta., suppliers of specialized 
equipment to the oil, gas, and LPG 
industries, has set up three sepa- 
rate operating divisions. 

The L. P. Gas Equipment Divi- 
sion, with headquarters at Cal- 
gary, is managed by Earl W. Hop- 
kins. 


The Field Services Division, also 
at Calgary, is managed by Carter 
L. Worthen. This division carries 
out field erection, plant design, 
and general service work. 

Hall Machinery of Canada Ltd., 
a subsidiary of James has head- 
quarters at Sherbrooke, Que., and 
is managed by J. Grant Mitchell. 
The auxiliary firm supplies east- 
ern Canada with a full range of 
LPG pressure vessels. 

A new branch of the parent com- 
pany is to be opened soon in Mon- 
treal, Que., and will be managed 
by H. Storr. Equipment will be 
supplied to Quebec and the Mari- 
time Provinces. 


30-year industry vet 
elected president of [AM 


Sol Goldin, a 30-year veteran of 
the appliance industry, was re- 
cently elected president by the 
Institute of Appliance Manufactur- 
ers’ board of directors. Goldin is 
manager of retail marketing for 
Whirlpool Corp. 

Other officers elected -include: 
executive vice president, A. B. 
Ritzenthaler—vice president, The 
Tappan Co., Mansfield, Ohio; sec- 
retary, E. Carl Sorby—vice presi- 
dent, Geo. D. Roper Corp., Kanka- 
kee, Ill.; treasurer, S. B. Rymer 
Jr.—president, Dixie Products Inc., 
Cleveland, Tenn. 


Ten LPG tank cars 
withstand derailment 


Ten tank cars carrying LPG 
were among 41 which were de- 
railed recently near Altavista, Va. 

Each LPG tank on a 192-unit 
Southern Railway freight train 
contained more than 11,000 gal. 
There was no fire. 

One railway source said a hot- 
box could have developed on one 
of the cars. 





NEWS BRIEFS 


At the annual convention of the 
National Retail Farm Equipment As- 


sociation in October, Joseph W. 
Haney, farm tire manager for Good- 
year, predicted that the next decade 
may see the sharpest rise in farm 
mechanization in American history. 
Farm population 30 years ago was 
25 per cent of the U. S. population 
and today is down to 10 per cent of it. 
The average-size American farm has 
grown from 150 acres in 1939 to 300 
acres at present. To supply food for 
the non-farm population (350 million) 
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Dealers who are Service-Wise look Anchor-Wise 


In over twenty years of service to Butane and Propane 
dealers Anchor has developed the personnel and facilities 
to take care of your needs. And that development has never 
stopped! Good service to you means that you can give good 


service to your customers . . . That’s good business, and that’s 
Anchor’s business. Join the nation-wide network of service- 
wise dealers who look to Anchor for all LPG needs. 
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® Dealers anywhere on the map 
call LUther 2-726! 


PETROLEUM CO. 


TULSA, OKLAHOMA 
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production will have to be doubled 
within the next 40 years. This is 
possible through mechanization, tech- 
nology and good soil conservation. 


Combination washer dryer sales 
were down 30 per cent in September, 
from 25,461 last year, to 17,824. They 
did rise 46 per cent from the August 
figure of 12,237. For the first nine 
months sales were 15 per cent below 
the same period in 1959. Gas dryer 
sales, totaling 59,378 units, did not 
change from the August figure, but 
went down 5 per cent for the nine- 
month period, according to the Ameri- 
ean Home Laundry Manufacturers’ 
Association. 


November marked the 35th manu- 
facturing year for the William Wal- 
lace Co., Belmont, Cal. During this 
time the company has pioneered a 
product, Metalbestos; created a sci- 
ence, and grown 100-fold from its 
original capitalization. Now presi- 
dent of the firm, engineer Alan Kin- 
kead, joined the company in 1945. 
In the following years, he carried out 
extensive engineering studies which 
led to the development of the Kin- 
kead equation and to Metalbestos. 


A safeguard for users of LPG for 
cooking and heating is in the form 
ef a new British Standard. The pub- 
‘ication “Part 3: Variable high-pres- 


One of the largest LPG transport 
trailers ever shipped overseas left the 
port of Mobile recently on a 4500-mile 


journey to Hawaii. The shipper was 
Mississippi Tank Co. Inc. of Hatties- 
burg, Miss. The receiver was Hono- 
lulu Gas Co., one of the 50th state’s 
largest LPG distributors. 
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sure regulators” lays down minimum 
safety, durability and performance 
standards for variable high-pressure 
regulators used with LPG in the 
vapor phase above 20-in. wg. Copies 
may be obtained from American 
Standards Association, 70 E. 45th St., 
New York 17, N. Y. 


Two new Colorado L. P. gas busi- 
nesses have opened up—Home L. P. 
Gas Co., Walden, managed by Ben 
McCoy, and Davis Propane Service, 
Haswell, managed by Hubert Davis. 


ICC agent T. C. George’s Tariff No. 
13, which replaces H. A. Campbell’s 
Tariff No. 10, is now available. It 
can be obtained by ordering from T. 
C. George, Agent, 63 Vesey St., New 
York 7. 


_ SUPPLIERS ] 


/ 
Mist cai 


Whirlpool Corp., St. Joseph, Mich., 
has established an icemaker compo- 
nent division. The new department 
will develop and market current and 
future automatic icemaker units for 
refrigerator - freezers and _ self - con- 
tained icemakers. This is the second 
major activity in Whirlpool’s newly 
organized Special Products Opera- 
tion. D. W. Vaughn, former refrig- 
eration division industrial relations 
director at Evansville, is general 
manager. 


California Liquid Gas Corp., Los 
Angeles, has leased Cedar Grove Gas 
Co. plants in Camino and Tahoe Val- 
ley, Cal. The former manager of 
Cedar Grove, Bob Dunn, has been 
named district manager of eight re- 
tail plants in the Lake Tahoe-Sacra- 
mento area for California Liquid. Chet 
Bassett succeeds Dunn as manager of 
the Cedar Grove plant at Placerville. 
Wilbur Childers will continue as man- 
ager of Cedar Grove at Lake Tahoe. 


Tuloma Gas Products Co., Tulsa, 
has established a third northeast reg- 
ional sales office in Albany, N. Y., at 
190 State St. Richard P. Erickson, 
formerly in the Yorktown, Va. office, 
will head marketing activities from 
Maine to North Carolina. 


The Pure Oil Co., Minneapolis, is 
moving its Chieago general office to 
a new building at 200 E. Golf Rd., Pa- 
latine, Ill. The new telephone number 
is LAwrence 9-7700. 


Signal Oil & Gas Co.’s director of 
research and development, Dr. A. S. 
Kasperik, moved his headquarters 
from Houston to Los Angeles last 


Gas refrigeration made a big forward 
leap in late October when Sears, 
Roebuck & Co. introduced its first 
gas-fueled Coldspot. Initial introduc- 
tion was in only six cities, Baltimore, 
Chicago, Cleveland, Houston, Los An- 
geles, and Pittsburgh. But in Jan- 
uary, Sears will put all its merchan- 
dising might behind the 13 cu ft 
refrigerator-freezer, selling it in all 
of its 738 stores and through its fam- 
ous mail order catalog. 


month. The move will enable his 
group to better serve Signal’s ex- 
panding manufacturing operations. 


Borg-Warner Corp.’s Spring Divi- 
sion, Chicago, lately acquired Brum- 
mer Seal Co., Chicago Heights, Il. 
The company manufactures mechan- 
ical seals for engines, water pumps, 
and various applications. 


Reznor Manufacturing Co., Mercer, 
Pa., has appointed Haverstick & Co., 
Inc., Rochester, N. Y., as wholesale 
distributor for its direct-fired heating 
equipment. The new dealer will serve 
the Rochester, Niagara Falls, and 
Ithaca, N. Y. areas. 


Sid Harvey Inc., Valley Stream, 
N. Y., has purchased 60,000 sq ft of 
land in Garden City, N. Y. A building 
is to be erected which will house Sid 
Harvey Supply Inc., of Valley Stream 
by early spring. 


The Jamesbury Corp., Worcester, 
Mass. ball valve manufacturer, has 
scheduled construction of a new plant 
in that city. Construction is to be- 
gin in spring 1961 and the plant will 
occupy 80,000 sq ft, and cover 8% 
acres. 


Ford Motor Co. has entered the 
diesel field with a new line of tilt-cab 
diesel-powered tractors, called the “H” 
series. The tractors are powered by 
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& AAA LP GAS 


AAA AND APPLIANCE CO. 


FoR 


SE HOME ano INDUSTRY 
FLAMMABLE COMPRESSED GAS 


AUTOMATIC. MOTOR Ld VEL 
METERED SERVICE TRACTORS FORKLIFTS ond TRUCKS 


: a 
HEATING COOKING 
AIR CONDITIONING 
HOT WATER 


= Aaa Se Reheat ne 
“ ‘ Ps E “ vce ek Eas rm eekiag i. 
Here’s the Mississipoi ‘ Tank Titan Jr. delivery unit sind by AAA LP Gas and Appli- 
ance Co., Waukesha, Wis., that captured the admiration of an entire classroom! Forrest 
C. Parris, owner, reports that his Titan Jr., while on a routine delivery near the Merton 
school, caused such comment that the teach2r interrupted her lesson so the class could 
study the unit. Being interested in automoti e equipment, it’s only natural that the pupils 
were intrigued by this beautiful bobtail that evokes favorable comment wherever it goes! 

But good looks isn’t all there is to this delivery unit. Its pumping performance is 
termed “amazing” by its owner. With 15 rounds differential pressure, this 2,200 w.g. 
unit pumps 92 gallons per minute! And duri 1g actual operation last Winter, it consistently 
pumped 58 gallons per minute into multi-valve tanks! 


If you're looking for faster pumping, top payload and 
outstanding appearance, call, wire or MAIL THE COUPON TODAY! 


teas 1 ysisine tan 6s wea 
€ <= } Hattiesburg, Miss. 
ye 


Without obligation, RUSH LITERATURE ON: 
Delivery Units T-1 Transports 
MISSISSIPPI 
TANK COMPANY 


Domestic and bulk storage systems 
INCORPORATED 


Hattiesburg, Miss. JUniper 3-0262 








Name— 
Company 
Address 

City and State — 
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This close-up of a contractor-built pipe preheater shows one-half of the unit ready 
to heat a 30-in. pipe (the other half heats the end to be welded fo this end.) 
Heating time ~aries according to weather, but averages about one-half hour per 


joint. A Tempil Stick (a sort of crayon that melts at a predetermined temperature) 
is placed on top of the pipe to indicate when the desired temperature has been 


reached. 


Propane heater 
speeds welding 
in winter 


SOMEWHAT AKIN TO FEEDING 
the mouth that bites you is the 
way some LPG dealers might 
think about supplying propane 
to a natural gas pipeline project 
going through their area. Sure- 
ly, a pipeline “spread”—whether 
it be for natural gas, oil, LPG, 
water, or what have you—is 
among the last places most deal- 
ers would think of looking for a 
load. 

But, it shouldn’t be. Pipeline 
spreads are going virtually the 
year around in just about every 
state in the union. And pipeline 


contractors have found that in 
cold weather it pays to preheat 
pipe with propane before weld- 
ing. 

Previously, preheating wasn’t 
as essential as it is today. With 
low chemistry steels, welding 


temperatures weren’t as critical. 
And, a contractor thought 
nothing of shutting down a weld- 
ing crew for the duration of a 
cold spell. 

Today’s high-chemistry pipe 
requires preheating almost any 
time the temperature drops be- 
low 40 deg. Since most of the 
present projects have suffered 
long delays awaiting FPC ap- 
proval, speed invariably is of 
the essence and cold-spell shut- 
downs are usually out of the 
question. Further, labor costs 
and availability being what they 
are, a contractor must keep his 
crew working every day. The 
answer is preheating the ends to 
be welded with an especially- 
built heater. 


To the LPG dealer, one of 
these pre-heating units can be a 
load of 600,000 Btu per hour! A 
spread may have two or more of 
these rigs and a large project 
may have several spreads; 
Sound like a great one-season 
load? Keep your eyes and ears 
open for word of wintertime 
pipeline projects! ® 


With the temperature 15 deg. below zero, a tractor brings up another load of 
propane. Four trailers were needed to supply this preheater on a New Mexico 
section of the 1200-mile, Texas-to-California Transwestern Pipeline, started last 


winter and completed this summer. 





News briefs 

five Cummins diesel engines ranging 
from 180 to 220 hp. They are also 
made with Ford’s super duty gasoline 
V-8 engines from 206 to 266 hp. 


7 NCORPORATIONS 


California: 


Livingston Propane Co., Sacra- 
mento; sells LPG. Directors, Mary 
Fields, E. M. Killen, Helen Hall. 

Metrogas Service of Santa Maria 
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Inc.; sells petroleum products. Di- 
rectors, D. H. Hiebert, Kathleen Hie- 
bert, Irwin E. Rogers. 

Sierra Gas Co., Placer County; sells 
LPG. Owner, Robert E. Wright. Di- 
rectors, Jerome A. Little, Jean F. Lit- 
tle, Louis Marx. 

Skyway Propane Co., Sacramento; 
sells LPG. Directors, E. M. Killen, 
Helen Hall, Joan Zirkle. 


Kentucky: 


Blue Flame Gas Co., Rowletts, $25,- 
000; selis LPG. Owners, L. L. Leath- 


erman, Alice E. Spahn, Grace M. 
Clark. ; 

Smith Bottle Gas Inc., Elizabeth- 
town, $150,000; sells LPG and appli- 
ances. Owners, R. H. Graviss, Robert 
N. Hubbard, George P. Graviss. 


Louisiana: 


La-Tex Butane Service of Bossier 
City Inc., $150,000; butane service. 

La-Tex Butane Service of Mansfield 
Inc., $150,000; butane service. 

Pecot Butane and Water Wells Inc., 
New Iberia, $100,000; butane service. 
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OPERATING AN |) ‘Shere ne sesame 
L.P. GAS Business | ha 


A Handy Reference Library of 
12 Practical Booklets 


Each booklet is a collection of the best 
articles on the titled subjects which have ap- 
peared in Butane-Propane News. 15 or more 
subjects under each cover, from 48 to 64 
pages of information written by authors 
recognized for their experience in the indus- 
try and their technical know-how. 


| / 
1. Problems of Management cy 4 +. 
$ = | 


2. Bulk Plant Design and Operation 


3. Fuel Transfer with Pumps & Compressors 
4. Servicing Domestic Appliances And only Hannay gives 


you ALL of these features} 


5. Consumer Bulk Systems 

6. Selling 

7. Commercial Applications 

8. Industrial Applications 

9. Farm Applications 

10. Poultry Brooding and Incubating 


11. Power 
Dependability, long life and main- 


12. Town Plants tenance-free performance are the 
features you want in your LP-Gas 
hose reel, and these features are 
built-in on every Hannay reel, The 


full-flo hub assembly is contour 
pessasee==s=s== ORDER FORM <<<<<<-----=- formed for the sts a flow 


BUTANE-PROPANE News restriction. The rugged tru-circle 


drum is reinforced with pipe and 
198 S. Alvarado St., Los Angeles 57, Calif. tie rods to withstand all pressure 
Please send me, postpaid, the booklets ordered below. 


extremes. Weight of reel and hose is 

not carried on leak-proof swing 
I enclose $ in full payment. 
(In California add 4% sales taz.) 


joint . Flexible connectors, stand- 
[-] Complete set of 12 


Available separately or as a set 








ard with every LPG reel simplify 
installation and maintain alignment. 
Positive controlled rewind power 

with your choice of explosion-proof 
electric, hydraulic or spring motors. 


INDIVIDUAL BOOKLETS 


[] No. 1—$1.00 C] No. 
[] No. 2—$1.00 [] No. 
[] No. 3—$1.00 
(C No. 4—$1.00 
C1) No. 5—$1.00 
C] No. 6—$1.00 


Be sure you get everything you want 
in a hose reel. Be sure you specify 
Hannay. 


Write for new FREE booklet on 
Efficient Hose Handling for L-P Gas 
Delivery. 


Hose Reels by 





City & State CLIFFORD B. HANNAY & SON, INC., WESTERLO 3, N. Y. 


DECEMBER, 1960 67 





Flaming, consumer magazine, 


are top TBDA projects 


FINANCIAL SUPPORT for further 
flaming experimentation and a con- 
sumer publication designed to fight 
electric competition were two of 
the top projects discussed at the 
first meeting of the new board of 
directors of the Texas Butane 
Dealers Association. A crowded 
agenda kept the mid-September 
Saturday session going from early 
morning to nearly dark. 

Flame cultivation research is 
“progressing at a very rapid pace” 
at High Plains Research Founda- 
tion (Halfway, Tex.), but to con- 
tinue this work through Jan. 31, 
$3500 was needed immediately. 
The 23 directors and past presi- 
dents present agreed to contact 
dealers in their districts to secure 
pledges, then pledged $1500, them- 
selves. 

In addition to this immediate 
aid, the board voted to solicit funds 
to finance the foundation’s 1961 
research, budgeted at $22,120. A 
resolution was unanimously passed, 
appointing W. R. Taylor chairman 
of a committee which will contact 
“dealer and supplier groups to 
obtain pledges ... in units of 
$2000 where possible.” 

The directors agreed that “at 
almost every district meeting 
group. discussions get around to 
electric competition,’ and_ that 
“most dealers are constantly losing 
customers to electricity.” 

Ted Parks, director of public 
relations for TBDA, reported that 
the association staff had worked on 
the problem fo: some time and had 
developed a program to tell the 
LPG story to the consumer. Main 
vehicle of the program would be a 
consumer magazine edited by 
TBDA and mailed to dealers’ custo- 
mers from Austin. It would be “a 
semi-rural women’s _ publication 
filled with information and stories, 
including (material on) LPG.” 

This magazine would try to ac- 
complish three things: 


“1) Answer and refute many of 
the false and erroneous claims 
made by electricity, natural gas, 
and diesel. 


“2) Consistently tell the L.P. 
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gas story to the consuming public, 
stressing LPG’s many values as a 
cooking, water heating, refrigera- 
tion, industrial, and farming fuel. 


“3) Provide each TBDA mem- 
ber ‘vith a_ service publication- 
carrying his own name—that can 
be put into the homes of custo- 
mers, or prospective customers on 
a regular basis and at a nominal 
cost.” 

Showing great interest, the 
yoard adopted a motion “that the 
association proceed with the 
groundwork on the consumer 
magazine idea; and that it be laid 
before the members of the as- 
sociation at the district level with 
a view toward obtaining sufficient 
subscriptions to underwrite the 
publication of 50,000 copies each 
month.” 

Three legislative matters of con- 
siderable importance were also 
discussed and acted upon. Foremost 
among these was wage and hour 
legislation. 

TBDA President E. F. Powell 
warned that the industry’s exemp- 
tion from the provisions of the 
Federal Wage and Hour Law could 
end when Congress convenes in 
January. This would apply the 40- 
hour work week and minimum 
wages to all LPG dealers and 
would cost Texas dealers at least 
$1 million annually. The only way to 
stop this would be an exemption 
for the industry. With that in 
mind, the board directed that 
industry representatives from Kan- 
sas, Missouri, Illinois, Oklahoma, 
Arkansas, Louisiana, Tennessee, 
Mississippi, and Georgia be invited 
to a meeting on the subject. A 
three-part program was suggested 
for the multi-state group: 


1) Organize a committee to di- 
rect a continuing program on wage 
and hour matters; 


2) Prepare a brief for presenta- 
tion to all members of Congress, 
detailing the reasons why the LPG 
industry should be exempt; and 


3) Underwrite the expense of a 
committee and a labor lawyer to 


appear before Congressional com- 
mittees to plead the industry’s 
case. 

Second of the legislative matters 
was a possible natural gas liquids 
tax suggested by Texas Governor 
Price Daniels. This “selective sales 
tax’? would start at about one cent 
per gallon, but could easily be 
doubled or tripled, pricing LPG 
out of the energy market. After 
considerable discussion, the board 
unanimously agreed that the as- 
sociation “should do all in its power 
to help retail operators in their 
defensive efforts against the pro- 
posed tax.” 

The third legislative matter was 
another state affair, an “Honesty 
Code” originally proposed by a 
number of associations represent- 
ing various Texas industries. The 
associations decided earlier this 
year to split the code into four 
parts with each association helping 
push the parts of particular interest 
to it. TBDA is supporting the en- 
tire code—including measures to 
increase jurisdiction of the small 
claims court and to strengthen the 
present ‘hot check” law. However, 
it will particularly push for a con- 
stitutional amendment to permit 
garnishment for lawful debts and 
for a statute which would give a 
seller a lien on agricultural crops 
for the value of petroleum products 
used in producing those crops. 

In two other important actions, 
the board also voted unanimously. 
It backed up previous president 
and executive secretary rejections 
of trading stamp programs, noting 
that TBDA members had been 
bothered by trading stamp firms 
after the initial rejections. And, it 
discontinued its Dealer of the Year 
award because interest and award 
ceremony attendance “were below 
what they should have been.” ® 


Alabama LPGA pushes 
16-point program 

During his early autumn tour 
of the state, recently elected Ala- 
bama LPGA President J. D. Bar- 
ton placed special emphasis on a 
10-point program for ’60-’61. 

The 10 points are: an industry 
inventory, dealer-supplier direc- 
tories, a code of ethics, advertis- 
ing, legislation, a service school, 
a management workshop, a credit 
reporting service, economic educa- 
tion, and the annual convention. 
Some of these points merit a closer 
look. 

The industry inventory is well 
underway. Dealers received forms 
in early September and immedi- 
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ately began returning them to the 
executive office in Montgomery. 
Every dealer contacted gave his 
assurance of cooperating. 

The code of ethics is based on a 
document adopted by dealers in 
one county. It is being submitted 
for adoption by all dealers, on a 
district basis. 

A recent dealer opinion survey 
indicated a 20-to-1 preference that 
a service school be held in 1961. 
James L. Chancy, Druid Butane 
Gas Co., Tuscaloosa. is heading a 
committee which will stage a ser- 
vice school in ’61 “unless unfore- 
seen developments occur.” 

Barton told dealers that during 
the current year no program will 
be given more attention than eco- 
nomic education. Using a five- 
point program developed last year, 
Barton and his committee on eco- 
nomic education are “determined 
to use every facility and agency of 
the program to provide maximum 
benefits for dealers operating in 
the state.” 

Barton also assured dealers that 
the credit reporting service is re- 
ceiving a high priority. This ser- 
vice began in one district last 
April, spread to three other dis- 
tricts during the summer, and is 
expected to cover the entire state 
by the first of the year. The ser- 
vice enables each dealer, branch 
office, or bulk plant to submit a 
list of up to 25 delinquent ac- 
counts to the association’s central 
office. These individual lists are 
compiled into a master list or 
eredit bulletin for each district 
and copies are sent to all dealers 
in that district. Dealers operating 
in several districts receive several 
bulletins. When an account is paid 
up, the dealer may submit another 
delinquent account. T. O. Lang- 
ham, chairman of the credit re- 
porting service committee, said: 
“The program has already pro- 
duced hundreds of dollars from 
hopelessly delinquent accounts.” 

In addition to the ten-point 
program, Barton stressed several 
other phases of the association’s 
overall program. One of these is 
safety—and he appointed E. R. 
Hughes of Suburban Gas Co., 
Montgomery, to head the safety 
committee. Another campaign is 
membership, the goal of which is 
100. He dubbed the recruiting pro- 
gram “Operation 100,” and named 
Eugene M. Holley of Calhoun Bu- 
tane Gas & Supplies Inc., Annis- 
ton, to chairman of the effort. 

Other “important subjects which 
will be given careful consideration” 
1960-61 include “a 4-H safety essay 
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project, construction reports, bulle- 
tins, and publications.” 


Kentucky LPGA's progress 
recalled at convention 


At the recent Kentucky LPGA 
convention, outgoing president 
B. L. Hankins cited progress that 
had been made during 1960. He 
called attention to the passage of 
the L. P. gas motor fuel tax law, 
and an improved LPG gas safety 
law. Also recalled was the coopera- 
tive work on LPG at the College of 
Agriculture at the University of 


Kentucky, and the appearance be- 
fore the U. S. House of Representa- 
tives Agricultural Appropriations 
Sub-Committee of a delegation 
from the association. 

The association’s liability insur- 
ance representative, J. T. Under- 
wood Jr., announced that liability 
insurance rates in Kentucky were 
being lowered on LPG because of 
the low loss figure on coverage in 
the state. Savings of $40,000 in 
insurance premiums are accruing 
to Kentucky L. P. gas operators. 

Underwood stated that, “95 per 
cent of the loss experience comes 








PUMPS 
ITS 
WEIGHT 
EVERY 
HALF- 
SECOND 


Here’s the pump that 


profit-conscious transporters have 

wanted for years. It’s Blackmer’s 

new aluminum Model TLG4—gallon for gallon, 

the lightest LPG pump ever built. Total weight— 

just 86 lbs. Yet it unloads up to 300 gallons per 
minute—pumps its own weight in propane every four tenths 
of a second! You save two ways—a bigger payload and less 
turn-around time. We make the same pump in nodular iron 
for equally fast transport loading. Get the full story. 

Write for Blackmer Bulletin 500. 


“liquid materials handling"® equipment 


LAC MM ER / liquefied gas pumps 


BLACKMER PUMP COMPANY, GRAND RAPIDS 9, MICHIGAN 
Find your Blackmer Mart: under “Pumps” in the Yellow Pages 


69 





Associations 


from vehicle accidents and losses, 
thus reflecting the human element.” 

Rate reductions are in effect on 
premiums and policies covering the 
sales of L. P. gas retail with a 50 
per cent rate reduction. 

“Appliances, heating systems, 
etc., utilizing LPG as a fuel had a 
rate reduction of 25 per cent. Bod- 
ily injury rate in service work was 
reduced 34.1 per cent. And, prop- 
erty damage rates were reduced 
15.25 per cent. 


Perry presented plaque 
at Oklahoma convention 


The Oklahoma LPGA held its 
16th Annual State Convention Oct. 
16-18 at the Hotel Tulsa in Tulsa. 

The following were elected to 
serve in the coming year: presi- 
dent, Ted Fruechting, Fruechting 
and Fast Co., Weatherford; first 
vice president, Joe Barker, Stones 
Propane Co., Durant; second vice 
president, Robert Baker, Ark Val- 
ley Gas, Sand Springs; and secre- 
tary-treasurer, L. M. Mitchell, 
Standard Gas and Equipment Co., 
Clinton, was re-elected. 





NOW YOU CAN SELL MORE GAS LIGHTING WITH 


he Complete Line 


OF GENERAL GAS LAMPS 


; 


The Gay-Lawn. Lights the way for friends 
and discourages intruders. Sell it for patio, 
garden or driveway use. Famous No. 8 in- 
verted super-bright mantles are bright as a 50 
watt bulb—far brighter than most ‘‘upright” 
mantles. Exclusive Humphrey “‘spiral post’ 
adds distinction offered by no other lamp. 


the NEW 
“MATCHED PAIR” 


for modern, gracious 
outdoor gas lighting 


Now—the new ‘“‘Gay-Lawn’”’ (left) and ‘‘Cheer- 

Glo” (right) added to the popular line of Humphrey 

“Opalite” gas lamps give you more gas lighting sales op- 
portunities than ever before! No other maker offers both indoor 
and outdoor lamps for so many uses at such competitive prices. 


The Cheer-Glo—Says “welcome” at the door 
or mounts on outside wall facing patio, porch 
or garage. Same high quality as Gay-Lawn. 
Both lamps have non-corroding aluminum 
burner parts with brass valve and removable 
plug for easy lighting. Rust resistant coated 
steel post, enameled finish. 
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HUMPHREY Joules 


BRING YOU GAS LIGHTING 
for indoors, too! 


Three styles to choose from 
Single Pendant and Double Pendant .. 


... Wall bracket, 
. for 


cottage, cabin, mobile home or travel trailer use. 


Three lustrous anodized finishes available. 
Choose from handsome copper, gleaming brass 
or polished aluminum trim to suit any decora- 
tive scheme. Other superior Humphrey fea- 


é ek tures: “Oven type glass’’ globes, ceramic 
WwW) burner noses, shock resistant ‘Beret’ mantles 
No. 3-1P rs and non-rusting construction. 


WRITE FOR FREE LITERATURE. 


©) HUMPHREY PRODUCTS DIV. 


en 
“eh P.O. Box 2008 


Sasi cur- General Gas Light Co., Kalamazoo, Mich. 


Kilgore at Sprinkle 





Past president Marshall V. Perry 
was awarded a bronze plaque for 
special leadership in the LPG in- 
dustry of Oklahoma during 1960. 

“You As An L. P. Gas Marketer” 
was the title of a talk presented by 
Ted W. Coover, marketing depart- 
ment of the University of Tulsa. 
Med Serif, assistant manager, busi- 
ness research and education at 
Cities Service, spoke about “Man- 
aging the L. P. Gas Dollar.” 


‘ASSOCIATION NOTES 


Attendance totaled 693 at the first 
round of 15 safety meetings sponsored 
by the New England LPGA. The sec- 
ond set, which ran from Oct. 17 to 
Nov. 2, were in Maine, New Hamp- 
shire, Vermont, Massachusetts, Rhode 
Island, and Connecticut. The meet- 
ings in Maine were devoted to NFPA 
Standard 58 and Part V of Standard 
54 on appliance venting. The meet- 
ings in the other states covered all of 
NFPA Standard 54 except appliance 
venting. 


The Missouri LPGA is sponsoring 
a contest to select “Miss Missouri LP- 
Gas.” The winner will be entered in 
the second annual National LPGA 
contest to select “Miss International 
LP-Gas.”’ Missouri dealers are asked 
to fill out entry forms from their state 
association and not the National 
LPGA. 


Plans were formed for the 1961 
convention at the recent South Da- 
kota LPGA board of directors’ meet- 
ing. April 17, 18 were the dates de- 
cided upon and the site is to be the 
Sheraton-Cataract Hotel at Sioux 
Falls. Displays at the convention will 
be on the ground floor and a large 
ballroom will be the background for 
business meetings and highlights. 


The November issue of House & 
Garden magazine carried a two-col- 
umn descriptive article on LPG, titled 
“What is L.P. Gas?” The report was 
written by Jack Hartzell of the Na- 
tional LP-Gas Council, end was circu- 
lated to the magazine’s 643,826 sub- 
scribers. 


Selling the new home market on 
L. P. gas is being furthered by the 
Western Liquid Gas Association. The 
public relations committee is in the 
process of developing an Architect’s 
Handbook which will be published 
early next year. 


ata. 
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For further information on any items in this section use the 
convenient Univac Readers’ Service postcards on pages 73, 74 


New Products and 
Free Literature 


Improved LPG pumps 
offer speedy delivery 
Circle 1 on Readers’ Service Card 
Higher differential pressure, 
more capacity and faster delivery 
are achieved in the improved Coro- 
Vane LPG pumps (GEC 660). Ro- 
tor and shaft assemblies are modi- 
fied to float freely, finding their 
own center, making it possible to 
machine parts to much closer 
clearances. 
Corken’s Inc. 


a 


Small computer aids 
fuel inventory control 
Circle 2 on Readers’ Service Card 


A new weather computer pro- 
vides data for dealer management 
of fuel delivery scheduling, when 
fuel is used for heating only. The 
WeatheRac Computer (GEC 600) 
continually shows gallonage used 
by customers over a selected period 
of time. Delivery schedules can 
then be ascertained. HRB-Singer. 


DECEMBER, 1960 


Shut-off valves handle 
very high pressures 
Circle 3 on Readers’ Service Card 


Leakproof high-pressure _ shut- 
off valve (GEC 820) features full- 
flow passage and O-ring sealing. 
Stainless steel construction allows 
use with almost any product. Op- 
erating range is from —40 to 450 
deg. F. Pressure range is from 0 
to 600 psi. Burst pressure is over 
20,000 psi. Circle Seal. 


Spark ignition system 
replaces pilot burner 
Circle 4 on Readers’ Service Card 


Where draft and pilot flames fail, 
this direct spark ignition system 
(GEC 190) may be used for many 
gas applications, including clothes 
dryers, unit heaters, and infra-red 
heaters. An intense electric spark 
ignites the main burner gas. 
Mounts in any position. Controls 
Co. of America. 


Duct furnaces adapt 
to air conditioning 
Circle 5 on Readers’ Service Card 


Duct furnaces (GEC 410) have 
as standard equipment a built-in 
by-pass to provide cooling. Thus, 
all air passes through the furnace 
and reduces internal static pres- 
sure. Burners, heat exchangers, 
and casings are stainless or alu- 
minized steel. Six sizes range from 
75,000 to 300,000 Btu. Modine. 


tigen 


Temperatures controlled 
by pushbutton “stat™ 


Circle 6 on Readers’ Service Card 


Selective control of heating, cool- 
ing and ventilating systems is 
achieved with the new PushButton 
thermostat (GEC 190). Eight 
switching combinations are avail- 
able for all systems. The unit is 
3%%-in. high, 414-in. wide, and 1%- 
in. deep, Pushbuttons and case are 
terra-beige. White-Rodgers. 
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For further information on these products use Readers’ Service Cards on pages 73, 74 


Finger pressure locks, 
releases mounting bracket 
Circle 7 on Readers’ Service Card 
A new vertical LPG cylinder 
mounting bracket (GEC 260) fits 
all ICC cylinders of 20, 33% and 
431% lb. Positive locking holds tank 
in place, assuring safety valve re- 
leasing in vertical position. Finger 
pressure locks and releases in sec- 
onds. Circle Gas & Manufacturing. 


Combination flow check 
installs onto riser 
Circle 8 on Readers’ Service Card 
This combination air eliminator 
and flow check (GEC 820) for hot 
water space heating systems comes 
in a one-piece casting. May be in- 
stalled directly on riser. Watts 
Regulator. 


Pipe repair resin 
hardens in 30 minutes 
Circle 9 on Readers’ Service Card 
In a new pipe repair system 
(GEC 730) epoxy resin is forced 
into a tape mold at 100 psi. Hard- 
ens in 30 minutes. 3M. 
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Two-way radio features 
optional selective calling 
Circle 10 on Readers’ Service Card 


A new table model two-way ra- 
dio is available in units of 15, 50, 
and 60 watts. On an optional ba- 
sis, units with selective-calling fea- 
tures enable dispatcher to send 
message to a car or group of cars. 
May be used with in- and out-plant 
vehicles and portable radios. Gen- 
eral Electric. (GEC 140.) 


Rubber used in grommet 
gives positive contact 
Circle 11 on Readers’ Service Card 


Natural rubber now used in 
safety lamps grommet (GEC 790) 
resists weather, absorbs filament 
vibration, retains non-deteriorating 
resilience, and assures. contact. 
Betts Machine. 


Waste averted with 

freon pressurizing 

Circle 12 on Readers’ Service Card 
Pots and brushes are eliminated 


with this aerosol primer (GEC 
610). Freon pressurizing prevents 
waste. Dearborn Chemical. 


Tire demounter prevents 
lock ring fiy-off 
Circle 13 on Readers’ Service Card 


A new method for truck tire de- 
mounting is the Brake-Safe truck 
tire demounter and safety inflation 
tool (GEC 770). It has a conical- 
shaped base, a spider assembly 
with four cross arms, a screw 
shaft and handle, and two sets of 
pressure pads. Break-Safe also 
prevents a lock ring being improp- 
erly seated and flying off during 
inflation. Par Sales Co. 


Economical zoning for 
hydronic heat, cooling 
Circle 14 on Readers’ Service Card 


The “Electro-Zone” valve (GEC 
820) gives economical zoning for 
cooling and hydronic heating. Its 
one moving part is magnetically 
actuated and immerses in fluid. 
Hydrotherm Inc. 


Plastic coating withstands 
temperatures to —320 deg. F. 
Circle 15 on Readers’ Service Card 


A new plastic coating system 
withstands temperatures as low as 
—320 deg. F. The system (GEC 
610) has been tested under direct 
immersion of liquid gases from 5 
to 60 minutes and brought back to 
ambient room temperatures with 
no harmful effects. The Farboil 
Co. 
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SMITH EC - 1 
[PRee Literature | 7] | P MI os a 
bead j (10 GPM with vapor line) 


Winter driving brochure t 15 d ff t | 
Circle 16 on Readers’ Service Card q D.S.I. | eren ld Pressure 
Results of driving tests taken = P ent ; P 
during the worst mid-winter con- | (twice the delivery rate of competitive pumps of this size) 
ditions are contained in two new 
booklets (GEC 450) designed to 
help drivers overcome winter driv- 
ing hazards. National Safety 
Council. 


Data on back-up rings 
Circle 17 on Readers’ Service Card 


An 8-page loose-leaf booklet de- Over-all length 20” 
scribes design, dimensions and pang and wee 7” 
characteristics of back-up rings ee 
(GEC 390). Advantages of con- 
toured and continuous rings with 
operating data are included. Park- Here is a unit with: 
er Seal Co. Low cost 


es - Fastest filling rate 
All-Temp" oven brochure Sullt-tntentases 


Circle 18 on Readers’ Service Card for easy installation 
The “All-Temp” gas range oven Rugged construction — 
control system (GEC 190) is de- Underwriters approval 


scribed in a new two-color bro- * 
po gg a a Ser gees Fills small tanks as fast as any larger pump. 


perature control features are il- Has: 

lustrated and outlined in detail. Built-in strainer 

Harper Wyman Co. Built-in 2-way bypass valve 

3/, HP Continuous-duty motor with 
Free-standing ranges specs Switch, Conduit Box, 


Circle 19 on Readers’ Service Card Thermal overload protection 


Cartoons and photographs illus- | §qye on FIRST COST, INSTALLATION COST, FASTER FILLING 
trate 28 Dreyfuss-designed Univer- 
sal free-standing gas ranges (GEC OTHER SMALL MODELS: 

240). Literature lists specifica- eile edna oy OE 
tions, features, and benefits. Waste E G -1 even lower cost than the E C -1, for use 


° ‘ in intermittent-duty service. 
King Universal. 


Booklet for businessmen 


= 

e 
Circle 20 on Readers’ Service Card MIT. MUrray 2-2293 ead MUrray 2-2691 
“Words often Used in Business PRECISION PRODUCTS COMPANY 
—They Bring Profit” is again 1135 MISSION STREET, SOUTH PASADENA, CALIFORNIA 
available—in revised form. The 53- Aus ie 
page booklet contains 100 defini- Southeastern Distributor: Pond-Johnston Inc. Warehouses in Mobile, Ala.; Jacksonville, Fla.; 
tions of terms used daily by busi- Western States Distributor: Teeco Products, Inc., 3920 West Burbank Blvd., Burbank, California. 
nessmen. (GEC 450). Cities Ser- 
vice Petroleum Inc. 








The HIDY DEGREE-DAY RECORDER WILL 


Two-way radio brochure 
Circle 21 on Readers’ Service Card SAVE You Up TO 30% 


capone Ah hay nha a a ON TRUCKING AND BOOKKEEPING COSTS 


the new Motrac two-way radio line 
(GEC 140) are described in a book- Would you pay $95 a year rental to save up to 30% on your book- 
let A special section is devoted keeping and trucking costs? That’s what hundreds of users of the 
: ps % . * HIDY degree-day system are saving every year. With this system 
to research and engineering of the you can deliver more gallons per mile—make fewer trucks do the 


new line. Motorola Inc. same job. Can be bought or leased. In use in all parts of the coun- 
try. The most accurate, easiest to install, simplest to maintain 
degree-day recorder on the market—and that statement is backed by 


Coal tar tape literature $1000 reward for anyone who can prove otherwise! Write for full 


story of this money-saving, work-saving plan—ask for Bulletin BP12. 
Circle 22 on Readers’ Service Card Please state whether you already operate on Degree Day system. 

Features and performance of 6908 FIVE MILE 
Tapecoat 20, a new coal tar protec- HIDY-BROWN RECORDER COMPANY RD. ooincinnani 
tive coating in tape form, are in- ‘ 


(Note: Some terri- 
tories still available 
for sales representa- 
tives. Write for in- 
formation.) 
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troduced in a one-page circular. The 
tape (GEC 130) is said to provide 
both coating and wrapping benefits. 
The Tapecoat Co. 


Pressure control bulletin 
Circle 28 on Readers’ Service Card 


Pressure gauges, thermometers 
and control instruments are de- 
scribed in a six-page loose-leaf bul- 
letin. Photographs, dimensions, 
accuracy, ranges, construction fea- 
tures and suggested uses are in- 
cluded (GEC 540). United States 
Gauge. 


Driver's log book sample 
Circle 24 on Readers’ Service Card 


A truck driver’s daily log book 
in triplicate copy for companies 
which lease their truck(s) in in- 
terstate transportation of freight 
is now available. It is an enlarged 
versicn of the Duplicate Guide-On 
Driver’s Log Book. A sample is 
free upon request from Trucker’s 
Specialty Printing Co. (GEC 600.) 


JAMES DvORACEK — from assistant 
southwestern regional manager to 
midwestern regional manager in Rock- 
well Manufacturing Co.’s meter and 
valve division. His headquarters will 


W. F. Gulley 


J. Dvoracek 


headquarter in San Francisco. HARRY 
W. FIsHER—from senior research en- 
gineer to manager of central liquid 
meter products engineering, at the 
company’s headquarters. J. W. 


J. W. Northcutt N. E. Davenport 


Rockwell Manufacturing Co. 


be in Tulsa, Okla. WILLIAM F. 
GULLEY — from district manager in 
San Francisco, to assistant western 
regional manager. WILLIAM W. SHADE 
—from sales engineer to district man- 
ager of the Kansas City, Mo., area. 
NELSON E. DAVENPORT—from assist- 
ant to the vice president of petroleum 
and industrial sales to San Francisco 
district manager. Both men _ will 





“Throughout my years as an 
exclusive Union Texas Natural dealer, our 
volume and profits have grown 

because we can always depend on fair 
dealing and complete cooperation, 
regardless of our demands .. . 


Knowing where you stand with your supplier, 
being able to count on prompt delivery of all orders, large 
or small, and being able to offer the purest quality 
of gas to your customers at competitive prices . . . are 
just a few of the reasons a Union Texas Natural contract will 
benefit you — as it has our Trenton, Missouri bulk dealer. 

Let a Texgas representative show you how — now! 


UNION TEXAS NATURAL MEANS DEPENDABILITY 








UTN 








UNION TEXAS NATURAL GAS CORPORATION 


ENTERPRISE BUILDING 


99 


... says Frank Achenbach, 
Home Gas and Appliance 
Co., Trenton, Missourt. 





TULSA OKLAHOMA 


NorTHCUTT—from assistant vice 
president of the municipal and utility 
division to assistant vice president 
and manager of the petroleum and 
industrial meter division. 


American Bosch Arma Corp., 
Springfield, Mass., has realigned its 
sales activities and the following men 
have been appointed to their respec- 
tive posts. LYNN C. BRENDEL is man- 
ager of field operations and LESLIE R. 
SARNA is assistant manager. BERT 
COLE has been appointed planning and 
administration manager. A. JOHN 
ST. GEORGE has been named Ensign 
products manager. The field sales 
organization has ERNEST A. BLEEK, 
export manager; JOHN A. Foss, east- 
ern region manager in New York; 
Louis NaGy, central region man- 
ager in Cleveland; BARRY J. McCor- 
MICK, north central region manager in 
Detroit; Howarp I. MARGERUM, west- 
ern region manager in Chicago; and 
Louis E. FREEMAN, Pacific region 
manager in San Francisco. 


M. D. JULIAN has been named sales 
representative in the Milwaukee area 
for Wolverine Tube, Allen Park, 
Mich. R. C. Casu, former sales man- 
ager of the Birmingham district, is 
now sales manager for the Chicago 
district. His headquarters are in the 
Norridge, Ill. office. JoHN P. How- 
LAND, former sales representative in 
the Dallas area, succeeds Cash. His 
offices are in Birmingham, Ala. D. M. 
IRWIN, former sales representative in 
the Milwaukee area, has been named 
assistant general sales manager of 
Canadian office. 


BUTANE-PROPANE News 





CHARLES W. BOWDEN, former man- 
ager of advertising and sales promo- , AW = T { Ree oa 8 
tion of industrial operations, has been F | 
promoted to industrial sales manager 
for Minneapolis-Honeywell Regulator s 
Co.’s international division. ARTHUR 4 C 
O. DietRIcH, former sales promotion m¢cre: 5e apac: 
manager of all Minneapolis-based di- 
visions, except military, steps into the e 
vacancy left by Bowden. DEAN B. with 


RANDALL, director of advertising has 
been named director of sales promo- 


tion also. He will handle all activi- 

ties formerly handled by Dietrich. 
Two new positions have been creat- 

ed at White Rodgers Co., St. Louis, 


Mo. Epwarp E. Harwoop, former 
manager of the Cleveland region, be- 
comes sales manager, original equip- 
ment manufacturer division, and 
JOHN H. MARTIN, former manager of 
marketing and research, has been ap- 
pointed sales manager of the whole- 
saler division. WILLIAM L. MAyo, 
formerly with Thermac Co., was re- P heii 
cently appointed product manager and f ams <a d 

— ie 


equipped with this 
will be based in St. Louis. 


Return-To-Tank 
Valve 
MORTIMER STEINHAUSER — from ir- 
rigation equipment salesman and in- 
dustrial representative to assistant 


manager of Suburban Propane Gas YOU SAVE TIME because the return-to-tank valve allows you to deliver full maximum 
Corp., Whippany, N. J. load at all times. 


YOU INCREASE CAPACITY because this valve returns all excess flow directly to the 


supply tank, keeping pumps cooler, thus making it possible to operate at maximum 
speeds. 


In addition, Viking’s exclusive *automatic pressure lubrication of the idler bearing, 
cuts maintenance to a minimum. *Patent pending 


I tigate the complete line of Viking LP-Gas Pumps 
for bulk plant, truck mounting, fueling and bottle 
filling. Learn how you can save! 





Ask for latest Viking catalog HB today. 


M. Steinhauser A. T. Rider VIKING PUMP COMPANY 
ae are — Cedar Falls, lowa, U.S.A. In Canada, It's ‘‘ROTO-KING’’ Pumps 


See Our File In Butane Propane Catalog 
ALFRED T. RIDER—from sales man- 


ager in Kentucky and western Ten- 
nessee to district sales manager for 
Missouri, eastern Kansas, central and 
southern Illinois and western counties 
of Tennessee for The Bastian-Bless- 
ing Co., Chicago. 





Keep Up with L P. 
adidas Each hal BUTANE J DPAR 
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PauL W. SHELDON has been ap- 
pointed advertising co-ordinator for 
all domestic and international adver- 
tising for the Gulf Oil Corp., Hous- 
ton. He will be in the Pittsburgh 
offices. 


by subscribing to 


198 SOUTH ALVARADO STREET, LOS ANGELES 57, CALIFORNIA 


(0 Check herewith CD Bill me C0 ! year $2.00 CJ 2 years $3.00 


RALPH J. SCHILTHUIS—from execu- 
tive vice president of the Humble di- 
vision to vice president of production 
for Humble Oil and Refining Co. 
Houston. THOMAS W. Moore—from 
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_for LEAKPROOF 
PRESSURE-TITE 
Connections... 


| 


SEALING COMPOUNDS 


Heot and vibration- 
proof, non-solvent, 
will not shrink, crock 
or crumble. Makes 
all assemblies leak- 
proof ond pressure- 
tight. Prevents rust, 
corrosion and joint 
seizure. NoNQUID TYPE 


BRUSH-ON 








- ARDENING 
ay ker & JOINT 
STL 


i 
LIQUID WRENCH 


LOOSENS 
RUSTED BOLTS 


A powerful biend of fast- 
acting solvents that liter- 
ally “melt the rust away” 
—safe on all metals and 
alloys. 


RADIATOR SPECIALTY CO. 
CHARLOTTE, N. C. 














THE WORLD'S ONLY 
VAPOR OPERATED 
GAS TRANSFER PUMP 


Power 1s extracted from a small quantity 

of high pressure gos. Uses only 1/20th or 1/10th 
@s much ges os the bleeding method. Vapor loss 
extremely low. Transfers up to 24 gallent per 
ainvte in the field without danger. 


Dependable Farm 
Equipment Since 1886 


ot BLUE co. nc 





Peo ple 


a vice president and member of board 
of management of Esso Standard to 
vice president for supply and trans- 
portation, a new post. 


ROBERT C. BAKER, operations man- 
ager and director of Ark Valley Gas 
Co., Sand Springs, Okla., has been ap- 
pointed distribution director of Stand- 
ard Fuels Inc., Tulsa. RosBert E. 
BLOBAUM, president of Great Plains 
Service Inc., Ashland, Neb., was 
elected to the board of directors of 
Standard. 


LESLIE M. CASsIDY and JOSEPH H. 
KING have been named to the board of 
directors of Olin Oil & Gas Corp., 
New Orleans. Cassidy was chairman 
of the board and president of Johns- 
Manville Corp., and will continue as 
a director and consultant. King is a 
partner in Eastman Dillon, Union Se- 
curities & Co. 


GEORGE GOTTSCHALK—from division 
manager to sales promotion and pub- 
lic relations executive for the Petro- 
lane Gas and Carson City (Nev.) Gas 
companies. A. C. WoLF—from man- 
ager at Yerington (Nev.) to district 
manager of the two companies at Car- 
son City. 


R. S. (SHEP) DOHERTY has been 
appointed sales representative in the 
New York territory of Modine Manu- 
facturing Co., Racine, Wis. His of- 
fices are in Mount Kisko. Doherty re- 
cently resigned as vice president of 
the A. W. Cash Valve Co., Decatur, 
Ill. 


PHILIP ANDERSON—from chief en- 
gineer to vice president in charge of 
research and development for Arkla 
Air Conditioning Corp., Shreveport, 
La. He will work at the Evansville 
(Ind.) plant. K. ALBERT MIEGL has 
been appointed chief engineer. ROBERT 
K. SPEAR, former major development 
engineer, has been named assistant to 
the vice president of engineering, re- 
search and development. 


WALTER S. Bowers, formerly with 
Standard Oil Co. of Ohio, will spe- 
cialize in sales promotion and instru- 
ment engineering for The Foxboro 
Co., Foxboro, Mass. 


JERRY C. PETERSON has been named 
a regional manager in the Indian- 
apolis branch of The Maytag Co., 
Newton, Iowa. Before joining Maytag 
last June, he was a sales representa- 
tive for Standard Oil Co. of Indiana. 


JoHN E. Craic, formerly with the 
Crane Co., has been appointed general 
sales manager of Welbilt Air Condi- 
tioning and Heating Corp., Farming- 
dale, N. J. 


JOSEPH C. CASEY and CHARLES R. 
GARRISON have been added to the na- 
tional sales staff of Beam Products 
Manufacturing Co., Los Angeles. 
Casey will cover Michigan, Indiana 
and western Ohio, and his office will 
be in Toledo. Garrison -will work in 
Texas, Oklahoma, Louisiana, and 
Kansas, and will headquarter in 
Pittsburg, Texas. 


r 





C. R. Garrison J. C. Casey 


Beam Products Manufacturing Co. 


WALTER L. Hicks—from air condi- 
tioning sales engineer at Alabama Gas 
Corp., to sales manager for Bessemer 
Gas & Appliance Co., Bessemer, Ala. 


GLENN M. RHopE—from residential 
branch sales manager of Minneapolis- 
Honeywell Regulator Co., to Southern 
California director of sales for Rite 
Engineering and Manufacturing 
Corp., Downey, Calif. 


O. O. VAUGHT has been appointed 
general manager of L. O. Koven and 
Brother Inc., and Koven Fabricators, 
Dover, N. J. The company manufac- 
tures heating boilers, water heaters 
and industrial equipment. 


RoBeRT S. LEHLEITNER—from field 
sales engineer to sales manager of the 
controls division of Jackes-Evans 
Manufacturing Co., St. Louis, Mo. 


EpwarpD L. NovAk—from salesman 
of Rheem Manufacturing Co. to sales 
manager of Newark Steel Drum Co. 
Inc., Linden, N. J. 


WILLIAM D. Harris, long associated 
with a major oil company in the 
South, has been appointed manager of 
Lion brand sales for Lion Oil Co., El 
Dorado, Ark. 


RoBert W. Ross—from superinten- 
dent of special products supply to su- 
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perintendent of the natural gas liq- 
uids section of Cities Service Oil Co., 
Bartlesville, Okla. 


GAYLEN F. MEYERs, former assist- 
ant sales manager, has been appoint- 
ed general sales manager for the 
western division of General Gas Corp., 
Baton Rouge, La. His headquarters 
will be in the home office. E. W. 
SWEENEY JR. has been appointed as- 
sistant in charge of sales promotion, 
to aid Meyers. NORMAN J. LEBLANC 
has been appointed sales manager of 
the newly formed fertilizers and 
agricultural chemicals department. 


G. F. Meyers E. W. Sweeney, Jr. 


General Gas 


ALBERT L. SYLVESTER, Cohasset, 
Mass., RAYMOND H. FAXON, Milton, 
Mass., and JAMES L. HARPER, Jesup, 
Ga., have been elected to the board of 
directors of ICED Inc., St. Peters- 
burg, Fla. Mr. Sylvester is president 
of Southern Gas & Water Co., a di- 
rector of Southeastern Public Ser- 
vice Co., Cumberland Gas Corp., and 
Fall River Gas Co. Mr. Faxon is a 
director of Southern Propane Co., 
board chairman of Fall River Gas 
Co., and treasurer and director of 
Corning Natural Gas. Mr. Harper 
is president of Southern Propane Co., 
and a vice president of Southern Gas 
& Water Co. 


RICHARD E. Ross, industrial rela- 
tions director of Honolulu Gas Co., 
was recently named a vice president 
of the utility. 


WILLIAM G. HAMILTON JR., presi- 
dent of American Meter Co., was re- 
elected a director of the AGA at the 
association’s convention. 


a 
DEATHS 
4 


J. P. DOCKERY, president of Dockery 
Butane Service, Jackson, Miss., was 
killed two months ago in a highway 
cear-truck collision. The 73-year-old 
business executive was a pioneer in 
the LPG industry of Mississippi, and 
had been in bewinens in Jackson since 
1939. 


DECEMBER, 1960 


You're obligated 
to report systems 


that are unsafe 


MANY UNDERGROUND TANKS 
that are still being serviced by 
local dealers are unsafe. Some of 
these were manufactured before 
existing codes were adopted and 
some were manufactured under 
codes that do not meet today’s 
safety requirements. Many are 
old hydrogas systems, others are 
rated at 80-psi working pres- 
sure. 

In most states, a “grandfather 
clause” in the law allows dealers 
to fill these tanks so long as the 
piping and the tank are not dis- 
turbed. 

In most states, there are not 
enough inspectors or adequate 
funds to permit the state regula- 
tory bodies to make inspections 
of every system. 

I feel, since each dealer is ac- 
tually made a licensed inspector 
at the time he obtains a license 
to do business, he should require 
his employees to be on the look- 
out for unsafe installations. 
They should obtain manufactur- 
er’s data and date installed, if 
known, on every system they are 
servicing, and report any unsafe 
condition to their employer. 

The employer, in turn, should 
report this to the state L.P. gas 
commissioner, who will make in- 
spections and red-tag unsafe sys- 
tems. This will prevent use of 
the systems until they are put 
into a safe operating condition. 
It will certainly save many dol- 
lars in property damage as well 
as much suffering. 

Many dealers do not seem to 
realize that when they obtain a 
business license, they are respon- 
sible for reporting unsafe condi- 
tions, and are subject to can- 
cellation of their licenses and a 
penalty if they fail to make a 
report. @ 

By L. E. DAVIS* 


* Mr. Davis is chief safety engineer of 
Pan American Insurance Co., Houston, 
Texas. 





WASCOT 


the boiler 
that mounts on the wall 
ee - Out of the way 


MODEL 924 
AGA 


NEW! 


ASCOT GAS BOILER 
PUTS PROFIT BACK 
in HOT WATER HEATING 


Hydronic heat for the home? 
Hot water for a commercial job? 
... then consider ASCOT 


Consider the space saving flexibility, low initial 
cost, one man installation, high efficiency and lack 
of maintenance. 


Ascot is built and priced to bia even against budget 
warm air systems...and still build a profit for youl 


EASILY INSTALLED — light weight 
— one man can do the job. 
EFFICIENT — AGA rated, now 
available up to 120,000 BTU’s. 
FULLY AUTOMATIC — featuring 
BASO & PENN Controls. 
QUIET — Ribbon flame burner for 
quiet combustion. 
INSTANT HEAT — response at ra- 
diators within 20 seconds. 
ECONOMICAL — ASCOT cuts in- 
stallation costs and eliminates 
call backs. 
ASCOT is backed by 25 years of heater ex- 
perience in North America and Europe. 
Write for FREE literature 


ASCOT 


GAS WATER HEATERS, INC. 


222 W. Pittsburgh Ave., Milwaukee 4, Wis. 
SOUTHERN STATES: Southern Heater Co.. 844 Baronne St., New Orleans 
PACIFIC COAST: Equipco Sales, inc., 1238 N. W. Glisan St., Portland 


seins 
A Radiation Company with offices in 
London, Sydney, Montreal and Milwaukee 





Whoosh! 


Nineteen tons of sand slide onto a storage pile on 
the incoming side of the mixing plant at Chamber-Mix. In a real 


ee 


demonstration of power, LPG (note tank at lower left) lifted 
some of this sand 25 ft, the length of the huge trailer box. 


Chamber-Mix has everything on LPG 


ROBERT CLAY * Managing Editor 


“GOOD SERVICE and Dependable 
Trucks” is the motto of Chamber- 
Mix Concrete Inc., a ready-mix 
concrete firm operating in Stanton, 
one of the smallest of the sea of 
suburbs around Los Angeles. The 
service is good and trucks are de- 
pendable and one big reason for 
both is that the entire operation 
runs on L. P. gas. 

And after six years of using 
LPG as a motor fuel, the results 
have been so _ satisfactory that 
Chamber-Mix vice president Keith 
Coolidge gives propane his unqual- 
ified endorsement. 

For Chamber-Mix, the “con- 
crete” results include 21 trouble- 
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free vehicles and annual savings 
very conservatively estimated at 
$8000. And for Petrolane Gas Ser- 
vice Inc., of nearby Long Beach, 
the concrete result is a 360,000-gal. 
annual load. 

Chamber-Mix was founded in 
early 1954 with five mixer trucks. 
Later that same year, a Petrolane 
salesman called, explained the sav- 
ings and advantages of LPG, and 
left with a contract to convert all 
five trucks. 

“The savings,” recalls Coolidge, 
“were so outstanding that we now 
have 15 mixer trucks, two skip- 
loaders, two truck-trailer combina- 
tions, one semi-trailer combo, and 
one pickup, all operating on LPG.” 

It should be emphasized that 


Coolidge’s phase “now have” does 
not mean the original equipment 
has been replaced. With the excep- 
tion of one skip-loader, the equip- 
ment dates back to the mid-1950’s 
and exactly one-third of it is sur- 
plus from World War II! 

The 15 mixer trucks are, of 
course, the backbone of the opera- 
tion. All are 6-cylinder Interna- 
tionals. Seven are 1945 models, 
built for the war effort. They 
have the numerous minor troubles 
of 15-year-old vehicles, but other- 
wise seem able to keep right on 
rolling, practically forever, on 
clean-burning propane. Except for 
its stark war-time styling, one of 
them—fresh out of the paint shop 
—might have been mistaken for a 
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On the incoming side of the mix plant, one of the LPG-powered 
skip-loaders lifts a bucket of sand high in the air before dumping 


it into one of the two waiting hoppers. 


new vehicle. Of the other mixer 
trucks, four are ’54’s, two are ’55’s, 
and two are ’56’s. The mixer mo- 
tors, mounted between the cab and 
the mixer itself, have also been 
converted. They are standard in- 
dustrial engines, three 6-cylinder 
Chryslers, five 6-cylinder Fords, 
and seven 4-cylinder Fords. 

Two of the conversion kits were 
Ensign; the remainder, Century. 
Petrolane made the first 15 conver- 
sions, but the concrete company’s 
two full-time mechanics made the 
rest and now do all the tune-ups. 

Coolidge is especially proud of 
one of the conversions, a 54 Inter- 
national mixer truck that had 
about 5000 miles when converted: 

“The speedometer cable broke at 
53,000, but judging by the mileage 
on the other trucks, it must have 
over 75,000 miles, and it’s never 
had the head or pan off. And it 
still runs good!” 


On the outgoing side of the mix plant, a pair of LPG-fueled 
trucks, their two engines constantly running, await their load of 


eh arg - 


cement, sand, aggregate, and water. 


To understand the kind of gruel- 
ing conditions under which these 
trucks turn in such outstanding 
performances, it is necessary to 
understand something about the 
ready-mix concrete business. Since 
it is dependent to a considerable 
extent on day-to-day orders, the 
entire fleet must always be ready 
to move, though oi some days only 
a few trucks will be needed. 

On the average day, 10 trucks 
are running. The day usually runs 
from 5 or 6 am to noon, but some 
of the trucks may be kept busy 
until mid-afternoon, or even later. 
And all this time, the engines are 
never turned off—not even during 
lunch! 

“We figure it doesn’t cost us 
much more and it assures us of 
good service,” Coolidge explains. 

That good service boasted of in 
the Chamber-Mix motto can be 
amazingly good. If a driver and 


mixer truck are on hand when an 
order comes in, the truck is quickly 
backed up to the mixing plant. It 
takes on a load of cement, sand, 
aggregate, and water and departs 
for its destination. 

The mixing plant is a corrugated 
metal shelter under which the con- 
crete components are pre-mixed 
and carried into the truck mixer 
via conveyor belts. The plant can 
accommodate two mixer trucks at 
once on one side. On the opposite 
side, a pair of hoppers are fed ce- 
ment, sand, and aggregate by one 
of two LPG-powered skip-loaders. 
This is heavy work, as demon- 
strated by the fact that even the 
larger skip-loader, which towers 
over a man, raises its rear wheel 
off the ground as it sinks its bucket 
into a pile of material. 

Bringing that material to the 
Chamber-Mix site is also heavy 
work. Propane-powered truck- 


Here are representative close-ups of the two conversions that were made on each of the I5 mixer 
trucks: left, an International truck engine; right, a Ford industrial engine powering the mixer. 





for long wear 
low vibration 
fast pick-up 


JOHNSON: 
VANASIL 
PISTONS 


JOHN DEERE 

Vanasil or 

Aluminum 

Pistons—jump 

power output 
' as much as 


| 25% 


MINNEAPOLIS- 
MOLINE 

“U" Vanasil 
Pistons—light- 
weight, yet tough 
as cast iron 








LP ‘conversions of John Deere and 
MM-“U” tractors result in more power 
and performance with Johnson Vana- 
sil Pistons. Newly patented Vanasil 
amazingly combines the hardness of 
cast iron with the lightness of alumi- 
num. Precision Johnson machining and 
engine “know-how” keeps pistons snug 
without sticking. Tractor vibration is 
kept low... stalling eliminated... 
pick-up increased. . 

For John Deere A, G, “50”, “60” 
and “70”...also Minneapolis-Moline 
“U”. Johnson Aluminum Pistons are 
available for John Deere A, B, D, G 
and H models 


JOHNSON COLD MANIFOLDS FOR LP 
GAS keep constant flow at correct temper- 
atures... are available for: 
John Deere A, B, D, G 
International H, M, W-9 
Allis-Chalmers W, WC, WD, WF 
Ford 600, 700, 800, 900 Series 
—also International and Chevrolet trucks. 


WRITE for l‘terature and prices. 


JOHNSON 


MACHINE SHOP 


DEPT. B-37 PONTIAC, ILL. 
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Chamber-Mix 





trailer and _ semi-trailers bring 
both the sand and the gravel. 
Dumping a load of up to 20 tons 
involves lifting a part of that load 
as much as 25 ft (the length of the 
longest trailer box). 

These large combinations put on 
the most miles, making four 35- 
mile round-trip loads per eight- 
hour day and consuming about 60 
gal. of propane. The mixer trucks 
seldom travel more than 10 miles 
to deposit a load, the average be- 
ing five to eight miles. Working 
on a one-load-per-hour basis, they 
put in at least four hours per day, 
but usually average seven hours. 
The smaller, 314-cu-yd mixer units 
consume about 40 gal. per day 
while the 6- and 7-cu-yd jobs burn 
50 to 60 gal. 

With a 3250-gal. tank on the 
premises, all this consumption adds 
up to three bobtail loads per week, 
30,000 gal. per month, or 360,000 
gal. per year. 

And how does this add up to an 
approximate $8000 annual saving? 
Since the company had only a few 
months of limited experience with 
gasoline, it has no comparative fig- 
ures, so the $8000 figure is strictly 
an estimate—although a very con- 
servative one. Coolidge figures the 
fuel cost savings at 25 per cent, a 
most conservative figure since some 
ready-mix firms have documented 
savings of up to 40 per cent. He 
estimates each truck saves about 
$2.40 per day in fuel, or $24.00 for 
the average fleet on the average 
day. Since the company operates 
six days a week, 52 weeks a year, 
that amounts to $7488 for the year. 


In the few months that Chamber- 
Mix operated on gas, oil was 
changed close to once a month. 
Now, it is changed twice a year, 
in June and November. Again, be- 
ing very conservative, Coolidge es- 
timates the annual oil and oil filter 
savings at $35 per truck—about 
half the savings some ready mix 
operators have reported. Multiply 
this by just the 15 trucks in the 
mixer fleet, and you have addi- 
tional savings of $525. Added to the 
$7488 fuel saving, this gives a to- 
tal saving of over $8000 for the 
ready mix fleet alone. 

Not included in these savings are 
the three truck-trailer and semi- 
trailer units, the two skip-loaders, 
and the pick-up. 

Also not included are mainte- 
nance savings, since the company 
has practically no comparative fig- 
ures for the fleet under gasoline 
operation. However, Coolidge feels 
this is “a big factor,” again citing 
the ’54 International which must 
have traveled 75,000 axle-busting 
miles without having the head or 
pan pulled. All of the trucks have 
gone 55,000 to 65,000 miles before 
an overhaul. That giant sand-and- 
gravel-hauling semi pictured on the 
first page of this story, for exam- 
ple, recently had its first overhaul 
after 64,000 miles. 

Yes, Coolidge and Chamber-Mix 
offer their whole-hearted unquali- 
fied endorsement of LPG as an en- 
gine fuel. Asked the inevitable 
question of whether the company 
would continue with LPG when it 
bought new trucks, Coolidge said: 

“We have no plans to buy new 
trucks—not the way our old ones 
keep right on running on pro- 
pane!” = 
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The Safe Hose Nozzle 
Available with Fixed Acme or P. O. L. Adaptors 


For information ask 


PARKHILL-WADE 


475 Huntington Drive, San Marino, Calif. 
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CLASSIFIED Advertising 


All Classified Advertising payable with order. 
No agency commission or cash discount on 
classified advertising. Copy must reach pub- 
lisher’s office prior to the Ist of the month 
preceding publication. Address: Classified Ad- 
vertising Materials, BUTANE -PROPANE 
7s a 8. Alvarado Street, Los Angeles 
. Calif. 





DISPLAY CLASSIFIED 


$12.00 a column inch per issue. Choice of 
18, 14, 12, 10 pt. display type for headings. 
Set with 1 pt. border. Maximum ad size 
3”. No cuts permitted. Publisher will set 
ad for maximum effect in space purchased. 











UNDISPLAYED CLASSIFIED 15¢ a word. 
Set in 6 pt. type without border. $6.00 minimum 
charge per insertion. If Blind Box number care 
of B-P News is used, count as five words. 


POSITION WANTED. Undisplayed rate is 
one half of above rate, payable in advance. 


When full payment is made in advance for four 
consecutive insertions of undisplay classified ads. 
a 10% discount is allowed. 








SITUATIONS WANTED 








L. P. PLANT MANAGER 
or 
CARBURETION SALES AND SERVICE 


16 years experience in Management and Sales 
Promotion, Carburetion Service. Prefer West- 
ern States. Reply to: 
Box 58, BUTANE-PROPANE News 
198 So. Alvarado St., Los Angeles 57, Calif. 














HELP WANTED 


LP-GAS SERVICE MAN. EXCELLENT op 
portunity for LP-Gas service man. Must have 
knowledge of domestic and commercial appli 
ances, heating equipment, etc. Permanent posi 
tion with chance for advancement. Reply stating 
qualifications to The Home Gas Corporation, 
P. O. Box g, Housatonic, Massachusetts. 











Tuloma Gas Products Company 
seeks young, aggressive sales engineer for rapidly 
expanding Midwestern marketing operations. Knowl 
edge of LP-Gas business necessary. Age 25-35 
preferred. Excellent opportunities with nationwide 
firm. Furnish snapshot with full details to: Man 
ager of Sales, 


Toleme Gas Products Company, 


+ Box 591, Tulsa, Oklahoma 
All pa ries held in strictest confidence 














BUSINESS OPPORTUNITIES WANTED 


WANTED TO PURCHASE: RETAIL LP- 
GAS business in Midwestern or Southeastern 
states. Reply Box 13, BUTANE-PROPANE 
ety 198 S. Alvarado St., Los Angeles 57, 
alif. 


BUSINESS OPPORTUNITIES OFFERED 


LPG BULK PLANTS. WE SPECIALIZE in 
selling petroleum properties throughout Midwest 
Have nuinber desirable plants for sale. OLE 
BRODD, PETROLEUM MARKETERS, 605 
Produce Bank Bldg., Minneapolis, Minnesota 














FOR SALE: WELL ESTABLISHED RE- 
TAIL Butane brsiness. Located in Southern 
state. Good equipment, good customer account. 
wher -etiring. Reply Box 44, BUTANE 
PROPANE News, 198 So. Alvarado St., Los 
Angeles 57, Calif. 





LP-GAS AND APPLIANCE BUSINESS IN 
Colorado. 24,000 gal. storage, 2 trucks, 1 
pickup, 140-100 ib. cylinders. Population of 
town 2300, in heart of irrigation district. No 
natural gas in town or area. Write Box 52, 
BUTANE-PROPANE News, 198 So. Alvarado 
St., Los Angeles 57, Calif. 





L-P GAS BUSINESS FOR SALE in rapidly 
growing area with no natural gas in town 
Business is selling 500,000 gallons per year 
13,000 gallon storage, 4 lots, 57 Model G. M.C 

Truck with 800 gallon twin tanks, in A-1 con 
dition. Located in center of irrigation district 
and must sel! because of ill health. Reply Box 
#59, BUTANE-PROPANE News, 198 So 
Alvarado St., Los Angeles 57, Calif. 


FOR SALE — TRUCKS - TRAILERS 





FOR SALE—TRUCKS-TRAILERS—Cont. 
LATE MODEL USED SINGLE AND TWIN 
BARREL PROPANE TRANSPORTS. From 
5,000 to 10,000 gal. sizes—less than .0l¢ per 
gal. All reconditioned, painted, and with new 
recaps—Getum now!! Cail “The Tradingest 
Monkeys in Texas” in “Cowtown” at JE 6- 
2848 or write P. O. Box #15333, Ft. orth, 
Texas. 


EXCELLENT GUALETY USED TRANS- 
PORTS—Trinity’s “trade-in transports” are 
tops in tow-overhend value. Because Trinity sells 
more new transports—Trinity has the choicest 
“used transport” selections—late models—new 
point tend rubber and ready to make you 
mone Twins (3600/6500 W.G.), blimps 
(7000/7400W.G.), and neckdowns. Low down 
payraent and terms. Phone FLeetwood 7-3961 
now. ie Steel Co., 4001 Irving Blvd., 
Dallas 7, Texas. 


THREE 4000-GALLON PROPANE TRANS- 
PORTS with 1959 International 195 Trucks 
complete ready to go. One 1250-gallon Pro- 
pane Bob-tail 1958 International A-162. All 
size Propane and Butane Tanks up to 4000- 
gallon. Quitting business and selling cheap. 
Blue-Flame Gas Company, Tel. MU 4-5891, 
P. O. Box 227, Midland, Texas. 


TWO DELIVERY TRUCKS AND A 
TRANSPORT. All ready for immediate service 
and in good condition—call us today! 1954 Chev- 
rolet-—1,350 gal. w. c. twin barrel, 14” Nep- 
tune print-o-meter, Viking pump and 50’ hose. 
Price $1,500.00. 1954 Chevrolet—1,170 gal. 
w. c. single barrel, 1%” Neptune meter, Via 
pump, and hose. Price $1,350.00. One 5,400 
gal. w. c. twin barrel transport, good rubber, 
bargain at $1,900.00. Call, wire or write Del- 
bert Reynolds or Junior Durbin, AMherst 
3-3500, Uregas Service Incorporated, Moberly, 
Missouri. 

















NATURAL GAS HAS TAKEN OVER in our 
territory and have a surplus of Butane Trucks. 
1954 Dodge—piped complete with 800 gal. Twin 
Tanks—ready to deliver Butane. 1950 Inter- 
national with 700 gal. twin Tanks. 1950 J6 
Mack with 2811 gallon twin tanks in A-1 condi- 
tion, completed piped and aaty, to deliver Bu- 
tane. Dumas Butane Gas Co., P. O. Box 436, 


FOR SALE—TRUCKS-TRAILERS—Cont. 


A SMART WAY TO MAKE MONEY ON 
YOUR TRANSPORT—If you're expanding 
your transport fleet you'll find excellent bar- 
gains (and extremely low overhead) in buying 
used transports Ly Trinity Steel. For Trinity 
has the best u uipment buys and widest 
selection by B.-.) of doing a tremendous new 
transport business. m payments are ex- 
tremely low and terms let you keep more work- 
ing — All Trinity “trade-in” units have 
| rubber—new paint, and are in A-1 con- 
ition. Twins, blimps and neckdowns. Call 
FLeetwood 7-3961 today. Trinity Steel Com- 
pany, 4001 Irving Blvd., Dallas 7, Texas. 


1954 CHEVROLET TRUCK WITH 1560 gal- 
lon W. C. single tank. Ene'osed side cabinets. 
Neptune Meter. Viking Pump. Vapor and 
Liquid hose. LPG Carburetion. Now in use. 
Price $2500.00. As is, F.O.B. our plant. Kay 
Gases Co., 2140-60 W. 80th St., Chicago, Ill. 














END SOARING 
LPG DELIVERY COSTS! 


Why lease when you can own for 
less? Think of it! You can have a 
modern, lightweight, 1800 WG twin, 
mounted on a 2-ton truck with high 
flow plumbing, hose, rear cabinet in 
one package, on easy Nor-Tex terms, 
for $5,860.00. Buy now while they last 
for only $586.00 down. Pay the bal- 
ance in up to 36 easy Nor-Tex monthly 
payments. You'll find it easier... 
more profitable to balance your load 
the Nor-Tex way . . . finance the bal- 
ance. Write, wire or phone today! 


NORTH TEXAS 
TANK CO. 


Denton, Texas DUpont 2-5416 











USED yaor Ags Pha, mw inln sl TRUCKS, 
1200 to 2200 et resently in use and 
being replaced ba larger units. United Pe- 
troleum Gas Co., 4820 Excelsior Blvd., Minne- 
apolis 16, Minnesota. 


DECEMBER, 1960 


NEW! 
PROPANE TRUCK TANKS 
= UNITS—Up to 2800 Gal 
TWIN UNITS—Up to 2200 Gal. 


Lightweight A-202B or C-1056 
Steel ... X-Rayed . .. Latest Code. 
Completely Plumbed . . . 4 Models. 
Fleet Prices All Makes Trucks. 
Let Our 15 Years Experience & 
Thousands of Satisfied Customers 
be Your GUARANTEE of Satis- 
faction. 
10% Down... . . 36 Months on 
Balance 
No Red Tape on Financing. 
Trade With a Trader ... Save 
Money. 
Call or Write . . PRESTON GRACE 
WHITE RIVER DISTRISUTORS 


Batesville, Ark. — Ph. RI 3-2374 








30 DAY SPECIAL! 


1960 Chev. #C-6303, 2 speed, 
825 x 20, 10 ply rear tires, H.D. 
springs, PIPED COMPLETE 
with 1800 gal. twin aoe 
tank, rear cabinet, pookares 
plumbing, Viking pump, Nep- 
tune Print Meter, ICC lights, 
20 Ib. fire ext., filler & vapor 
hoses, remote controls, painted, 
Fed. Tax PAID. ONLY $6,368.00 
Cash or $653.00 Down and 36 
payments of $189.15 including 
interest. SAVE over $500.00 by 
BUYING NOW! 


"Trade With a Trader’ 
Call . . . Preston Grace 
WHITE RIVER DISTRIBUTORS 
Ph. Ri-3-2374—Batesvifle, Ark. 
All sizes NEW & USED UNITS—Single—Twin 
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FOR SALE—TRUCKS-TRAILERS—Cont. 


1955 I. H. 160 WITH TWIN 700 gal. 250% 
tanks, enclosed fittings on rear, Viking pump, 
meter, hose—working now—$3275.00. Call or 
write “The Tradingest Monkeys in Texas”, 
P. O. Box #15333, Pho. JE 6-2848 in ‘“Cow- 
town’’, Texas. 











FOR SALE 
USED PROPANE TRUCKS 


Several late model, 1000 to 1500 gal. ... 
re-conditioned and ready to roll. Easy 
Terms. We Trade. New Trucks too. 


WHITE RIVER DISTRIBUTORS 
Phone RI 3-2374—Batesville, Ark. 














FOR SALE—TANKS - CYLINDERS 


TWIN 900 GAL. MASTER TIME-SAVER 
tanks mounted on 1955 I. H. 170, complete 
with pump, meter, hose reel—working now— 
F.O.B. Ft. Worth—$3995.00—will take trade 
and can finance. Call or write “The Tradingest 
Monkeys in Texas,” P. . Box #15333, Ft. 
Worth, Texas. Phone JE 6-2848. 








FOR SALE: 1 USED 30,000 GALLON 
Propane tank in good condition, complete with 
fittings, ladder and walkway. ated near 
Burrton, Kansas. Reply Box 49, BUTANE- 
PROPANE News, 198 So. Alvarado St., Los 
Angeles 57, Calif. 








PROPANE GAS SYSTEMS 


“Listed by Underwriters’ Laboratories, 
Inc”’ If you use as many as one load 
of tanks per year, it will pay you to 
contact us. Distribution throughout the 
Mid-West and Southern states. 


LOWRY TIMS COMPANY 
Quality Steel Products Division, Cleveland, Miss. 








WANTED—MISCELLANEOUS 


WANTED: USED 30,000 W. C. PROPANE 
storage tanks (2). State: Manufacturer, Code, 
Dimensions. Also, lowest price first reply. 
Should be located in North Central states. Reply 
Box 57, BUTANE-PROPANE News, 198 
Alvarado St., Los Angeles 57, Calif. 


FOR SALE—MISCELLANEOUS 


DECALS MADE FOR TRUCKS, EQUIP- 
MENT. Small or large quantities. Catalog free. 
Mathews Co., 827 S. Harvey, Oak Park, IIl. 


MAILING LISTS: FOR BUSINESSS Con- 
cerns that demand big and positive results. 
Specializing in lists on labels. Most any list 
ou want. Thousands or millions in a hurry. 
Write us your Mailing List Problem for FREE 
suggestion. Our 39th year in business. Walt 
White, BP. 3122 Calumet Ave., Chicago, III. 


FOR SALE: ELEVEN CLASS _105A-300W 
Tank Cars. Reply Box 50, BUTANE-PRO- 
PANE News, 198 So. Alvarado St., Los An- 
geles 57, Calif. 


DIXIE SEMI-LOCK HOODS, ALUMINUM 
and Aluminum coated steel. Wall bracket or 
free standing. GUARANTEED mechanically 
for life. $3.00 up. Dixie Manufacturing Com- 
pany, Elizabethtown, Kentucky, Box 65. Phone 
Collect ROS-5429. 


FOR SALE — IMMEDIATE DELIVERY! 
Eureka Smokehouse Burner Assemblies! For 
meat smoke houses using bottled gas. Completely 
automatic. Clean filtered smoke. Distributes 
heat uniformly. Low gas consumption. Auto- 
matic temperature and pilot control. Less prod- 
uct shrinkage. Easily installed. Write for de- 
scriptive pamphlet. Eureka Equipment Com- 
pany, P.O. Box 396, Beloit, Wisconsin. 


























FOR SALE—ASSORTED QUANTITY OF 
%” and %” Brass Flare Fittings. Write 
Bahamas Gas and Fuel, P. O. Box 1553, Nas- 
sau, Bahamas. 


SPECIAL BUY ON NEW SHERWOOD Cyl- 
inder Valves—375# relief, tapped for diptube, 
$1.80 each. Minimum 25 per order. Roney, Inc., 
105 Cole St., Dallas, Texas. 











THE CROUSE-HINDS COMPANY 
of SYRACUSE, NEW YORK 


Requests offers for one or both of 
_ liquid storage tanks described 
ow: 


Quantity: 2 


Capacity: 
Dimensions: 
Shipping Wt.: 
Construction: 


30,000 gallons each 

80 ft. lengthx8 ft. dia. 
104,000 Ibs. each 
15/16” Steel Coated with 
Gunite Compound 
Safety Valving — Man- 
hole—Liquid Level Gage 
——Pressure Gage—Ther- 
mometer—Drain Valves 
American Car & Foundry Test Certifi- 
cate covering usage for propane avail- 
able. Offers should cover freight plus 
dismantling from present location. 
Photographs of present installation 
available upon request. 

Write: Mr. F. M. Egan 
Assistant Purchasing Manager 
CROUSE-HINDS COMPANY 
Wolf & 7th North Streets, Syracuse, N. Y. 


ACCESSORIES: 














NOTICE OF THEFT 





500 GALLON SUPERIOR TANK serial num 
ber 4224, stolen from one mile west of Breman, 
Indiana, on the morning of October 20, 1960 
According to witnesses it was moved with a 
station wagon and home made trailer. A_ re 
ward is offered for the recovery of this tank 
. 3 Gas, Inc., 2804 So. Main Street, Goshen, 
ndiana. 
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FOR SALE 
CENTURY CARBURETION EQUIPMENT 


Terrific savings on new carburetors and 
on large inventory or repair parts. All 
items being sacrificed at 50% of dis- 
tributors original cost price. Complete 
inventory and prices available upon re- 
quest. All equipment will be sold on a 
first come-first served basis until com- 
pletely sold out. 


L. P. DISTRIBUTORS 
Biuffton, Indiana 








SERVEL GAS REFRIGERATORS 


With cross top freezers — late model, 
glass Freezer door, vegetable crispers. 
Used, excellent condition, guaranteed 
in good operating order. 


Low delivery cost. Special price for 
half or full trailer loads. Send for 
photo and details. 


BEACH REFRIGERATOR CO. 


196-11 Northern Blvd. Flushing 58, N. Y. 
Phone Flushing 7-616! 











MISCELLANEOUS SERVICES 


SEND YOUR 100 LB. CYLINDERS to _ us 
for ydrestatic Retest. Write or call The 
Econogas Company, P. O. Box 371, Atchison, 
Kansas. 








PROFESSIONAL SERVICES 


INCREASE YOUR PROFITS BY APPLY- 
ING my accounting and Financial controls 
that show proper Ratios for your operations. 
Evaluations, Equipment revisions, and accident 
suit assistance also supplied. . Floyd F. Camp- 

1, ay, ng Consultant, 821 Crofton Ave., 
Webster Groves 19, Mo. 











PROPANE GAS PLANTS 
ANHYDROUS AMMONIA PLANTS 
Designed and Installed 
PEACOCK CORPORATION 
Box 268, Westfield, N. J. 








APCO Standby - Peak Shaving 
Mixers and Plants 


Safe - Simple - Automatic 
Design - Engineering - Construction 


APPLIED ENGINEERING COMPANY 


Orangeburg, S. C. 








L. P. GAS 
INSURANCE 


Have your agent write us about our Com- 
plete and Comprehensive Coverage for Ade- 
quate Limits of Liability at Reasonable and 
Normal Rates with Specialized Safety En- 
gineering and Claim Service. Available only 
in Alabama, Arkansas, Arizona, Florida, 
Georgia. Kansas, Louisiana, Mississippi. 
- weed Mexico, Oklahoma, Tennessee and 
‘exas. 


PAN AMERICAN FIRE & 
CASUALTY COMPANY 
Earl W. Gammage, President 
P O. Box 1662 Houston, Texas 














BUSINESS RECORDS 


BUSINESS RECORD FORMS. ALL- 
WEATHER EZE-SNAP delivery invoices, for 
use when making LP gas metered truck de- 
liveries. 100 sets (3 part) imprinted with name, 
address and telephone. = 00 per 1000 sets. 
Advise make of meter. EGREE DAY SYS- 
TEMS, Dept. BP WOODSIDE 77, L. I., N. Y. 








SERVING 20,000 PETROLEUM COMPA- 
NIES over 30 years with petroleum price 
cards, customer reminder Eze-Stik labels, tele- 
phone call—service order—L/P metered deliv- 
ery invoices, Eze-Srmap Service Form, Duralu- 
minium ticket holders, Sort-O-Matic Rack, ete. 
Write us for details, no obligation. DEGREE 
DAY SYSTEMS, Dept. BP., WOODSIDE 
77, NEW YORK 





$1000.00 REWARD!!! WE WILL PAY 
$1000 to any individual who first brings us 
acceptable proof that any other Degree Day 
Recorder is more accurate, easier to install, and 
simpler to maintain than the HIDY DEGREE- 
DAY RECORDER. Hundreds of users of the 
HIDY Recorder save up to 30% on trucking 
and bookkeeping costs by making fewer trucks 
do the same job. HIDY Degree-Day Recorder 
can be bought or leased. In use in all parts of 
the country by both large and small companies. 
Our Bulletin G-12 gives you the whole money- 
saving story. Write for it today. Hidy-Brown, 
6988 Five Mile Road. Cincinnati 30, Ohio. 
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MANAGEMENT 


* Accounting and Billing * Credit and Collections 


* Employee Training and Relations * Financing 


* Insurance * Inventory * Public Relations * Taxes 


A primer for retail route salesmen 
A rocketing LPG sales curve—Edward G. Dickson 
August-December taxpayers’ calendar 
BPN recommends guide for speakers ..........+++++++ May 120 
Centralized management works well for decentralized 
a 5 ks o's Grd whan RR ARES hat Keck aoe Feb. 56 
Dealer escapes profit squeeze by diversifying . 58 
Dealers react to the “butane shortage” . 70 
Financing an LPG business—William W. Clark— 
Part 1: How to borrow money . 36 
Part 2: Where to go for money if your banker 
turns you down . al 
Part 3: Some financial advantages of partnerships 
and corporations 
How Atlantic Speedy Propane got into a new market 
fast—Mary Lou Harrington 
How to expand using other people’s money— 
Robert Sheridan 
Let’s establish standards for profit-making—E. R. 
Bollinger, Jr.— 
Part 1: How will you know when you get where 
you're going? 
Part 2: How records help you analyze your way 
to profit 
Part 3: What’s the average dealer’s financial picture?..Aug. 
LPG marketers seek a bigger voice in petroleum industry 
affairs 
Petrolane finds out what its customers think of it 
Should you buy or lease?—E. H. Mitchell ............../ Aug. 
Six reasons why businesses fail 
Start training tomorrow’s executives 
Ten reasons why businesses fail 
The lesson of the Landrum-Griffin Bill: Get active in 
politics—Neil Regeimbal 
There is only one secret to promotions . . . follow 
through 
The story of Pacific Delta—William W. Clark .......... Sept. : 
Thirty-five executives speak in “Management for the 
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What does the BBB mean to you? ..........eeeeeeeeeeed Jan. 
What the press expects from you 
What types of business entertainment are tax-deduct- 
ible?—-E. H. Mitchell 
When the sun goes down, Coastal’s profits go up— 


William T. Harper 


PLANT OPERATION 
* Designing and Building * Maintenance * Operation 


Green’s Fuel modernizes—Harry J. Miller 
Model truck terminal nets Petrolane $40,000 savings in 

first year—Robert Clay > 
Providing propane for MRA—Alexander Drysdale ...... Sept. 
When the sun goes down, Coastal’s profits go up!— 

Lo ye” ee eee ee eee Cree eer eer ey Aug. 
When safety’s first, safety lasts—Harry J. Miller ........ Nov. 


POWER—LPG CARBURETION 


* Farm Power * Highway Vehicles * Industrial Power 


* Materials Handling Equipment * Public Transportation 


Chamber-Mix has everything on LPG—Robert Clay 
Convert your way to profits—John E. Hallberg 
Part 1: Getting started 


DECEMBER, 1960 


Part 2: How to convert a fork lift 

Part 3: How to.convest @ t8GCl ..6ccccesccccosceeesiod Aug. 101 
How LPG engines win the economy run against gasoline 

and diesels—E. A. V. Horiak sept. 69 
How to raise the. compression ratio—John E. Hallberg ...Oct. 93 
Industrial Gases finds the perfect load combination— 

William T. Harper . 48 
Jack Sanders takes only the BIG loads ................ Feb. 93 
LPG forklifts save Wire Sales $8400 annually ........../ Apr. 44 
LPG makes deliveries soft for Softee—William T. 

FEAR BRE oo. 0n cin 3.cueathaaed idence aie Cadena May 102 
LPG producer switches to LPG for health reasons— 

Wermene 7D, SiGe... nasices dues ediesnnsdycauicaben Nov. 66 
Mr. Shaffer learns about carburetion—William T. 

Harper 
The A.B.C.’s of setting up carburetion schools— 


PRODUCTION, SUPPLY AND STORAGE 
* Fuel Availability * Fuel Statistics * Underground Storage 


BuMines report: 1959 LPG-ethane sales neared 9 
billion mark 

Highlights of three papers from the NGAA Convention— 
Propane by pipeline—F. B. and Millard K. Neptune ...July 68 
In transit oil contamination—C. W. Mullins ........... July 71 
Planning for mined storage—S. E. Scisson 

Mid-America line set to start deliveries to 8-state mar- 
ket—William W. Clark 

The West Coast LPG Industry 
The Industry—R. J. Munzer 
The Supply—Paul Shannon 
The Merger Movement—E. R. Sidenfaden 

This is PTI—William W. Clark 

Unique movable dock expedites barge shipments 


SAFETY 


How can we help prevent trailer fatalities?— 

Staff Report 
Industry-state partnership regulates Oklahoma dealers— 

William W. Clark June 27 
Mississippi's cle »: Best accident record, lowest insurance 

rates in the 'J. S—William W. Clark :............... Nov. 41 
Staff of eight administers safety laws for 300,000 LPG 

customers in Kentucky—William W. Clark 
When safety’s first, safety lasts—Harry J. Miller ......... Nov. 38 
You’re obligated to report systems that are unsafe— 
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SALES, SALES PROMOTION, ADVERTISING 


* Advertising * Appliances, Equipment and Fuel 
* Displays * Electrical Competition * Promotions 


* Sales Campaigns 


A little bit can go a L-O-N-G way .........ecccceceees Mar. 57 
Annual open house provides six-months’ supply of 
customers—Robert H. Brown ec. 36 
A rocketing LPG sales curve—Edward G. Dickson he ae 
Discount houses? They’re not these dealers’ toughest 
problems in selling appliances 
Electric utilities househeating goal: 20 million by 1978 .. 
Era of hard selling forecast by dealers at BPN 
Roundtable 
Here’s a sales incentive plan that works—Ken 
Kirkpatrick 
How Atlantic Speedy Propane got into a new market 
fast—Mary Lou Harrington .........0scccccscccccecs May 78 
How to find 100,000 prospects 
How to sell more gas appliances this Christmas 
(Annual Christmas Sell-O-Rama) 





You can sell more appliances this Christmas 
The foundation of your promotion: Display and 
decoration 
The heart of your Christmas promotion—Demonstrate 
at an open house 
And now—You’ve got to advertise 
Mazenko shows how to cash in on the sweepstakes 
Now is the time to begin thinking about your summer 
househeating sales campaign 
Picture meter statements 
Premium gifts bring Pee Dee new customers 
Range demonstration program proves to be a five-way 
ne An ae nee ere ter Try Pee merry Apr. 34 
Sales, service teamwork can overcome appliance head- 
OU, OI DURBIS 0.566 c cA okcesiosesastintssccose May 115 
Seven dealers in six states say: “Electric heating is a 
threat—right now!” 
The annual BPN heating sell-o-rama 
Take off those blinders, sell the whole heating 
market 
Investigate domestic air conditioning 
Investigate commercial and industrial heating and 
air conditioning 
Investigate motel heating and air conditioning 
Investigate pool heaters 
There is only one secret to promotions . . . 
through 


ASSOCIATIONS 


In 10th year of smooth sailing, gas unity group charts 
3-point course 
Completing most successful year, Ohio LPGA names 
eee ST LEE a ee Terr ay Nov. 
Flaming, consumer magazine, are top TBDA projects .... 
Kentucky LPGA plunges forward on 18 (count ’em) 
project program—Robert Clay 
Miss Indiana L. P. Gas selected at convention 
Missouri LPGA lives up to “Progressive Association” 
NOMND Ss vin ncilsceucn bon’ 6absaeased \oks deere e ermal OeG Sept. 
Ohio LPGA completes 11th year with ist service school a 
highlight 
“Reborn” Illinois LPGA marks second year of progress . 
Safety emphasized this year in Kansas’ continuing 
SURI REE, 6555. h ccsnnneeeaccdabsencikea es Mar. 94 
TBDA group activities still “bigger, better’ . 96 
2000 turn out for LPGA Chicago show; Munzer takes 
over as president 66 


.July 90 


BEYOND THE MAINS e William W. Clark 


Ra NEI 8c eS ye oe Se eed July 27 
Cultivation is finally catching fire ..............cceeeees May 29 
SOS Ta trees Tae eo. ooo i's vie sn acscondescoes Apr. 21 
De FO DT «DE BED PORGEL oodccyc sci cstcecss cous Aug. 27 
For 1960, the ‘broader viewpoint . 31 
More power to us (public, of course)! .............00- Feb. 25 
Opportunity down on the farm ...............ceeeeees Mar. 29 
Progress report from Florida 2s 
Tax equality—or “punitive taxation?” ae 
The jumping bean game ae 
Total electric living—or total suffocation? .............. June 21 
Wake up everybody! Electric heat is here! .............. Dec. 25 


INFORMATION DESK 


Adapters not available for Jaguar 

Adding LPG to diesels has questionable value 

All cylinders must be LPG-code approved 

Cathodic protection prevents corrosion 

Central plant for pumping 

Economics of automotive conversions .................. Mar. 
Engine converters first used in 1920's 

Flare stacks not dependent upon draft 

Formula for calculating gas flow through orifices 


Furnace temperatures for melting, pouring nickel 

Gas better than oil for greenhouse heating 

Gas-electricity comparisons 

Gas piping requirements for smoke house burners 

Heat distribution problem 

How to figure heat loss 

Fuels for locomotives 

LPG good for switch heating 

Many factors may cause high gas bills ............-+++ May 
New liquid meters do the figure work Aug. 
Outline for appliance service venture 

Operating pressures differ with gas used 

Oxygen necessary for steel burning 

Pamphlet 58 always needed 

Pool heating has problems 

Problem of converting 12-cylinder engine to LPG 

Questions and answers on LPG operations 

Reader’s comments on thermocouple failure 

Reasons for pilot and burner failure 

Seek technical advice for underground storage 

Seizure of pistons is complicated problem 

Snow removal problem 

Ten-year write-offs generally acceptable 

Too much primary air may cause flash-back 

Transfer equipment affects unloading problem 

Two reasons why frost will form on regulators 

TiGGetNOE RONAN 5 ccs cn esnc cess sevce peedesn nee June 
Use great caution when applying heat to storage tanks ...June 
Use of propane for explosion bomb 

Vaporized propane in liquid line may act as vapor lock ..Dec. 
Weight of commercial propane not an exact standard ...July 
When tanks pop off fill to lower level 

Why does condensation form in some homes? 


MANAGEMENT PORTFOLIO 


¢ BPN Sales Roundtable * Council at Your Elbow 


* Management Handbook * The Dealer Speaks 


* Books to Help You Manage 


Approximations may do for tax deductions, but not 
for your employee-type status—E. H. Mitchell ........ Mar. 62 
A primer for retail route salesmen 
BPN recommends guide for speakers 
Commissioner finally recognizes “postponed compen- 
sation”—E. H. Mitchell 
Court decision helps take guesswork out of depreciation 
laws—E. H. Mitchell 
Discount houses? They’re not these dealers’ toughest 
problems in selling appliances 
Do a pioneering job in your advertising 
How sale-and-lease-back can free working capital, 
reduce taxes 
How you can reduce taxes by equalizing your income— 
E. H. Mitchell 
POE cc caeas teed ca en vu cedatastaivses epeaounes Sept. 
Wes aCasa sadeee teins es coeene ccd hee ewe verwcreeie Oct. 
ls the supplier’s salesman giving the dealer the help he 
needs? 
It’s income tax time—don’t overlook these deductible 
SepeneE,, Se. UN ares ob ben'k Ghd c4N8 sacle Kiweecs es Apr. 
Lower your income tax with these entertainment 
deductions—E. H. Mitchell . 62 
Now is the time to begin thinking about your summer 
househeating sales campaign . 64 
Sales, service teamwork can overcome appliance head- 
CNR, GNF DOMES oni 556 5 raid OR Ne ic May 115 
Seven dealers in six states say: “Electric heating is a 
threat—right now!” 
Should you buy or lease?—E. H. Mitchell 
Six reasons why businesses fail 
Ten reasons why businesses fail 
“There is only one secret to promotions . 
through” 
These are ways dealers hope to balance their load 
this summer 
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Thirty-five executives speak in “Management for the 
Smaller Company” 

What does the BBB mean to you? 

What’s the useful life of cylinders and tanks?—E. H. 
Mitchell 

What types of business entertainment are tax-deduct- 
ible?—E. H. Mitchell 


NEWS DEVELOPMENTS 


“Advance the Gas Flame,” Lee Brand cries 

Agriculture Department backs REA interest rate 
increase 

Appliance, accessory specs revised by American 
Standards 


Canada-Milwaukee pipeline considered 
Case study shows savings in gas heating over electric....Aug. 74 
Congress votes $60 million to REA loan kitty 
Co-op sales continue increasing market bite 
Driver register operation to begin in late 1961 
Federal government could control LPG shipments .......Sept. 
“Festival of Flame” exhibit to highlight AGA convention. Aug. 
Five year research program under way on fuel cell 
Free piston air conditioner to appear on the market 

in "61 
FTC settles price discrimination case 
Gas industry to spend $2.2 billion in 1960 
Gas utilities continue to expand 
Hazardous substances labeling bill should skip LPG .... 
Home furnace of the future may be no larger than a 

refrigerator coil 
Ike joins LPG men in fighting for removal of REA’s 

ON ch eho 6 aan Ra Coa PVA MERE ROARK Ee Caine 60 Mar. 
Internal Revenue Service to canvass businesses aa 
Interstate Commerce controls private and contract 

shipments . 52 
Joint research, development plan covers the fuel cell ...Mar. 28 
Method developed for odorizing vapor in tank 74 
Michigan L. P. gas regulations revised and updated 

at hearing . 62 
Mobilization plan would include LPG dealers . 14 
New packaged gasoline plant makes LPG recovery 

from “lean” streams highly economical . 90 
New process strips LPG from lean natural gas ........... Nov. 53 
New trucks increase payload, cut transportation costs ....Feb. 87 
New wage-hour ruling limits exemptions of dealers ...... Mar. 82 
November 1960 brings natural gas to Alaska . 91 

. 88 

Railroad rate rise averages one per cent . 60 
Rail firm announces gas freight rate cut ...............May 110 
REA budget may get $50 million boost this year 
Revisions, addenda and one new American Standard 

available 
Small power plant runs for a year on $10 worth of 

NR 55. 4s :0'ih.5 04 acsithe eee enidinkd adeueaneowts May 109 
Study indicates Canada to absorb own LPG by 1970 .....Nov. 52 
Suburban to distribute all of new refinery’s LPG output ..Feb. 86 
Supreme Court rules co-ops covered by anti-trust law ...July 75 
Supreme Court slows down REA expansion 
SWI predicts LPG will power diesel locomotives 
Tax depreciation law appears stymied for another year..May 110 
Tax reform sure with Democrats or Republicans 
The National LP-Gas Council’s “Win-A Home” 

Sweepstakes offered many promotion ideas 
Thermoelectric generators to aid Coast Guard defense.... 
Transcontinental subsidiary to build 1080-mile LPG 

interstate commerce pipeline 
Tuloma to expand marketing, storage, production, 

transportation 


WASHINGTON REPORT « Neil Regeimbal 


A death blow for fair trade legislation 
Administration pushes for abandonment of unemploy- 


DECEMBER, 1960 


ment “experience ratings” 
Advanced fee scheme campaign continues 
Agriculture officials back REA interest rate increase 
Another truck tax item 
Are you exempt from the minimum wage law? .......-- Mar. 26 
Carrier competition battle flares anew Apr. 19 
Change the estate tax laws! ........-+eeeeeeereeeeeees Feb. 23 
Congress authorizes smog study Aug. 20 
Congress may require lump sum payments of social 
security taxes 
Congress pads REA budget with extra $50 million 
Co-ops blast way into non-farm markets .......-..+-+++- Mar. 26 
Co-ops must answer to courts for monopolistic practices..July 24 
Co-op slapped for competing with common carriers Oct. 8 
Court vetoes broker-buyer commission split 
Credit bill might pass, could hurt honest retailer 
Deduction limited on items used less than actual life .... 
Depreciation survey to help 
Election year means “voter legislation” 
Electric bills hit new high 
Farm income decline to continue 
Farmers’ assets at new high 
FHA home improvement loans okay for built-in 
appliances 
FRB says appliance sales will hold steady 
FTC goes after unfair local retail competition ........../ Aug. 
FTC may crack down on local deceptive advertising 
Funds limit government’s LPG research 
Help coming for dislocated businesses 
Higher minimum wages also on way 
Housing picture gets brighter 
Housing to take early ’60 dip, then recover 
Tke now seeking partial REA reform 
Lawmakers to tighten up on expense-account tax 
deductions 
look for another boost for TVA 
Lower freight rates for South approved .............-.- Mar. 
Mild upturn in economy foreseen 
Minimum wage laws may be stalled 
More social security benefits, still higher deductions 
Mutual banks for making loans to co-ops urged ......... Mar. 
National driver clearance listing passed ..............++/ Aug. : 
National Retail Merchants group joins fight against 
REA co-ops 
New administration means a new America 
New tax for large air conditioners, refrigerators, freezers. . Jan. 
New weapon for bait advertising, switch selling 
No co-op tax, REA loan, or fair trade laws in *60 
Optimism prevails for new home construction 
Out-of-state firms must collect use taxes on products sold 
within anigtinnl MMO. dks ais cceccadicetanescevteues May 
Production and price increases, unemployment drop 
EP ee PET ny er ee mee me Cy Pan Pie Mar. 
Rail unions’ truck “safety” rules turned down ..........- Nov. 
Railroads seek LPG rate control exemption 
Rail unions push fight on transport restrictions 
REA Co-ops expansion attempt thwarted 
Retirement fund tax relief gaining in uphill fight 
SBA loans skyrocketing: hit $1 billion mark 
Self-employed’s retirement plan could also pass 
Seven years left to fudge on income tax! ............-- Jan. 
Single tax for co-ops winning favor 
Soaring sixties sail into mild-recession clouds 
Social security payments, deductions go up 
Some freight rates increase, but not by much 
Sunday blue laws face court test 
Supreme Court rules on price discriminations ........../ Aug. 20 
Tax depreciation laws to remain in effect another year. ...May 
Tax the co-ops—but how? 
Trustbusters seek to forestall “illegal” mergers 
U. S. Consumer Department not dead 
Watch out for freight rate boosts 
Well-heeled REA’s snap up $5 billion in bonds 
When is a “guarantee” not a guarantee? 
When sales top $500,000, you’re under NLRB 
jurisdiction 
Your domestic market: 20 million households 








| CALENDAR : 
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1960 
December 5-9—AGA Gas Air Condi- 


tioning Sales School—Nationwide Inn, 


Columbus, Ohio. 


December 6—Wisconsin LPGA Conven- 
tion—East Side Businessmen's Associa- 
tion Club House, Madison, Wis. 


1961 


January 9-13—Pennsylvania LPGA "Ad- 
vance the Flame” display—State Farm 
Show, Harrisburg, Pa. 


January 14—Texas Butane Dealers As- 
sociation Mid-Winter Conference — 
St. Anthony Hotel, San Antonio, Tex. 


January 20 — NGAA Gulf Coast Re- 
gional Meeting—The Robert Driscoll 
Hotel, Corpus Christi, Texas. 


February 6-8—Northeast LPGA Con- 
vention and Trade Show—Sheraton 
Park Hotel, Washington, D. C. 


February 13-14—Mid-Pacific Gas Mer- 
chandising Conference—Hawaiian Vil- 
lage Hotel, Honolulu, Hawaii. 


February 13-16—American Society of 
Heating, Refrigerating and Air Con- 
ditioning Engineers, Inc. Semi Annual 
Meeting and Exposition—Chicago, Ill. 


February 22-24— Montreal, Canada, 
Eastern LPGA Trade Show and Con- 
vention—Queen Elizabeth Hotel, Mon- 
treal, Quebec. 


February 22-24—The Material Handling 
Institute Pacific Coast Show, Sixth 
Annual Materials Handling and Pack- 
aging Conference—Cow Palace, San 
Francisco, Cal. 

February 24 — NGAA South Louisiana 
Regional Meeting—Lafayette Petrol- 
eum Club, Lafayette, La. 

February 26-March !—Petrochemical 
and . Refining Exposition—Municipal 
Auditorium, New Orleans, La. 

March 15-17—NGAA 40th Annual Con- 
vention—The Baker and Adolphus 
Hotels, Texas. 

April 13-15—-Western Liquid Gas As- 
sociation Convention and Trade Show 
—Hotel El Dorado, Sacramento, Cal. 

April 16-17—Kansas LPGA Convention 
—Allis Hotel, Wichita, Kan. 

April 16-18—Ohio LPGA Annual Con- 
vention and Trade Show—Sheraton 
Gibson Hotel, Cincinnati, Ohio. 

April 28—NGAA Oklahoma Regional 
Meeting—Lake Murray Lodge, Ard- 
more, Okla. 

April 30-May 3—National LPGA Con- 
vention and Trade Show—Conrad Hil- 
ton Hotel, Chicago, Ill. 


90 








ADVERTISERS 


This advertisers’ index is published as a convenience and not as part of 
the advertising contract. Every care will be taken to index correctly. No 
allowance will be made for errors or failure to insert. 


ACF Industries, Inc. 
American Car & Foundry Div... 
American Machine & Foundry Co., 
The J. B. Beaird Co., Subs ... .20, 
*American Meter Co., Inc 
Reliance Regulator Div 
Anchor Petroleum Co. .......... 
Anco Mfg. & Supply Co 
Ardmore Products Co. 
Arkla Air Conditioning Corp. 
Humphrey Div. 
Gaslites Div. 
Armstrong Products Co. 
Ascot Gas Water Heaters, Inc.... 


Baso, Inc. ... 

*Bastian- Blessing tt Inc 

Beacon Petroleum Co. 

Beaird, The J. B. Co., Inc., Subs., 


— Machine & Foundry 


Beam ‘Tiodente Mfg. Ms ccs 
*Bendix Corp. 
Zenith Carburetor Div. ....... 
Betts Machine Co. 
Blackmer Pump Co. 
Blue, John, Co. 
Broyhill Mfg. Co. 
Burroughs Corp. 


Century Gas Equipment 
Marvel Schebler Prods. 
Borg-Warner Corp. 

Charles Machine Works, 

Chevrolet Motor Div. 
General Motors Corp. 

Chicago Combustion Co. 

*Cities Service Oil Co 

Coleman Co. 

*Corken's Inc. 

Cylinders, Inc. .. 


Dearborn Stove Co. 
Dixon Valve & Coupling Co 


Elgin Softener Corp. ............ 
Ellis & Sons, Geo. D 

Ellis Manifold Co. 

Empire Stove Co. 


Fine Products Co. : 
Firestone Tire & Rubber Co...... 
*Fisher Governor Co. 

Flamegas Detroit Corp. 

Ford Motor Co. .. 


General Controls Corp. 
General Gas Light Co 
General Motors Corp. 
Chevrolet Motor Div. ........ 4, 5 
Grayson Controls Div. 
Robertshaw-Fulton Controls .... — 
Griffiths, E. F., Co. ~ 


Hamilton Manufacturing Co..... 51 
Hannay & Sons, Inc., Clifford B... 

Harper-Wyman Co. a 
Hidy-Brown Recorder Co 75 
*Hones, Chas. A., - 
Hydrotherm, Inc. —_ 


Illinois Bronze Powder Co 
Johnson Machine Shop 
Locke Stove Co. 


Lubbock Machine & Supply Co., 
Third Cover 


*These advertisers carry additional 
information on their products in the 
19 


1960 Butane-Propane Catalog. 


Manchester Tank & Equip. Co... 
Martin Stamping & Stove Co. 
Master Tank & Welding Co. 
McQuay-Norris Mfg. Co. 

mo ~aueechineneden Regulator 


°. 
Mississippi Tank Co. 
Mitchell, John E. Co. 


Motorola Comm. & Electronics, Inc. 


National Appliances, Inc. 
*Neptune Meter Co. 
*North Texas Tank Co. 


Ohio Fdy. & Mfg. Co. 


Parker-Seal Co. 

Div. of Parker-Hannifin Corp... 
Parkhill-Wade 
*Pasley Mfg. & Dist. Co.. 
Phillips & Buttorff Corp... 
Phillips Petroleum Co. .. 
Powell Co., Wm. | 
*Pressed Steel Tank Co.. Second Cover 
Pure Oil Co. ... 


Queens Prods. Div. 
King-Seeley Corp. 


Radiator Specialty Co. 
Reliance Regulator Div., American 
Meter Co. 
Reznor Mfg. C ee 
Richardson antine Co., ‘Sid... 
Ridge Tool Co. 
Robertshaw-Fulton Controls Co. 
Grayson Controls Div. 
Rochester Gauges, Inc. 
*Rockwell Mfg. Co. 
Gas Products Div.....Fourth Cover 
Samuel Stamping & Enameling 


Co. 
Selwyn- Pacific Co. 
Shell Oil Company ... 
*Sinclair Oil & Gas Co... 
Skelly Oil Co. 

Smith, A. O., Corp. 
(Permaglas oe ee 
*Smith Precision Products Co.. 
Speedy Therm Service Co. 

*Sprague Meter Co. 
Squibb-Taylor, Inc. 
Stewart-Warner Corp. .. 
Suburban Appliance Corp. ...... 
Superior Industries, Inc. 


Temco, Inc. 

Texaco, Inc. 

*Trinity Steel Co. 

Tuloma Gas Products Co. 


Union-Texas Natural Gas Corp... 
United Petroleum Gas Co 
United States Steel Corp. 
Columbia-Geneva Steel 
Tennessee Coal & Iron 
United States Steel Supply 
United States Steel Export Co. 


WD TM GO) oe kes cneees 77 
*Warren Petroleum Corp.. .Front Cover 
Waste King Corp. 

Weatherhead Co., The 


*Zenith Carburetor Div. 
We Ms Ss edie ees — 
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PRESSURES 


LUBBOCK TRANSPORTS MEAN 
10P PAYLUADS == 


transport tanks for hauling LP Gas, and transport tanks for gasoline and other 
petroleum products. Lubbock engineering and experience provides you with the right 
answer. For example, the T-1 steel propane semi-trailer shown has an 11,000 water 


gallon capacity, made possible by Lubbock engineering and design. 


Shown at left is the Lubbock “Streamliner,” 
an aluminum transport with four compartments. 
Mounted on a tractor weighing 13,500 Ibs. the 
“Streamliner” will roll with a payload in excess 
of 50,000 Ibs. in states permitting 72,000 Ibs. 
gross loading. 


LU 159502 8 4G) MACHINE & SUPPLY CO., Inc. 


Kelis ot P.O. DRAWER 1589 PO 2-5261 —_ LUBBOCK, TEXAS 





If vapor metering was relatively new or un- 
tried, you with reason might doubt its ad- 
vantages. But over the years more and more 
LP-gas dealers have built their business on 
a foundation of metered service. 

With vapor meters, you can offer pros- 
pects all the sales advantages of “‘city type” 
gas. And with meters you can’t help but 
improve your profit picture -by adding to 
your storage capacity by cutting down on 


gas losses—-by streamlining your truck 
routing —by making it easy for your cus- 
tomers to pay, and pay promptly. 
Thousands of vapor meters are already 
in service, making money, saving money for 
alert distributors. Isn’t it time you got all 
the facts? Write for bulletin ADV-41. Rock- 
well Manufacturing Company, Pittsburgh 
8, Pa. In Canada, Rockwell Manufacturing 
Co. of Canada, Ltd., Box 420, Guelph, Ont. 


VAPOR METERING 
will improve your profit picture 


GO MODERN WITH THESE 
MODERN METERS 


This is the meter that will put more profits in your 
pocket. Its clean cut lines will tell your customers 
that the accuracy of your measurement matches 
the quality of your service. The sturdy aluminum 
outer case resists weathering and impact. The ca- 
pacity rating of 240,000 Btu’s per hour is ample 
for most any service. 


LP-GAS VAPOR METERS 


another fine product by 


ROGKWELL® 
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